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Wide World Photo 
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IN THE MONTH OF MAY 
THE NEW VANITY FAIR HOLLOW WARE 


"GORHAM PLATE 
cAnnouncing : 


THE NEW VANITY FAIR 
FEAAAND DINNER WARE 
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Seldom has such a warm reception been accorded any 


pattern as greeted Vanity Fair in flatware. Now to 
cc sorgaiee eg Cisemadblege nity Fair Tea and Dinner Ware 
makes its debut. Of classic outline and lovely dec 

tion, ¥ vill be charme ‘- nds Va nit y Fai r Hc De 
ware. ‘Sho wn with the flat pane 
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AMERICA'S LEADING SILVERSMITHS FOR OVER. 90 YEARS : 


To appear as a full page in THE SATURDAY EVENING POST 
MAY 1, 1926 


600 line advertisement in 40 LEADING NEWSPAPERS 


at a date to be announced later 
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] COME before you, not as an expert in 
precious stones, for perhaps my only 
asset in that regard is that I am a long way 
from home, but rather as a student of gems 
who is eager to learn more about them 
and as one who hopes to sell to you the 
value and pleasure of making a_ serious 
study of the subject. 

As Sir John Maundeville said in the 14th 
century “I shall speak a little more of the 
diamonds, that they who know them not 
may not be deceived by chapmen who go 
about the country selling them, for whoever 
will buy the diamond, it is needful that he 
know them.” I do not need to tell you 
jewelers that we have progressed so far 
since Sir John’s time that it is no longer 
needful that the customer know the dia- 
monds. “Caveat Emptor” (“let the buyer 
beware”) is not so valid a point at law as 
it was before the day of the Better Busi- 
ness Bureau. The buyer today merely 
needs to pick his merchant with care. lf 
the merchant is a man of integrity and 
knowledge, then the buyer will receive real 
service. 

This new situation however puts a lot of 
responsibility on the merchant, not only to 
be strictly honest in his dealings, but to 
know his goods, and especially is this the 
case with diamonds. Let us therefore con- 
sider together this evening some of the 
more important parts of the commercial 
side of diamond lore and may I be pardoned 
if I treat you as Moliere’s “Bourgeois gen- 
tilhomme” asked to be treated when he 
called in the tutors to give him an educa- 
tion. You recall that he was so ignorant 
that he did not even know what there was 
to learn, yet, to save his face, he told the 
tutors, “you understand that I know all 
about these things but you pretend that | 
don’t and go ahead and tell me all about 
them just as though I did not already know 
them.” So I will treat you tonight as 
though I thought you all equally ignorant 
about these matters and I will hope that 
some among you may profit from the talk. 

We should perhaps begin with the matter 
of brilliancy and its causes for, if a dia- 
mond is not brilliant it is nothing. It should 
be a “busy” stone as is sometimes said in 
the trade, one you can “light a cigarette on” 
as is said of an extremely lively diamond. 
This great brilliancy, which nearly every 
diamond is capable of but which only a 
relatively small number attain, is due to sev- 
eral factors. 





First we have the very. high “refractive 
index,” as it is called, of the material. By 
this we mean that light, on entering the 


stone at any angle except at a perpendicular, 


is sharply bent off its former course, thus 
taking a new direction within the stone. The 


great amount of this bending permits a dia- 
mond to be so shaped that most of the light 
that falls upon its front is totally reflected 
within it and sent back to the front to dazzle 
the beholder. No other gem that is com- 
monly known to the trade can so well ac- 
complish this result. Hence the superior 
brilliancy of the diamond as far as the 
reflection of light is concerned. 

In addition to its high powers of refract- 
ing light the diamond has the additional 
advantage of excelling most other stones in 
the way in which it breaks up white light 
into the rainbow colors. We call this 
power the “dispersion” of the material. It 
is upon the play of colors more even than 
upon the reflection of white light that the 
beauty of the diamond depends. In order, 
however, for a diamond to produce the 
maximum possible result in these two re- 
spects it must be cut exactly according to 
certain mathematical requirements. With- 
out bothering you with the line of proof, 
which calls for considerable geometry and 
algebra and trigonometry and some of the 
calculus, it will be sufficient to say that 
Marcel Tolkowsky, of Antwerp, has worked 
out the mathematics of the matter splendidly 
in his little monograph on “Diamond De- 
sign,” and we may take his conclusions and 
make use of them in judging diamonds as 
to the correctness of their “make.” Accord- 
ing to Tolkowsky the properly made dia- 
mond brilliant has a top angle (the top angle 
is the angle between the top slope and the 
plane of the girdle) of 34%4 degrees and 
a back angle of 4034 degrees. This latter 
leaves an angle of 98 degrees at the culet. 
If you will hold an unset brilliant in the 
tweezers and sight across it at a window 
or a door or any other right angled form 
you will find, if the stone is cut currectly, 
that the angle at the girdle is about 8 
degrees wider than a right angle. 

Many brilliants of present-day make, espe- 
cially when made from sawed stones, are 
more nearly of right angle shape at the 
culet and they could in most cases be im- 
proved by cutting them to the angle given 
above. Of course, the commercial side of 
the question comes in heavily and, as a 
tolerably brilliant stone results, even when 


the proper limits are departed from by one 
or two degrees, many a brilliant is so made 
as to save some hundredths, to be sold at 
so much a hundredth. Nevertheless, if the 
material is fine and the size at all important, 
it would be better, in my opinion, to give 
the stone the best possible cutting. It will 
then be appreciably more brilliant if placed 
beside the overthick stone or the overspread 
one and, while it must bring a larger price 
per carat, it will have a greater spread for 
a given weight than the lumpy stone. 


Probably it is not commercially justifiable 
to cut small stones, or inferior ones, to such 
fine lines, but certainly gem material should 
be so cut. In selecting then among parcels 
that are offered, or when a choice is allowed 
within a single parcel, or paper, the jeweler 
will do well to scan the “make” critically 
and select only those stones or papers of 
stones that at least closely approach correct 


“make.” If he has a Moe guage (to be had 
of most jewelers’ supply houses) he can_ 
readily determine whether the “make” is 


about what it should be, by measuring the 
width and the thickness of some of the bril- 
liants. In the finely made stone the width 
is to the thickness very nearly as 5 is to 3. 
The girdle of the stone is a little more than 
one-fourth of the depth below the table, 
leaving a bit less than three-fourths of the 
thickness below the girdle. The width of 
the table is about 53 per cent. of the spread. 
Thus, without referring at all to the angles 
of the stone, one may nevertheless arrive 
at a correct knowledge of the “make” by 
studying the above proportions. 


Even lacking any knowledge of “make” 
if the brilliant performs well when placed 
beside one known to be exceptionally fine 
it stands to reason that it is well made and 
it is well to keep by one for such reference 
a stone which is finely made and also of 
fine color. 


Another use that can be made of a good 
knowledge of “make” is in the recutting of 
“Old Mine Stones,” as the old square-cut 
Indian or Brazilian diamonds are called. 
These are often of superb quality but 
usually much too lumpy and thick to look 
well beside modern cut stones. They are 
sometimes sold at low prices because of a 
lack of knowledge of what they will recut 
to. As a rule a loss of about one-third of 
the weight may be expected in the recutting 
of these old stones to modern “make.” In 
any event, the use of the Moe guage will 
give one a fairly close estimate of the 
weight to be expected from the recut stone. 
To use the guage, simply measure the nar- 
row diameter of the old stone from girdle 
to girdle then look up the page of the Moe 
tables on which that diameter is given. 
Select a thickness among those in the middle 
of the page (where the well made stones 
lie) and note the weight of such a stone. 
In this way one can often estimate to one 
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one-hundredth what weight the recut stone 
will yield. It is a mistake to leave these 
recut stones too thick, as the central bril- 
liancy will suffer. As they are usually fine 
in color they should be given good make if 
they are of any size and at all nearly perfect. 

Overspread stones, when of good quality, 
can often be remade to advantage thus re- 
lieving them of that “fish-eye” appearance 
that attends that type of defective “make.” 
Sometimes it is necessary to reduce the 
“spread” in order to get a sufficiently steep 
back angle, but, if the overspread condition 
is not too marked, it can sometimes be 
greatly improved at very slight loss of 
weight by merely recutting the bottom 
“half-facets” so as to carry them well down 
towards the culet. As they are steeper than 
the pavillion facets the back of the stone is 
considerably improved by this simple altera- 
tion and very good results may thus be had 
where the overspread condition is not too 
marked. 

Old cut stones of less than one-half carat 
seldom pay to recut in this country as the 
cost of the labor is too high. When in 
doubt as to whether or not a certain dia- 
mond will recut to advantage the thing to 
do is to send it to a diamond cutter for his 
opinion. Any good diamond cutter can and 
will advise you wisely. Their skill in esti- 
mating the return on a stone is almost 
uncanny. 

Coming now ‘o the next factor among 
those that govern value we will select color, 
since, after brilliancy, color is probably 
most important. At the outset let us under- 
stand that there are very few really white 
diamonds found. Perhaps more very light 
blue ones are produced than snow white 
ones. The majority of all diamonds mined 
are lightly tinted with yellow or with 
brown. A few are greenish and a very few 
are of “fancy” colors such as pink, or a 
pronounced and pleasing yellow or a golden 
brown. 

Omitting to discuss these “fancies” which 
are not now in demand, let us study the 
so-called white and “blue white” stones. 
The latter term is one that has been much 
abused. The trade should discourage its 
use as much as possible. The public has 
almost forced the diamond merchant to 
strain his conscience in the matter and call 
stones “blue white’ which have in them a 
light tint of yellow. If it is at all possible 
to define that degree of color which should 
form the boundary between “blue white” 
and merely white it perhaps lies in the 
tegion between the Wesselton goods of the 
better cutters and the Crystals. The border 
line is as intangible as the equator, which 
the boy defined as a “menaginary line” 
(meaning imaginary). The truth of the 
matter is that, if a diamond is so nearly 
pure white that the play of rainbow colors 
is not in the least hampered by absorption 
within the stone, so white that no trace of 
color can be perceived (other than the 
Prismatic colors) when the stone is faced 
up, then it may properly be called a “blue 
white” stone, since the blue part of the 
spectrum will be very much in evidence in 
the “face color” of the brilliant. Such a 
stone when seen on edge in the paper, or 
when dimmed by the breath, may show a 
trace of color in its substance, especially if 
Placed beside one of the better grades such 
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as a real bluish Jager or a blue River. The 
amount and quality of this trace of color 
will determine the grade of the stone as to 
whether it is a “Top Wesselton,” a “Wessel- 
ton,” a “Top Crystal,” etc. 

The diamond buying public in the United 
States has always preferred the better 
colors among diamonds and in recent years 
the demand is even stronger for only the 
better grades as to color. The wise dealer 
therefore will select less perfect stones of 
fine white or blue white color when a lower 
price is demanded rather than obtain the 
lower price by accepting stones with enough 
color for the public to detect it immediately. 
Women, as a rule, are more discerning than 
men as to faint tints of color in stones and 
it does not create a good impression to tell 
a woman that a stone is “blue white” when 
she can see the yellow in it. Let us then 
tell our customers that the stones we show 
them are of “beautiful color,” or that they 
are of “exceptionally good color” for the 
money and, if they will in the least allow 
us to do so, let us refrain from using the 
expression “blue white” unless we are show- 
ing stones that have no visible tint of color 
when faced up. 

In making our own selections of stones 
let us insist on seeing them in a good light, 
preferably a north light, and let us be sure 
that the day is right and even the time of 
day, for one cannot make fine distinctions 
on a dark day or late in the afternoon 
Avoid tinted surroundings, for the color of 
the walls is often reflected in the stone and 
the effect may completely fool one as to 
the true color of a diamond. Never rely 
upon artificial light when grading diamonds. 
A good lens is almost a necessity and there 
is no better type than the “aplanatic triplet” 
lens of one inch focal distance (magnifying 
10 diameters). As many jewelers have 
asked me to tell them where such lenses 
may be had I have informed THE JEWELERS’ 
CircuLAR where I got mine and anyone who 
is minded to inquire of THE JEWELERS’ Crr- 
CULAR will be informed where to get one. 
These lenses are somewhat too heavy to use 
like a watchmaker’s lens but make splendid 
pocket lenses. They are also the best to 
use in locating flaws and that leads us to 
our next factor. 


Nature seldom makes a perfect crystal 
of any mineral and diamond is no exception 
to this rule. In spite of the efforts of the 
cutters to remove as many flaws as pos- 
sible during the cutting most diamonds still 
retain one or more minute defects within 
them. The public might as well be edu- 
cated to this situation and it will be good 
policy in the long run for every jeweler to 
do his part in thus informing them. “Is it 
perfect?” I recently heard a woman ask a 
diamond merchant over and over as he 
showed her stone after stone. Finally los- 
ing his patience the dealer said, “No, madam, 
it isn’t perfect. These stones are not made 
in factories, they grow in the ground.” 

The sooner we can get the public to appre- 
ciate this fact the better for the diamond 
business. Let us teach our customers that 
the trifling defects that are present in the 
better qualities of diamonds are of no im- 
portance, that they do not hurt the brilliancy 
in the least, that they do not threaten the 
durabiliy of the stones, that they cannot be 
detected with the naked eye and frequently 
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not even with a good glass, unless there is 
a highly trained eye back of it. Inform 
them that the price takes into strict con- 
sideration the number and kind and even 
the placement of the tiny feathers or carbons 
or minute “needle bubbles.” Let us advise 
them to buy only the more perfect stones 
for engagement stones or in case they wish 
to consider the investment feature of dia- 
mond buying. If a man wants a diamond 
for himself and if he desires considerable 
show for relatively little money, let us 
then suggest something of good color but 
less perfect than the engagement stone, but 
still let us advise nothing with defects that 
are easily visible to the naked eye. 
* * * 

In conclusion I would urge upon you the 
serious study of diamonds and other precious 
stones. You have every opportunity, both 
with your own stocks and with the much 
larger stocks that are shown to you by 
importers and cutters. There is something 
new to be learned about diamonds every 
day. Even those who have had much 
experience with them will tell you that. 
Aside from the study of. the stones them- 
selves there is the much deeper study as to 
what men think and believe in regard to 
them, and that is where the biggest prob- 
lems lie and where the most work needs to 
be done. 


The Machine Has Not Extinguished 
the Designer 











THE dangers to artistic conceptions 

through machinery products, so feared a 
few years ago were false, and DeGarmo, in 
collaboration with Winslow, assure us in few 
words with their “Essentials of Design” 
(Macmillan, 1924), as follows: 

“What shall be said, therefore, of the as- 
sumption even if not the assertion of Ruskin 
and Morris that the machine destroys both 
the artist and his art? So far as the de- 
signer is concerned, the assumption has no 
validity whatever, for he is the same indi- 
vidual in both instances, whether hand or 
machine tools are used. As far as the art 
has to do with the use-accordant shape, the 
assumption is false, for the workman can 
now make with machines the same forms that 
he once fashioned with cruder tools impelled 
by hand. Wherein, it may be asked, was 
the foot lathe better than the lathe now 
driven by water, steam, or electricity? 

“As far as the decorative side of the art 
is concerned, there is a difference, for unique- 
ness of design must be at least partially lost 
by reproduction. Fortunately, this loss is 
made good by the fact that the ideals of 
beauty have shifted from the emphasis on 
decoration to an emphasis on form and fit- 
ness according to function. The loss to the 
artist as a workman is in two particulars; 
first, in that the division of labor in the fac- 
tory is much greater than it was in the 
craftsman’s shop so that the worker now 
usually confines his attention to a small part 
of a complex product, whereas he once made 
the whole or a considerable portion of it; 
second, that he loses the inventive stimulus 
that individual decoration furnished. These 
losses to the workman are undeniable and, 
were there not compensating economic ad- 
vantages, they would be deplorable.”— 
cos ma 
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GENTLEMAN’S ENGAGEMENT RING 


} HE age-old custom of exchanging betrothal rings has never 
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lacked observance among the socially distinguished. To- 
day the idea has been revived on a large scale and is becoming 


, really popular. 
All stones in current demand for 
gentleman’s rings may be purchased 
from us in their various qualities, 
shapes and sizes. 


! 
: 


FOUNDED 1867 FOUNDED 1867 





MAIN OFFICES AND SALESROOMS: 607 FIFTH AVENUE, NEW YORK, N. Y. 
BEAD DEPARTMENT: 24-26 WEST 36TH STREET, NEW YORK, N. Y. 
BRANCH OFFICE: 131 WASHINGTON STREET, PROVIDENCE, R. I. 
PACIFIC COAST: LEE & KIERSKI, 704 MARKET STREET, SAN FRANCISCO, CAL. 


| 
| 
. 
ALBERT LORSCH & CO., Inc. | 
| 
| 
| 


"ln 
See ee ee a ED 2 a — ee) 




















April 14, 1926 


THE JEWELERS’ CIRCULAR 








European Silver and Glassware for Spring 





French Jewelers Displaying a Varied Assortment of Articles in Smaller Sizes, 
Suitable for Table Service and As Gifts 
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Paris, March 29.—Easter approach saw a 
great exodus of commercial travelers to 
the French provinces, taking. with them 
not only all kinds of jewels and trinkets, but 
what is still more important at this time of 
year, specimens of ornaments in silver and 
bronze, to serve as wedding presents, and 
for gifts on other occasions such as the first 
communion or confirmation. 

Like everything else. silverware is getting 
smaller and smaller until it looks almost 
like something planned for dolls instead of 
grown-ups. There are several reasons for 
the shrinking dimensions of all this ware, 
whether intended to serve for use or mere 
ornament. The first is the cost of the raw 
material, which is great for a Frenchman 
who still thinks in francs. The second is 
the size of flats and houses. While the old- 
fashioned French flat has something of the 
monumental and the country mansion is im- 
mense, the new flat and villa that is being 
constructed is very tiny. Silverware must 
be reduced in size to suit its new surround- 
ings and as it is essentially required by 
young people setting up house for the first 
time, it is usually stored in cupboards that 
are mere narrow shelves and placed on 
tables that are so light and small that heavy 
plate would render them top heavy. 

Travelers going out with this year’s sil- 
verware are taking with them cases of 
spoons, knives and forks, etc., all. very light, 
short and bulky. Thickness appears to make 
up for length while the deeply embossed 
patterns do not imply real weight. Thus an 
impression of richness is produced, without 
great outlay, although the workmanship be- 
ing very fine this adds to the final cost. 

Cases of fruit knives and forks, either in 
silver, or with ivory handles, or again with 
mother-of-pearl handles, usually carved, in 
deep relief, find a ready sale. They are the 
kind of thing that suits the purse of today. 
While not pretentious, they are useful. 
Oyster forks, very short, with wide prongs, 
have a ready sale. For some reason or 
other, oysters and other shell-fish have 
retained their pre-war reputation—which 
was richly  deserved—for being the 
cheapest food in France. Therefore a 
set of silver forks for eating oysters 
is not the white elephant that it would be 
in some countries in Europe for households 
where means are moderate. Silver imple- 
ments—long and spear-shaped, and one and 
two-pronged forks for getting at the inside 
of shell-fish, whether crayfish, crabs or 
lobsters, are finding a ready sale. Usually 
very long, they are shortened this Spring 
to tone in with things generally. Nut 
crackers, often used to crack the claws of 
lobsters in middle class homes and thus 
serve two ends are also popular as gifts. 

As a rule shell-fish is served on a long- 
shaped silver dish and this is naturally 
planned to take a fair sized lobster, as a 
maximum, but to match the rest of the serv- 
ice it is made very broad as well as long. 
It is usually deep instead of being quite 





flat and with an edge, with an embossed 
pattern running all around. With this dish 
and made to match, is a sauceboat to take 
the mayonaise, or other sauce. It has some- 
times a black or brown fancy wood handle, 
instead of the usual silver. Thus the ap- 
paratus required for serving a lobster may 
make one gift, the dish, sauce bowl and 
long shaped spear going together, or three 
people may combine to give a set to match. 
The fish knives and forks also required for 
shell fish naturally form a separate gift and 
need not match the dish. Small, thick and 
with a heavy pattern, they sometimes have 
silver handles, but everywhere fancy wood 
handles are being introduced, for knives and 
forks, as well as for teapots and coffee pots. 

The daintiest twin salt and pepper holders 
are seen. Two glass receptacles each with- 
in a silver rim, have a silver figure standing 
between them. Beautifully carved, it is 
something symbolical. Kept very small, it 
serves as a handle by which the salt cellar 
may be moved. Mustard pots, partake of 
the same general appearance, small and 
squat, with deeply embossed silver or in all 
kinds of ingenious patterns. Leaves, flowers 
and animals are freely uSed, and provided 
that the design stands out far beyond 
the surface all is well. Flower vases par- 
taking of the miniature character of the rest 
of the ornaments, as receptacles for a single 
rose or other bloom, by the side of each 
plate, also make a neat finish to the table. 
They must be selected with some care, how- 
ever, as if opaline or pearly glass is used, 
for the inner receptacle, this should be 
repeated in some of the other table orna- 
ments. Thus they should hardly be pur- 
chased alone. Silver dishes, with a glass 
dish with four or six compartments for 
hors-d’ oeuvres, are much sought after. The 
bent and twisted handles lie low, being often 
bent down towards the centre, instead of 
rising. The wide edges of the stand are 
ornamented, and the pattern that decorates 
the bulky handles repeated. 


Instead of cut crystal, in white, a deep 
blue is sometimes seen for the glass re- 
ceptacles used on the table, while again 
sometimes a claret red is used. If the glass 
fitted into the silver ornaments is kept in 
the same shade, whether deep indigo blue 
or claret red, the effect is sometimes good, 
but the demand is always rather for plain 
crystal fittings than anything else. This 
year the patterns are deeply embossed in the 
crystal, to match the design on the silver 
ornaments, in a far off manner, rather re- 
calling it than repeating it. Sometimes the 
bonbonniere, or small round receptacle in 
silver for holding sweetmeats is fitted with 
plain colored glass, making a note of relief, 
but this even is unusual, excepting in the 
country, when tables laid in the open air 
are often set out without regard to what is 
strictly conventional. 

Silver baskets, rounded, but oblong in 
shape, are often made in openwork silver, 
still more often in deeply embossed silver, 
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which gives them the fashionable heavy, 
weighty look, so much in demand. Inside 
is plain white glass, or again the indigo blue 
glass, or again pale green glass with some- 
thing opaline in its composition. Naturally 
bonbonnieres match the fruit baskets, when 
used together. Small compotiers, for pre- 
serves are also used to match, and for these 
colored glass is very successful. 

In some parts of France, the name “Gob- 
let” is very much used. This is an ordinary 
christening cup, bought for the child, en- 
graved with his name, and reserved for his 
particular use, on the principle that it is 
better for each to drink out of his own cup. 
The risk of infection being carried from one 
child to another is undoubtedly much re- 
duced by this system. Now that glass is 
one of the dearest items in a French house- 
hold, the price having risen out of all 
proportion to other commodities, there is an 
inclination to extend this custom of drink- 
ing from goblets to family parties generally. 
Small, squat goblets deeply embossed, are 
on sale, and the purchase of a dozen, more 
especially for use in a seaside villa or in 
the country, greatly reduce the bill for 
breakages. Silver, with a gilt lining, is 
very popular for this type of goblet. Some- 
times a silver cup has an ornamentation 
picked out in gold. A bunch of marguerites 
is sketched in for example, in gold lines, the 
whole kept very unobstrusive, or the daisies 
are in high relief, with gold tipped petals, 
to match the gilt lining. 








Ancient and Modern Concerpts 





A UNIQUE method of expressing a by no 

means new idea, in some respects, is 
the following by Charles DeGarmo and L. L. 
Winslow in their “Essentials of Design 
(New York: The Macmillan Co., 1924): 

“The Greeks, in the age of Pericles, as- 
sumed that beauty comes from the impersonal 
qualities of objects themselves and not from 
any reflection of the individuality of the 
artist. They laid chief stress upon such char- 
acteristics as symmetry, rhythm, and _har- 
monic relations in the structure and arrange- 
ment of parts and in their final co-ordination 
into an artistic unity. Modern theory be- 
ginning with the Renaissance has added the 
new idea that a work of art should also be 
an expression of the thought and emotion of 
the artist. 

“In other words, it maintains that a worthy 
art product owes its beauty not only to its 
qualities as an object but also to the fact 
that it reflects or reveals the personal artistic 
character of its maker. So far has this no- 
tion been carried that some so-called prod- 
ucts of modern art have merely revealed the 
artist’s personality, including not only his 
fancies and inspirations but even his caprices 
and peculiarities. That this new idea has 
been important and, on the whole, beneficial 
in modern painting and sculpture is perhaps 
beyond question; but it becomes confusing 
and misleading when used as a measure of 
the artistic worth of objects of utility.”— 
c. we ee 








J. A. Melvin has rented a store at 307 
E. Pine St., Fitzgerald, Ga., and will open 
a jewelry store and watch repairing estab- 
lishment. 
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From ‘'400’’ to 40,000,000 


With Men’s Engagement Rings 


MONG the “400” where utter correctness in etiquette is the 
premier badge of those who “‘belong’’ rings are not simply given— 


they are EXCHANGED. 


Every Fifth Avenue jeweler profit. He knows that not long after a diamond 
engagement ring goes over his counter, a society deb wearing it will be handing him 
large stacks of greenbacks for another ring—a ring for the only man in the world. 


That age old custom in polite society is sweeping from Fifth Avenue to Main Street. 
At this very moment you are losing large profits by not catering to it. 


Any old ring off your shelf will not do. The girl on whose finger is the sparkle of 
the diamond and in whose heart is the radiance of love wants a ring for HIM that 


bespeaks the man. 


She will buy gladly if you have the right rings to show. They are her idea of what 
he wants and her heart knows. They are sturdily handsome, as mannish as a straight 
edge razor, as enduring and beautiful as the relationship of which it is a symbol. 


Of the greatest factors which help to mold the rugged, sturdy make-up of these rings 
are the stones that make the chief appeal. 


In Europe, as well as here among the “400,” the large seal or signet stone for the man’s 
engagement ring has been much in vogue. The Ruby, Sapphire, Amethyst, Topaz 
and Aquamarine, also the Double-Head and Warrior Head Cameo, and finally the 


Tristone, a new design brought out by Heller, that is the stone par excellence for manly 


men’s rings. 


' 


These Tristones are cut in Hope Sapphire, Hope Rubies and other stones, appropriate 
for men’s rings. These are gems that make large sales certain. 


They will help you get the business from the 40,000,000. 


seceesaheninainiaaananen a 


L. HELLER & SON, INc. 


PARIS : PROVIDENCE : GENEVA 
358 FIFTH AVENUE, NEW YORK 


Makers ot HOPE SAPPHIRES, RUBIES and DELTAH PEARLS 
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a Continued Gains Shown in Jewelry Distribution 











Survey of Jewelry Trade by R. G. Dun & Co. Shows That Though March 
Made a Less Satisfactory Showing, Sales for Year Are Above the 1925 
Total—Watches, Silverware and Diamonds Lead Current Demand 














| hoe following survey of conditions in the 
jewelry trade is based on reports from! 
correspondents of Dun’s Review: 
BOSTON.—This is mainly a distributing 
center for jewelry, though manufacturers 
who are scattered through the surrounding 
territories produce in the aggregate quite 
large amounts. Sales in this territory during 
the past year ran from somewhat below 
those for the previous year, up to 5 or 10 
per cent. ahead. As a rule, the smaller stores 
had rather an unsatisfactory Christmas trade, 


though in the cities, sales, in the main, ran” 


ahead of the year’s record. On account of 
weather conditions, sales this year have, on 
the whole, been below normal, and in the 
country districts trade has not, as yet, opened 
up, and even repairs are not being called 
for. New England department stores re- 
ported sales of silverware and jewelry for 
January and February 11.9 per cent. ahea 
of the total for the same months of 1925, 
while stocks are 5.4 per cent. lower. 

Country stores, in the main, are lightly 
stocked, and are buying from hand to mouth. 
There was a slight increase in the prices of 
plated ware around the first of the year, but, 
as a rule, quotations in most lines have re- 
mained unchanged. Dealers in diamonds and 
precious stones made a gain last year, but 
since the first of this year sales have been 
off as much as 20 per cent. There was an 
increase in the better class of diamonds of 
from 10 to 15 per cent. a few months ago, 
but no price changes since. The larger Bos- 
ton jobbers have about held their own in 
sales, but the smaller dealers have been run- 
ning behind considerably, current sales mak- 
ing the poorest showing. Collections in most 
cases are not so good as they were last year. 
There is some uncertainty in the trade as to 
future prospects, but the majority are hoping 
for much better business as the season de- 
velops. Manufacturers are preparing for an 
active Fall season. 


PROVIDENCE.—The Fall business in 
jewelry of all kinds was good and gave 
hopes of revival in the demand for this line 
of merchandise to the manufacturers. Some 
orders were received after the holidays, but 
they were moderate in amount and during 
the last few weeks there has been a decided 
falling off in the volume of business in staple 
lines, with some unemployment and more or 
less short-time operations. Some of the 
cheaper grades of novelties, used principally 
by all syndicate stores, are selling. 

Salesmen start out with their Spring lines 
within the next few weeks and hopes are 
expressed that this may stimulate buying. 
There seems to be a general feeling among 
manufacturers that the Summer season will 
show very little improvement in present con- 
ditions of trade for either the wholesaler or 
manufacturer. Collections with the manu- 
facturers have been slow. 


PHILADELPHIA.—There has been. no 
great change in the volume of jewelry busi- 





xforecasts other than a bright future. 


ness in this district during the past two years. 
Sales for 1925 were a few thousand dollars 
less than in 1924, and sales thus far in the 
current year are slightly in excess of the 
1925 total for the same period. Prices of 
watches have remained stationery during the 
year, but there has been a slight strengthen- 
ing in the quotations on diamonds. Jewelry 
in general has shown a decrease of from 7 to 
10. per cent. Labor is well employed, and 
there is nothing in the present situation that 
Pros- 
pects’ are particularly encouraging for an in- 
creased distribution of fine jewelry. Collec- 
tions have been good, indicating that the ma- 
jority of retailers had a satisfactory holiday 
business. 


ST. LOUIS.—This is more of a jobbing 
center, although a little jewelry is manufac- 
tured here. With the majority of jobbers, 
volume of business is larger than at this time 
last year, the gain in some instances running 
as high as 12% per cent. While retailers are 
not doing the business that was anticipated at 
the beginning of the year, they are holding 
up to last season’s sales totals. Diamonds 
are showing an upward tendency, and there 
have been some advances in silver-plated flat- 
ware and clocks. On the latter the increase 
does not average more than 10 per cent. 
Quotations on other items show little devia- 
tion from last year’s level. Outlook for 
future business is encouraging, preparations 
being made for a good Fall trade. Collec- 
tions generally are quite satisfactory. 


BALTIMORE.—Not much jewelry is 
manufactured here, but this city is.a dis- 
tributing point for a considerable territory. 
January and February sales exceeded by 
about 10 per cent. those of the same months 
of 1925, but March is about on a par with 
the sales record for the same month last 
year. Business during the last three months 
of 1925 was exceptionally good, and made up 
for the rather poor trade early in that year. 
The 1925 total volume was about 15 per 
cent. in excess of the 1924 figures, but biusi- 
ness during the former, except toward its 
close, was not especially satisfactory. The 
bulk of the present sales is confined to clocks 
and watches. Novelty and card jewelry are 
not moving so well. There is only a fair 
demand for rings, but silverware is selling 
better than it did earlier in the year. Busi- 
ness in diamonds and other precious stones is 
not very brisk. At present, no particular 
article of jewelry is the vogue, so that there 
is no spasmodic demand for any special fad. 

More jewelry is being sold today than ever 
before on the deferred payment plan, and 
large instalment -houses, specializing in this 
line, are forcing the retailer out of business. 
This is true especially in the larger cities, 
for it is less noticeable in the small country 
towns. Department stores, which handle 
cheap grades of jewelry, do not feel the re- 
sults of this increased instalment buying. 
Another development coincident with this 
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feature of the business is the fact,#hat the 
retailer is seeking longer terms wheg’ making 
his purchases. At present, local, manufac- 
turers are running about 80 per cgnt. of ca- 
pacity. Wholesalers are carrying normal 
stocks, but retailers are somewhat under- 
stocked and are buying conservatively. 
During the past year, theresHave been no 
radical price changes. Prices of standard 
merchandise and staple lines have been quite 
well stabilized. On the.other hand, dia- 
monds, pearls, emeralds, and other precious 
stones have advanced noticeably since: early 
in 1925. At this time, stone quotations are 
firming, and there is. no upward trend in 
other branches of the industry. Collections 
are below the seasonal average, but returns 
are improving. The Spring outlook is fair. 


ATLANTA.—The sales of jewelry in this 
district are ahead of those for the ‘same 
period last year, volume in many instances 
showing a gain of 12 percent. While there 
is a good steady demand “or silver articles, 
novelties seem to be enjoying the bulk of 
the attention at the present time. Although 
prices generally are about the same as they 
were last March, there have been a few re- 
ductions in some materials, and platinum also 
is a bit cheaper. Diamonds, however, are 
higher. If any changes be made in the fu- 
ture, they are expected ta be downward. 
Collections have been fairly good, on the 
whole. . i 

CHICAGO.—Jobbers’ sales for the; first 
three months of 1926 aré equal to and in 
some instances ahead of those for the corre- 
sponding period of 1925. Business in some 
sections is better than in others. Those mer- 
chants maintaining and ‘increasing their | sales 
volume do so with greater effort than. ever 
before, but prove that it-can be done. Dis- 
appearance of card jewelry and change from 
yellow gold to white gold are responsible for 
pronounced changes in the trade, which have 
left jewelers with much unsalable merchan- 
dise that has not been liquidated as yet. 
Watches, clocks and silverware still are the 
most active lines in the trade, but there is a 
good demand for novelties and factories en- 
gaged in their production are kept busy. 
Manufacturers of watches and clocks in this 
territory continue to work full time or more, 
and are closely sold up. Diamonds are in 
active request, especially stones of one-half 
carat or less. Heavier stones are not selling 
so freely. Prices show no particular change. 
Collections are fair. 

CINCINNATI. — Normally considered, 
this is a slack time in the jewelry trade, and 
the present period is no exception. Jobbers 
had a fair run of fill-in orders during Janu- 
ary and February, but the current month has 
brought a recession even to this limited busi- 
ness. Complaints of slow trade are rather 
general among the retailers, and all branches 
of the industry are buying cautiously and 
marking time. In contrast to the slow move- 
ment of general lines, diamonds have ap- 
peared as one of the more active items and 
certain novelty goods have displayed fair 
activity. Card jewelry and other staple mer- 
chandise continue in slow request. Price 
changes have been immaterial, though con- 
cessions are not unusual where desirable 
business is involved. Supplies are adequate 
and merchandise quickly available. Collec- 
tions are slow in some localities. 

DETROIT.—This is neither an important 
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are more in demand than ever and always will be in fashion— 
paeiie doar they match any gown. 
Novelties in Pearl Jewelry are being worn in Europe more 
than any other and when they are Orienta Pearls— 
what could be more lovely! © _ 
Lys Cjislee aa 


Mountings in 14kt. or 18kt. White Gold or in Platinum 
The Jewelers Pear|—Selection on request asain heel 2 (?-Urk 
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manufacturing nor jobbing center, though 
there are some of both, but not enough to 
influence the trade or prices beyond a lim- 
ited radius. There is a moderate turnover 
reported by wholesalers after two quiet 
months, with prespects of Spring trade ex- 
ceeding last year’s by nearly 10 per cent. 

The retail trade also is showing more 
activity, with an increase in total volume. 
The instalment houses which now control a 
large percentage of the retail trade report 
signs of growing activity. The industry, as 
a whole, is in a fairly healthy condition, 
while the advancing season should bring an 
improvement rather than otherwise. Fluctua- 
tions in prices have been slight. Labor gen- 
erally is well employed, and collections are 
reported good. 


-- MINNEAPOLIS. — Local jobbers and 
wholesalers report that the volume of sales 
for the first three months of this year ex- 
ceeds by 30 to 35 per cent. the total for the 
corresponding period of 1925. The increase 
is noticeable particularly in the country trade. 
Stocks throughout the Northwest are fairly 
heavy, but demand continues steady. Prices 
have remained about the same as they were a 
year ago, with the exception of some lines 
of silverware, which have been subject to a 
slight increase. No further changes are an- 
ticipated for the near future. Collections are 
reported fair to good, and outlook for future 
business is favorable. 


SEATTLE.—There has been an improve- 
ment in the local jewelry trade, the gain in 
some instances amounting to 15 per cent., as 
compared with the volume of business for 
the first quarter of 1925. With the approach 
of the wedding season, which extends through 
April, May and June, the trade anticipates a 
good volume of business. Last year’s total 
in some retail establishments aggregated as 
high as the December sales figures. 

The manufacturing jewelers report the 
price trend upwards on small diamonds. 
They now are higher than they were a year 
ago. Platinum is somewhat lower, about $13 
an ounce. This is influencing the make-up 
of articles of this metal at the reduced figure 
to be held for future demand. 








DEATH OF HENRY ADAMS 





Former Representative of Gorham Co. at 
San Francisco a Victim of Heart Trouble 


San Francisco, Cal., April 7.W—Henry 
Adams, for many years one of the leading 
representatives of the silverware industry 
here, died very suddenly at his home in Pied- 
mont (Oakland) on March 27. Almost up 
to the time of his decease, Mr. Adams had 
been apparently in excellent health. Heart 
trouble is supposed to have caused his sud- 
den and unexpected death. 

For a number of years he was manager of 
the Gorham Co. for this territory. On at- 
taining his 40th anniversary in business, he 
desired to retire, but was finally persuaded 
to remain manager of the Gorham Co. here 
for another two years. On his retirement 
over a year ago, he proceeded to carry out 
plans for rest and recreation. He recently 
returned from what was stated to have been 
a thoroughly enjoyable trip to the Hawaiian 
Islands. 


Henry Adams was 61 years of age at the 
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time of his decease. He is survived by a 
widow, two sons and one daughter, and also 
by his brother, Edson Adams, president of 
the Edson Adams Co. 








ORDINANCE HELD INVALID 





South Carolina State Supreme Court De- 
clares Regulations Adopted by Green- 
ville City Council “Void and 
Unreasonable” 


SPARTANBURG, S. C., April 7.—A decision 
of interest to jewelers throughout South 
Carolina has been handed down by the State 
supreme court, ruling that an ordinance 
adopted by the city council of Greenville, 
S. C., prohibiting auction sales of jewelry 
or other merchandise is void and “unreason- 
able.” The decision was rendered in the case 
of Hyman and Abe Miller, doing business as 
the Japanese Art and Jewelry Store, and 
Adolph Guyes, appellants, against the city of 
Greenville and J. E. Smith as chief of police 
of Greenville. 

The decision declares, “The whole ordi- 
nance is void and unreasonable. The appel- 


lant is entitled to have his exceptions sus- ~ 


tained, the order appealed from reversed and 
the injunction asked for granted.” 

During December, 1923, the appellants in 
this case were conducting a jewelry store 
in Greenville and they put on an auction and 
sold their stock of goods at public outcry. 
In March, 1924, Greenville’s city council 
adopted an ordinance to prohibit such auc- 
tion sales of jeweler’s merchandise. Injunc- 
tion proceedings, to prevent enforcement of 
the ordinance, were started in November, 
1924. The rule to show cause was argued 
before Judge John S. Wilson, in court of 
common pleas in Greenville, and an injunc- 
tion was refused. 

In appealing, a number of éxceptions were 
raised. It was held that the court erred in 
the following particulars: 

1. In holding that the State code con- 
ferred upon the city of Greenville the right 
to pass an ordinance which did not regulate 
but prohibited such auction sales as that in 
question. 

2. In refusing to hold that ordinance was 
unreasonable and oppressive; and that it 
makes unjust discrimination between mer- 
chandise located in the city for a period of 
one year or longer and merchandise located 
in the city for a shorter period, in that the 
former be sold at auction, while the latter is 
prohibited. 

3. In refusing to hold that the ordinance 
violated the right to sell property in a legiti- 
mate way. 

4. In not holding that the ordinance was 
contrary to the laws and policy of the State. 

5. In not holding that the ordinance was 
void in that it prohibits the employment of 
an agent to sell the merchandise at outcry, 
this being a restraint upon the right to con- 
tract. 

6. In not holding that the ordinance 
placed an unreasonable burden upon inter- 
state commerce. 

7. In holding that the plaintiffs were not 
entitled to injunction. 

In the decision, which is by Associate Jus- 
tice R. C. Watts, the court holds that “the 
power to regulate the sale of merchandise at 
public auction is not one of the incidents of 
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a municipal corporation and such power can 
be exercised only when it has been conferred 
on a municipal corporation by the legisla- 
ture.” 

The court holds also that the business of 
an auctioneer is “a lawful and useful one; 
from time immemorial it has been recognized 
as such. It is a common right.” 

The ordinance in question provided that no 
auction sale could be conducted for more 
than six days in any calendar year, which 
must be successive and between the hours of 
eight o’clock in the morning and six o'clock 
in the afternoon. The court declares that 
a person has a right to sell goods in any 
way he sees fit, and the limitations placed by 
the Greenville ordinance would be unreason- 
able and oppressive. 








DEATH OF F. A. BURROWS 
Veteran Columbia, S. C., Jeweler Passes 
Away Following a Short Illness 


Cotumszia, S. C., April 7.—F. A. Burrows, 
veteran jeweler of Columbia, S. C., died at 
the Confederate Infirmary in Columbia, Sun- 
day, following one week’s illness with influ- 
enza. He-was 87 years of age. 

Mr. Burrows, who was a pioneer in the 
jewelry field of this city, was well known 
and a beloved citizen. He was a veteran of 
the Civil War. He was born near Charles- 
ton, S. C., July 23, 1838, and at the out- 
break of the war he joined a troop of 
Charleston cadets, taking part in the engage- 
ment at Fort Sumter. Soon afterward he 
was transferred to Virginia and it was in 
that State that he took part in some of the 
most famous battles of the conflict. Near 
the end of the war he was captured, and at 
the close of the war he was at Camp Point 
Lookout. 

In 1869 Mr. Burrows came to Columbia 
and entered the jewelry busiriess with his 
father-in-law, William Glaze, a prominent 
Columbia business man of that day. Later 
he went into architecture and into the build- 
ing business in which he was engaged for 
several years. But he loved the jewelry busi- 
ness, and soon returned to it. He was ac- 
tively engaged until last June, when he was 
forced by ill-health to retire from active 
business life. 

Deceased is survived by four children, 
Mrs. W. W. Jones, Mrs. Olive Newman, 
Miss Bessie Burrows and Robert B. Bur- 
rows, all of Columbia. ? 

Funeral services were held at the home of 
his son in Columbia, April 5. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Selling Price 
London U.S. Gov’t NewYork 
Date Official Assay Bars Official 

yh re 29% 67% 65% 
yy ee 2948 67% 65% 
RERMO eso 5 307s 673% 65% 
Ape S ccc 30 67% 65% 
Aare TO) oie:0' 293 67% 65 

April 12 ..... 2933 67% 6434 








Lee S. Folts has purchased the jewelry 
business of A. H. Jenks & Son, Mount Mor- 
Tig NH. ¥. 
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The News from England 








Conditions in the Diamond Market—New C. O. D. System a Handicap to Smaller 
Firms—Styles in Sheffield Silver—This Season’s Fashionable Engagement 
Ring—Jewelers Warned to Beware of “Mr. Harris of Hatton Garden” 

















Lonpon, April 2.—The higher prices being 
asked in the polished diamond market con- 
sequent on the increased values being cheer- 
fully paid for the rough goods, appears to be 
affecting the volume of business that should 
now be passing in Amsterdam and Antwerp. 
There is no lack of buyers in the diamond 
tiiarket: Im connection with the price hard- 
ening ‘tendency and the quick absorption of 
the rough sténes as they arrive from South 
Africa, polished diamond merchants are un- 
able to report exceptional business, despite 
the demand. Backes & Strauss, the Holborn 
Viaduct gem dealers, informs THE JEweEL- 
ERS’ CIRCULAR that business in the polished 
diamond market, while better, is still not 
what they would like it to be. The firm 
says: “Some improvement has been wit- 
nessed in the market since the last report. 
Although buyers are numerous, and prac- 
tically every article is inquired for, the en- 
hanced prices that are required make busi- 
ness very difficult. The demand for rough 
goods continues unabated and shipments are 
absorbed as quickly as they are marketed, 
and the higher rates that are being cheer- 
fully paid for the raw material are reflected 
in the prices of the polished goods. The 
demand for better class brilliants in sizes 
from four grainers and upwards is fairly 
large, but supplies are scarce and prices con- 
sequently rather stiff. Spotted stones, or 
those showing color, are more difficult to 
place, though even in these qualities a sub- 
stantial rise is apparent.” 

x ok * 

The new C. O. D. system about to be in- 
troduced here by the Postmaster-General 
whereby the postal authorities will deliver 
goods through the post and collect the money 
for the consignor, is not received with hilari- 
ous satisfaction by some business folk, par- 
ticularly some of the Birmingham manufac- 
turers. The system, while not applicable to 
bulky goods such as hardware, will include 
in its scope cutlery, silverware and electro- 
plate. A certain amount of this business may 
be lost by the smaller retailer whom the 
manufacturer supplies indirectly but steadily. 
The big universal stores and mail-order 
houses will win out at the expense of the 
small jeweler. Although the manufacturer 
need not worry a lot so long as he finds a 
market for his goods some of the. smaller 
firms have built up a steady but regular 
connection with thousands of small jewelers 
who handle their cutlery, silverware and 
electro-plated goods. Much of this business 
may be lost when the increased facilities of- 
fered the big stores via the C. O. D. system 
goes into effect. 

x * * 

Pink pearls are being used to a consider- 
able extent this Spring in the trimming of 
the new frocks. Crystal, crystal and onyx 
and mother of pearl also are being used to 
the same purpose. Regent St. salons exhibit 
pale. pink... georgette. frocks . embroidered 
with pink pearls ending in a fringe 24.inches 


deep of a deeper shade of pink pearls. They 
are a trifle smaller than those used for the 
recently popular “choker” pearl necklace. 
“Silver” pearls and beads are used with 
gowns of silver metal tissue. 

x * x 

The trade here learns that the Brazilian 

government is notifying an increase in im- 
port duties on various articles including 
jewelry except on consignments landed be- 
tween January 1 and June 1, next. Such 
goods entering Brazil must be accompanied 
by a.commercial invoice made out in dupli- 
cate, in addition to the customary invoice. 

* * x 


Some of the best London jewelry shops 
now are displaying the newest styles in 
Sheffield solid silver teapots. Some are 
plain and some are engraved. Some types 
have the lid only engraved, the body being 
plain. The new styles include every con- 
ceivable shape. Some have flat bases and 
others have four solid silver legs half an 
inch long. They are a decided asset to the 
breakfast or tea table and, jewelers say, 
are selling well this Easter time. 

x ok oF 


Considerable solid silver ware is now be- 
ing featured in window displays despite the 
belief of the Sheffield manufacturers that 
less silver and silver plated articles are now 
being purchased by the public. Among the 
newest articles from Sheffield is the leather 
hinged and snap-to case containing a pair 
of solid silver serviette holders. They are 
delicately engraved and sell readily as gift 
lines. Another silver line that goes well 
now is the child’s companion set, in case, 
composed of squat teaspoon and fork, the 
handles suitably engraved. 

*x* * x 

The new “basket pattern” flexible bracelet 
is now on display at most jewelry shops in 
London. It is done chiefly in gold and has 
a heart-shaped padlock fastening for clasp- 
ing round the wrist. 

oe @ 

Gold and platinum brooches of various 
design now have a tiny initial letter in 
diamonds in the center of the pin. The new 
gold mesh watch fob fashioned to represent 
a leather fob and having a gold “strap” 
buckle halfway down. 

At Christie’s sale this week a pearl neck- 
lace composed of 75 graduated pearls, with 
single brilliant snap, realized $4,200. 

x * * 


The fashionable engagement ring this 
season, according to the West-end jewelers, 
is a single diamond set in platinum or gold. 
The half-hoop ring, or the ring set with 
rubies, emeralds or sapphires and diamonds, 
is, the jewelers say, to take a back seat. The 
colored stone ring or half-hoop ring is 
correct for wear as a “dress ring” but not 
as an engagement ring. A diamond of from 
two to five carats of pure spring water 
translucence is essential to the strictly fash- 
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ionable engagement. ring for 1926. There 
is reported to be a scarcity of this type of 
stone and from $225 to $250 per carat up- 
wards must be paid for a ring having such 
a stone. In the new type engagement ring 
the stone is mounted rather high on superbly 
worked platinum. Tiny diamonds are al- 
lowed on the shoulders either side of the 
large stone, if desired, although to be strictly 
fashionable the only stone used should be 
the central one. Commenting on present 
day ring styles the Star says that American 
jewelers are obtaining some of the finest 
stones in the London market presumably 
for engagement ring use. The actual setting 
in these rings is so fine that only the expert 
can tell how the diamond is held securely. 
Hatton Garden says there are plenty of 
genuine stones in the market, but the price 
for the right sort of engagement ring dia- 
mond is very high. The right stone, Hatton 
Garden merchants say, must be clear and 
uncolored and preferably round cut. Many 
stones getting to the market have “feathers” 
or flaws, and a lot are nearly or wholly 
straw colored. From the commercial point 
of view these stones are valueless. Straw 
colored stones, it seems, must not be con- 
fused with the canary diamond which is very 
rare and valuable. The average retail price 
of a good diamond today, according to the 
“Garden,” is around $250 a carat, although 
some well-to-do people prefer to pay up to 
$500 a carat for flawless specimens. While 
the English taste is for the single stone ring 
this season Paris is showing a bent for the 
fancy shape, the diamond marquise being 
reported rather popular now with French 
women. 
x * 

“Mr. Harris of Hatton Garden,” the 
gentleman who is wanted by the police for 
some interesting jewel coups conducted by 
him at the expense of jewelers of London 
and the provinces, has turned up again in 
the metropolis after an absence of several 
months. “Mr. Harris,” it is believed, now 
sports a moustache. He has appeared in 
the West-end as an agent for tobacco houses, 
and is working his same trick of getting 
money in advance on goods to be supplied. 
He defrauded several London jewel firms 
last year including a Hatton Garden diamond 
dealer. He was then working the worthless 
check trick, and passed as “Mr. Harris of 
Hatton Garden,” a fictitious diamond dealer. 
Scotland Yard has been hunting for him for 
months. And likely as not they will get 
him in the end. 

* * * 

The dividend distribution for the past year 
on New Jaegersfontein Diamonds is 5s. 6d. 
per share, the same as for the preceding 
year, and is the equivalent of 2714 per cent. 
Final dividend estimates on these shares for 
the past year ranged from 3s. to 3s.6d. but 
the actual rate now declared is 2s.6d. Dia- 
monds of very fine quality are produced by 
this company and the outlook for the in- 
dustry is considered to be very bright. A 
lot of money has been spent recently on 
new plant and development work. 








Papers of incorporation have been granted 
to the Globe Jewelry Co., Helena, Mont, 
with a capital stock of $10,000. . The incor- 
porators are George Grossberg, Ester Gross- 
berg and B. C. Brooke. : 
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The News from France 








Jewelry in Demand for Easter Gifts—Paris Diamond Curb to Be Abandoned and 
New Diamond and Pearl Bourse will be Erected—Fashion “Tournee” 
Replacing Traveling Salesmen—Japanese Jeweler 
Robbed by Employe who Is Arrested 

















Paris, March 29.—Easter offerings « in 
Paris this year consist very largely of egg- 
shells, fish and tortoises, either in chocolate 
or in cardboard, sold hollow. Sometimes 
these receptacles are filled with bonbons, but 
still oftener they contain an ornament. It 
might be expected that the large egg or fish— 
a very usual Easter offering in France— 
would contain sweetmeats, but this is not 
usually the case. More often it is filled with 
cotton wool upon which lies some delicately 
wrought piece of jewelry, while the tiny 
Easter eggs also .contain jewelry, but as a 
rule something artificial or merely semi- 
precious. For very fine and costly jewelry, 
the great egg, in cardboard in this case, is 
lined with satin and a sautoir or a pendant 
is attached to a pincushion, which lifts from 
the egg and can be used to place in jewel- 
case or on dressing table, as the jewel fits 
its: case. : 

A great deal of jewelry is being presented 
to all and sundry this Easter. At one end 
of. the scale—the lowest—ornaments look 
more for the money than sweets nowadays, 
as it is difficult to make any kind of show 
with a dollar’s worth of sweets, while a 
dollar's worth of semi-precious pebbles is 
quite a good investment. At the other end 
of 'the scale, the tendency to put money into 
jewelry is increasing. Once money was put 
into all kinds of dainty lace and similar 
gifts, but no one today knows whether the 
recipient of the gift wants lace or whether 
it can be worn with the peculiar style of 
dress. Chocolates and other sweets are no 
longer eaten ad lib for the reason that they 
are reputed to induce stoutness. Thus the 
Easter fete. is, an, excellent time for the 
jeweler. 

* * x 

It will be remembered that the Paris police 
raided the diamond curb market in the Rue 
Lafayette some time ago. There had been 
trouble about the fact that the dealers in 
diamonds blocked not only the pavement but 
‘part of the street, in a very busy part of the 
capital. It was an overflow from the “dia- 
mond” cafe, and a relic from past centuries. 
Strangers always wondered how it was that 
stones worth fortunes could change hands 
in the street, without their owners being 
robbed, and the dangers of this inofficial 
market were often pointed out to the dealers. 
Men, with a handful of diamonds, or other 
stones, for all kinds of fine gems change 
hands at this market, would sell them at a 
table close to the window of an old-fashioned 
cafe. The preliminary negotiations were 
usually carried on at the back of the cafe, 
but when the diamond required examination 
it was naturally carried to the light. If a 
merchant were deceived as to the value of the 
Stone, he had: only himself té thank, he had 
“bought at sight.’ The, police was, never 
troubled with the affairs of the curb market, 
this was the tradition of the place. The 


curb market will soon be a thing of the 


past. Its place is being taken by a diamond 
and pearl bourse at 17 rue Cadet, where a 
hall 330 square metres in area. is being 
rapidly built. With a roof of glass, there is 
a good light for examining the diamonds and 
pearls. In the building there is a bank for 
changing money. In the cellars of the new 
building there is a buffet, cloak-room and 
safes that can be rented by the precious stone 
merchants. The place will be ready for occu- 
pancy in the month of May, and will have 
cost at least three million francs. Later 
on it is. to-be enlarged, when there will be an 
open space where diamonds can be examined 
in daylight, but inside the courtyard without 
risk from theft or even hold-ups. 
a 


The day of the commercial traveler is 
passing fast as far as Europe is concerned. 
One of the chief reasons for this is no 
doubt the greediness ‘of hotel keepers, who 
ask fantastic prices in some cases and 
frighten the man on a traveling allowance 
away from certain places. The trouble at 
customs probably does the rest. While some 
goods are shown at the many fairs that are 
becoming almost as plentiful as in the Middle 
Ages, when every town of repute had its two 
or three annual fairs, another way of adver- 
tising fashions is being introduced. <A 
fashion tournee is being organized by a 
French association of dressmakers. The 
tournee is to be made in the countries of 
what is called the petite entente, or small 
entente, or in Poland, Czecho-Slovakia, as 
well as in Austria and Germany. The 
models, all signed, will be shown, worn by 
mannequins, while lectures on clothes will be 
given. . While the--chief attentiqn -will of 
course be given to the gowns, the jewelry 
will come for a share of the attention. This 
tournee is by way ot being an experiment, 
but there is no reason why it should not-be a 


success. 
* * * 


A curious story of hidden treasure comes 
from Vire in Normandy. A house in the 
rue des Cordeliers was sold and the new pro- 
prietor began working at the foundations. 
The masons discovered there a lot of gold 
coins, with the heads of Napoleon I and 
Louis XIV. This goes to show that the 
coins had been hidden there since the begin- 
ning of the last century in all probability. 
The masons kept their find a secret, and sold 
their gold to different jewelers, who are 
naturally always in want of raw material. 
One of the masons gave up work and began 
to spend his money freely and this led to the 
discovery of the whole thing. The masons 
have been arrested and the jeweler is under 
surveillance, charged with the misdemeanor 
of having purchased gold coins to melt. 


* * x 


A Jap, who was employed by a Japanese 
jeweler in Paris, is accused of having stolen 


212,000 francs worth of stones and money 
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from his employer. He got away from Paris 
and disguised himself as a Chinaman, but this 
was his undoing. Feeling uncomfortable in 
his disguise he carefully kept out of sight 
of everyone, thus exciting suspicion. This 
finally led to his arrest. Most of the stolen 
jewels were found on the person of the Jap 
employe. 








Program Completed for Annual Meeting of 
California Gold and Silversmiths’ 
Association at Los Angeles, 

‘April 15, 16 and 17 

Los ANGeE.es, Cal., April 3.—President - 
James A. Montgomery of the California 
Gold and Silversmiths’ Association has is- 
sued the following program of events in con- 
nection with the annual meeting of the asso- 
ciation in this city, April 15, 16 and 17: 

Thursday, April 15—Golf tournament, un- 
der the auspices of the Southern California 
Jewelers’ Golf Association and the California 
Gold and Silversmiths’ Association, ‘at’ the 
California Country Club, Culver City. Ma- 
chines will be in waiting at 8:30 and 12:30 
o'clock to convey visitors to the golf club. 
Registration of members. at convention -head- 
quarters, Biltmore Hotel, all day Thursday, 
and Friday morning from 8 :30 to 9:30, Field 
Secretary W. A. Frick in charge. 

Members who do not play golf are espe- 
cially tnvited to be guests at the stag dinner 
ot evening at the California Country 
Club. 

Friday morning at 9:30 the convention will 
be called to order by the president, James A. 
Montgomery, and the following program has 
been prepared: 


Friday 

Address of welcome by Geo. A. Brock. 

Roll call of members present and reading of 
minutes of 1925 convention. 

Reports of officers and appo'ntment of committees. 

President’s annual address. 

Address by W. K. Moorhouse, vice-president 
of the Security Trust and Savings Bank:' “A 
New Economic Problem: Installment Buying and 
Selling.”’ 

Friday Afternoon 


Address by L. G. Sherman: “Selling Jewelry 
Threugh the Window.” 

Address by Peggy Hamilton, fashion editor Los 
Angeles Times: ““How Los Angeles and Hollywood 
Have Become Style Centers in Dress—Why Not 
in Jewelry?” 

Address by Albert. H. Elliott,.San Francisco, 
attorney for the Gold and Silversmith Association: 
“Review of Recent Decisions Affecting Trade As- 
sociations.”’ 


Saturday 


Address by Godfrey .Eacret: “Something About 
Diamonds.” 

Address by A. N. Slavlick: ‘‘Problems of the 
Credit Jewelry Business.” — 

Address by J. A. Barr, of Brock & Co.: ‘Watch 
Repairing as It is Today: Its Profits and Its 
Losses.” 

Address by W. H. Carter, Central Life Assur- 
ance Society: “‘Salesmen—Full Time, Part Time.” 


Saturday Afternoon 


Address by Dale H. Parke, Los Angeles at- 
torney: “Personality in Business.” 

Reports of committees. 

General discussion. 

Election of officers. 

Announcements. 

Saturday evening, 7 o'clock, annual banquet, 
Biltmore Hotel. 








C. M. Clark, located for many years in the 
Duncan building, Poplar Bluff, Mo., is going 
out of the jewelry business’ and will eng9e 
in the optical business exclusively. Mr. 
Clark is closing out his stock at auctto:. 
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Whiting & Davis Co.’s Golden Anniversary 











Well Known Jewelry Concern of Plainville, Mass., Celebrates Half-Century 
Mark in Business History of the House 














PLAINVILLE, Mass., April 10.—The Whiting 
& Davis Co. is celebrating its golden anniver- 
sary, the business having been founded 50 
years ago, the year of the 100th Anniversary 
of the signing of the Declaration of Independ- 
ence. At that time three men, William H. 
Wade, Edward P. Davis, and Louis Heckman, 
formed a partnership for the manufacture 
of jewelry. The new concern started opera- 
tions in a little hamlet called Plainville, and 
others associated with the enterprise as silent 


CHARLES A. WHITING, PRESIDENT 


partners at that time were Joseph T. Bacon, 
James D. Lincoln and Frank Tiftt. Each 
of the six men contributed $500, making the 
working capital of the concern $3,000. From 
this unpretentious beginning has grown the 
present business of the Whiting & Davis 
Co. the world’s greatest maker of mesh bags 
and metal mesh. 

The firm of Wade, Davis & Co., as the 
business was known in early days, manufac- 
tured such plated jewelry as bar pins, ear- 
tings, bracelets and stick pins, the popular 
items of a half century ago. Charles A. 
Whiting, president and treasurer of the pre- 
sent day concern became associated with the 
original concern as early as 1880 as errand 
boy and general utility man. At that time 
he was paid the princely sum of nine cents 
an hour. In an old photograph take in 1880 
Charles A. Whiting appears at the extreme 
left and Mr. Davis at the extreme right. 
At the time the picture was taken about 
2,500 square feet were occupied by the factory 
and office, while to-day nearly 80,000 square 
feet are necessary to supply the demand. 

The early history of the company was like 
that of most concerns with readjustments and 
changes in the executive control, with the 
result that in 1890 Mr. Davis was the sole 
remaining executive of the six who started 
the business. This was the year in which 








Charles A. Whiting became a member of the 
firm which in 1896 was renamed Whiting & 
Davis. 

The first mesh bag was made by Mr. 
Whiting in 1892. Up to that time mesh had 
been hand made in gold, in limited quantity 
by goldsmiths. Mr. Whiting for several 
years after his admission to the firm, fol- 
lowing many years of selling and executive 
management, has searched for a method of 
making mesh bags by machinery. 

In 1909 A. C. Pratt invented the first 
machine for making mesh. Arrangements 
made with Mr. Pratt started the Whiting 
& Davis Co. in the manufacture of machine 
made mesh bags. Thus by the assumption 
of Mr. Pratt’s patents the company became 
the exclusive and pioneer maker of machine 
made mesh. 

By 1912 the mesh bag trade has assumed 
such proportions that it was considered best 
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appeared in the Anniversary Number of the 
Wadco News, the house organ of the con- ° 
cern, he says: “In 1909 the first work was 
done on mesh machines in the Sloan & Chase 
factory Newark, N. J., for the Whiting & 
Davis Co. These machines were shipped to 
Franklin, Mass., where the Whiting & Davis 
Co. had a branch factory in the Morse Opera 
block. Twelve machines were operated, one 
operator for each machine. The production 
was shipped each day to the main branch in 
Plainville. As the business grew this 
branch was too small and in May, 1910, was 
moved to the main factory with a floor space 
of 1,500 square feet and 30 machines. In 
February 1912 the new factory was built and 
in 1915 a large addition to the factory was 
built. At the present time 500 machines 
are operated. 

The concern at the present time has a 
Canadian branch, established in 1914 at Sher- 
brooke, and its present manager is Lawrence 
Cook, general manager of the Canadian busi- 
ness. The company in addition to the Plain- 
ville plant also maintain offices in New York 
City at 366 Fifth Ave., with Fred Cook as 
eastern manager and in Chicago at 31 N. 
State St., under the supervision of Frank 
E. Whiting. 

Mr. Whiting, always looking after the in- 








Group oF EmMpLoYEES OF WapbeE, Davis & Co. 1N 1880 


to separate it from the jewelry manufactur- 
ing end. The Whiting Chain Co. was formed 
to carry on the latter, this concern operating 
along the same broad, square-deal principles 
which had so much to do with the success 
of the parent firm, 

A brief glimpse at the history of the con- 
cern, step by step is of interest at this time. 
The firm of Wade, Davis & Co. was estab- 
lished in 1876. They were known as manu- 
facturing jewelers. Charles A. Whiting first 
came to the concern in 1880 as an office 
boy. Later he became assistant foreman and 
in 1887 took charge of the New York office, 
as well as the western territory. In 1892 
the concern began to manufacture the mesh 
purse which subsequently developed into the 
mesh bag which has become so popular. In 
1896 the firm became Whiting & Davis. 
In 1907 Mr. Whiting purchased Mr. Davis’s 
interest in the business and in 1908 incorpor- 
ated the firm of Whiting & Davis Co. 

In an article by R. H. Berkley, which 


terest of his employees was active in the 
formation of the Whiting Club, which has 
its home in the Walter Livingston Rice 
Memorial, building erected in memory of 
Mr. Whiting’s son-in-law, former vice-presi- 
dent and general manager of the Whiting 
& Davis Co. The building is one of the 
most appreciated features of the company’s 
welfare work. It is a beautiful community 
house, containing a fine restaurant, where 
food is served at lowest prices, recreation 
rooms and other features. The Mutual 
Relief Association, sponsored by the com- 
pany is another feature of the welfare work 
of this concern. 








A notice of dissolution of partnership and 
continuance of business name has been an- 
nounced by Paul Dettling & Son and Emil 
Dettling, E. Dettling taking over the jewelry 
store at 12 Central Ave., Lancaster, Pa., 
and continuing as the sole owner. 
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Paris Jewelry Fashion Notes 





By L. Reid 

















THE mannequins sent out by the big Paris 
houses to show the new fashions are 
having a very “shivvery” time this year. The 
short gowns and coats are little protection 
against the bitterly cold wind on the race 
courses. ‘The most remarkable point about 
the jewelry and other accessories js.the great 
and ever-increasing length of necklaces, sau- 
toirs and bracelets, while the strings, worn 
over the arm, to hold handbags, are also very 
long. 

The expression “ropes of pearls” was never 
so appropriate as today, for necklaces appear 
to have been purchased by the yard, regard- 
less of expense, while there are also yards 
of diamond necklaces to be seen. Sometimes 
these diamond necklaces are slung twice 
around the throat and sometimes they are 
looped at the back of the dress or wound 
three or four times round the neck. Brace- 
lets to match the necklace are worn. One 
bracelet, in similar or smaller stones of the 
same kind, is wound round the arm several 
times, thus accounting for the length. 

* * * 


A new necklace seen at the races was car- 
ried out in rubies, joined by slender gold 
links. The chain was slung twice around 
the neck, the outer rope of rubies falling to 
the edge of the decolleté. The bracelet, made 
up of a band of rubies, with seven loops, all 
-hanging free and loose, matched the neck- 
lace. A similar set was carried out in sap- 
phires. 

ee @ 

Serpent jewelry is still very popular. The 
“serpent” garter, however, is perhaps a bit 
too realistic. Whether made in composite 
or in lamé, with blue markings, it holds the 
stocking in place, but is more suitable for 
the music hall stage than for the drawing- 
room. Snake bracelets, whether in gold and 
green, in silver filagree work or in wrought 
gold, are still popular. 

x * * 

The lorgnette, in tortoise shell, encrusted 
in gold, is fashionable, but the rim of tor- 
toise shell, holding the glass, is very thin and 
small, while the handle, which was inclined 
to become thicker and stouter like everything 
else, appears to have shrunk in size for some 
unknown reason. The tortoise shell almost 
disappears beneath its gold sheath of filagree 
work, 

* * 5 

Among the “freak” gifts now displayed 
for Spring wedding gifts, crystal dishes for 
fruit salads or for lobster mayonnaise are 
seen. They have gold or silver handles, the 
spoon and fork being in ebony or some black 
composite. This reversal of the usual order 
of things is decidedly quaint. 

* * * 

The mode of wearing gauntlets to gloves, 
introduced last season, appears to have come 
to stay. White kid gloves have a gauntlet 
embroidered in seed pearls. Others again 
have pearl embroidery and a fringe of pearls, 
kept short, while steel bead fringes are also 
. popular. 


Hand bags made especially for “dancings” 
and to match the gown have seed pearl 
fringes around the bottoms of the tiny bags, 


.in white satin or lamé as the case may be. 


There is another fringe around the flap of 
the bag. The string wound around the arm 
is a yard and a half long. It is made of 
somewhat larger “pearls” to match the 
fringe. Others, in Dresden blue beads or in 
sapphires, give a relief to a gown, while the 
same bag in deep scarlet also lends the neces- 
sary touch of color. 








Creditors File Petition in Bankruptcy 
Against Harry N. Clark, Syracuse, N. Y. 


Utica, N. Y., April 8.—Creditors filed a 
petition in the United States District Court 
here today asking that Harry N. Clark, 
jeweler of 337 S. Warren St., Syracuse, be 
declared bankrupt upon the ground that he 
is insolvent, admits it, and expressed a will- 
ingness to be adjudicated. 

Mr. Clark’s liabilities are estimated at be- 
tween $20,000 and $25,000, and Attorney 
Benjamin Stolz, representing the petitioning 
creditors, set forth in his petition for a re- 
ceiver that the assets were $44,000, including 
stock, $35,000; fixtures $6,000 and accounts 
$3,000. A receiver was asked to continue 
the business temporarily and to liquidate the 
property for the benefit of the creditors and 


-all concerned. 


Federal Judge Frank Cooper appointed 
Herbert Hess receiver under bond for 
$25,000, and authorized him to continue the 
business temporarily. 

The court appointed as appraisers of the 
assets T. Eugene Hitchcock, Albert C. Cone 
and James M. Wendell. 

The petitioning creditors are all Syracuse 
residents, and include Starin Coal Co., 
claiming $147; T. N. Benedict Mfg. Co., 
$77, and Albert James, $550. 

One reason for filing the petition was that 
$1,800 rent is due and the landlord was 
threatening to dispossess the tenant. He is 
now restrained by injunction. ~ 








Window Smasher Gets Loot Valued at $1,000 
at Store of Ezra F. Bowman’s Son’s, 
Lancaster, Pa. 


LANCASTER, Pa., April 9—Early this 
morning a show window in the store of Ezra 
F. Bowman’s Sons, N. Duke St., was 
smashed and robbed of goods valued at 
$1,000. At 4 o'clock a passing policeman 
saw nothing wrong, but an hour later George 
Gardner, a letter carrier, discovered the 
broken window and notified the police. 

A brick was presumably used to knock a 
hole in the thick plate glass, which was badly 
cracked. The thief got several watches and 
six diamond rings. Jammed in the hole was 
a tray containing wrist watches to the value 
of several hundred dollars. There was blood 
on the glass and the police detectives believe 
the thief was cut so severely that he aban- 
doned the tray. 
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Nathan J. Horwich, Omaha, Neb., Causes 
Capture of Two Bandits when One of 
Them Offers to Sell Him a Diamond 
OmaHa, Neb., April 9.—Nathan J. Hor- 
wich, proprietor of the Horwich Jewelry 
Co., in the Neville Hotel building in Omaha, 
did a remarkably clever piece of work in 
effecting the capture of two bandits last 

Saturday. 

A stranger came into the place offering 
to sell an exceptionally fine diamond for 
$325. Mr. Horwich said it was at least a 
carat and a quarter stone, and he liked it, 
but would not pay that much for it. The 
man soon came down to $200. Then Hor- 
wich told him he would not give to exceed 
$125 for it. The stranger immediately 
wanted to close the deal. 

“That didn’t look good to me,” said Mr. 
Horwich afterward. “I knew a man could 
not afford to sell such a stone for $125.” 

So Mr. Horwich told the stranger he 
would have to ask the police for permission 
to buy the stone just to see if they had any 
call for such a stone before he bought it. 
The stranger made a good bluff and told 
him to go ahead. 

“You bet we’ve got a call for that stone,” 
the inspector of detectives answered over the 
telephone. It was stolen in Hastings, Neb., 
last week. We'll have a couple of men right 
up there to interview that bird. Hold him 
if you can.” 

Here is where the clever work came in. 
Horwich at his end ef the line and in the 
presence of the stranger totally ignored what 
the police were saying and merely answered 
“So it’s all right then? Very well. Thank 
you.” Thus he threw the stranger off his 
guard. 

Then came the problem of “statling” for 
time until the police should arrive. But 
Horwich was equal to it. He got out a 
bill of sale form and began in a leisurely 
fashion to make it out. Still the police had 
not arrived. To gain more time he told 
the stranger he had by mistake used the 
wrong blank and must find another form. 
He went to the vault and to his desk fumb- 
ling the papers ostensibly seeking another 
blank form. At last he was rewarded by 
seeing three plain clothes men walk in and 
take their positions along the wall and be- 
side the counter. He called them over to 
look at the stone and they took the stranger 
in charge without a struggle. 

He gave his name as James Steele, and 
told where they might find his partner in 
a hotel at Council Bluffs, Ia., and they im- 
mediately apprehended him also. The two 
confessed to burglary of the E. A. Braendes 
home at Hastings, Nebr., where they got 
$5,000 worth of diamonds and other jewelry 
including the stone he was trying to sell to 
Horwich. They also revealed the hiding 
place of their loot, and led the police to the 
river bank where they dug up their treasure 
buried in a tin tobacco box. 

A reward of $200 had been offered from 
Hastings for the capture of the men, but 
at the present time there seems to be some 
question as to whether Mr. Horwich will 
share in this, as the police are said to be 
seeking to collect it all, despite the fact that 
the capture was entirely due to the masterly 
way in which Horwich handled the situation. 
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DEATH OF TOM. H. KREMENTZ 


Prominent Retired Member of Newark, N. J. 
Jewelry Manufacturing Trade a 
Victum of Pneumonia 





Newark, N. J., April 9—Thomas Henry 
Krementz, retired member of one of Amer- 
jca’s greatest jewelry-manufacturing houses, 
died Tuesday at his home, 34 Hedden Ter- 
race. The funeral was conducted Friday 
afternqgon at 2:30 o’clock at the home, Rev. 
Henry R. Rose, D. D., pastor of the Church 
of the Redeemer, officiating. Interment was 
in Fairmount Cemetery. 

Mr. Krementz was one of four brothers, 
three of whom were jewelers, and the junior 
member of the original firm of Krementz & 
Co., consisting of George, Frank and Thomas 
Krementz, Julius Lebkuecher and John Tay- 
lor. Out of this firm has grown three New- 





THE LATE THOS. H. KREMENTZ 


ark jewelry-making establishments—the pres- 
ent Krementz & Co., the Frank Krementz 
Co. and the Taylor Co. 

Born at Weisbaden, Germany, July 2, 
1850, the son of Martin and Katherine Leb- 
kuecher Krementz, Thomas Krementz was 
brought to this country at the age of one 
year. His boyhood was spent in New Al- 
bany, Ind. 

In 1872, when 22 years old, he came to 
Newark. Intensely interested in photography, 
he became a professional photographer be- 
fore becoming a jeweler. His marriage to 
Miss Lillian A. Christ] took place in 1879, 
and about that time he joined the firm of 
Krementz & Co., which had already been 
established by his aldest brother George, and 
their cousin, Julius Lebkuecher. Because of 
illness he retired from all business in 1909. 

Since that time he had devoted much of 
his time to photography, to nature lore and 
to fishing. He was a charter member of the 
Newark Camera Club, and a member of the 
Belmar Fishing Club, the Newark Athletic 
Club and the Eintracht Singing Society. 

About 10 days before his death he was 
taken ill with grippe and pneumonia devel- 
oped. Surviving him are his widow, one son, 
Albert Martin Krementz; a daughter, Miss 
Saida L. Krementz; three grandchildren, 
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Miss Katherine E., Albert Martin, Jr., and 
Edward Thomas Krementz; two brothers, 
Joseph of New Albany, and Frank J. of 
Newark, and a sister, Mrs. Fred Todt of 
Detroit. 

After the retirement of Mr. Krementz in 
1909, the business of Krementz & Co. was 
reorganized and three separate firms were 
established. His brother and son organized 
the Frank Krementz Co., with Frank Kre- 
mentz, president, and Albert M., vice-presi- 
dent. George Taylor organized a company 
of his own. A cousin of Mr. Krementz, 
Carl H. Lester, with Richard and Walter 
Krementz, took control of the firm of 
Krementz & Co. 








May’s Stone the Emerald* 





CLaRA BELLE THOMPSON 


“The emerald burns intensely bright, 
With radiance of an olive light; 
This is the faith that highest shines, 
No need of charity declines, 

And seeks no rest and shuns no strife, 
In working out a holy life.” 

UCCESS in love is assured to all persons 

born in May, provided they supply them- 
selves amply with their natal stone, the 
emerald. This ought to be a pleasant chore 
in a day when emerald is one of the most 
favored of fashion’s gems. Gowns and cra- 
vattes, soft white arms and stiff masculine 
cuffs are agleam with its splendor and a 
proof of its popularity. 

Democritus Seneca claimed that he could 
turn common pebbles into emeralds by the 
addition of a strange, magic potion. But 
his secret—or misrepresentation—died with 
him, and the emerald remains one of the 
most precious of stones. 

For the children of May it brings wis- 
dom to the mind, health to the body and 
happiness to the soul. It has a close as- 
sociation with the brain; for it cures epi- 
lepsy, improves the memory and has power 
of divination and prophecy. 


“Tt is a gem that hath the power to show 

If plighted lovers keep their troth or no; 

If faithful, it is like the leaves of spring; 

If faithless, like these leaves when with- 
ering.” 


George III experienced this last character- 
istic when he ascended the English throne. 
During the coronation ceremony a fine emer- 
ald dropped from the kingly crown—an omen 
of future loss, which was fully vindicated 
in the subsequent revolution. 

Emerald exercises a strange power over 
serpents, first rendering them immobile and 
then blinding them. But its effect on the 
human eye is quite the opposite, for it 
strengthens dim vision and heals all eye dis- 
orders. As a consequence, Nero, whose eyes 
were as weak as his head, used an emerald 
to view the questionable sport of gladiatorial 
combats. 

The hawthorn is a flower appropriate to 
the greenness of May, with Bartholomew 
the apostle of the month, Amriel the Angel 

and Gemini the sign. 





*Issued by The National Jewelers’ 
Association. 


Publicity 








M. C. Larsen has joined in a partnership 
with G. A. Hibbler, Wichita, Kans. The 
firm will be known as Hibbler & Larsen. 
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DEATH OF THOMAS E. MURRAY 





Newton, N. J., Jeweler Passes to the Great 

Beyond After an Illness of Five Weeks 

Newton, N. J., April 7—Thomas E. Mur- 
ray, one of the oldest business men of this 
town, who succumbed Sunday afternoon, 
March 21, to an attack of heart disease from 
which he had been suffering for five weeks, 
was one of the best known and most highly 
regarded merchants in this section. His 
death occurred at his home, located at 151 
Spring St. 

Mr. Murray was proprietor of a jewelry 
store at 55 Spring St., and had been in busi- 
ness there over 35 years. He entered the 
business as an employe of the late W. A. 
Righter and then went into partnership with 
his employer under the name of Righter & 
Murray. In 1911, after Mr. Righter’s death, 
he took over his partner’s interest. 

He was a popular citizen of the town. A 
his death he was treasurer of the Newton 
Board of Trade and also chairman of its in- 
dustrial committee, a member of Newton 
Rotary Club, Newton Club, and the Sussex 
County Country Club. He was a charter 
member of Newton Lodge, Benevolent and 
Protective Order of Elks, and a member of 
Ivy Lodge, Independent Order of Odd Fel- 
lows. 

He was born in Newton. May 22, 1861, the 
son of the late Thomas Murray, who was a 
native of Sandyston township. He never 
married. Surviving him are four nieces, 
Mrs. Catherine Harty of Passaic, Miss 
Amelia E. Julier of Newton, Mrs. W. J. 
Mackerley of Dover, and Mrs. Mary Prem- 
brook of New Brunswick, and three nephews, 
George and Thomas Julier of New York, 
and Terence Murphy, who lives in New 
Brunswick. 

Mr. Murray always stood ready to assist 
every enterprise that would benefit Newton, 
and his loss will be keenly felt in the indus- 
trial life of his home town. Honest, upright, 
thoughtful of others, he lived his life in his 
own way, caring little for the spectacular side 
of life. Among his business associates his 
advice and council was often sought, and his 
keen judgment was a help to many. 

Newton Lodge of Elks conducted services 
Tuesday evening, March 23, at 7:15 o’clock 
at the home. Funeral services were held 
Wednesday morning, March 24, at 11 o’clock 
at St. Joseph’s Catholic Church, of which 
he was a communicant and earnest worker. 
Burial was in St. Joseph’s Cemetery. 

The merchants closed their stores from 11 
to 12 o’clock during the funeral services. 








Coins of 1926 mintage, donated by Andrew 
Mellon, Secretary of the Treasury, sealed 
with other mementos of the National Press 
Club in a copper box, were placed in the 
cornerstone of the new National Press build- 
ing. The ceremony incident to laying the 
cornerstone of the $10,000,000 building took 
place on April 8. President Coolidge was 
the principal speaker. The coins were pre- 
sented by G. B. Winston, Under Secretary 
of the Treasury, and Robert J. Grant, Di- 
rector of the Mint, to Frank B. Lord, who 
received them on behalf of the club. The 
coins were in denominations of $20 in gold, 
$10 in gold, one silver dollar, 25 cents, 10 
cents, five cents and one cent. 
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WALLON GANG ROUNDED UP 





Pinkerton Detectives Cause Arrest of 
Nortorious Crooks in New York 


Another band of alleged hold-up men sus- 
pected of being implicated in jewelry store 
robberies, was rounded up in New York 
recently through the efforts of the Pinker- 
ton National Detective Agency. This gang, 
led by “English” Harry Wallon, is com- 
posed of several burglars and “stick-up” 
men and had been watched by the Pinker- 
fon operatives for two months on _ behalf 
of the Jewelers Security Alliance. Every 
one of the men arrested have police records. 
They were arrested at Fifth Ave. and 46th 
St., as they were ieaving an apartment 
house where they had held up 17 card 
players. 

The round up of “English Harry’s” gang 
is described by the police as the most im- 
portant since the arrest of the Whittemore 
“mob.” The police are now investigating 
the activities of these men to determine 
whether they actually did take part in any 
jewelry store hold-up. 

Wallon, believed to be the leader of the 
gang, is a notorious crook and was 
sentenced to Sing Sing Prison in 1914 for 
a term of 19 years but nine years after 
was picked up in Newark, N. J. In addi- 
tion to Wallon, the men taken into custody 
include Adolph Abraham, known to the 
police as “Dutch Adolph,” Nicholas 
Chrisano, John Reggionini, John O’Brien 
and William Baker, who the police know 
as “Cockeye” Baker, and as William Bur- 
well. While the police have no record of 
“Dutch Adolph,” it is claimed, he admitted 
he was out on parole from Auburn Prison 
and had served two previous terms in prison 
at Buffalo. 

The record of Harry Wallon shows that 
he was arrested on April 30, 1913, on a 
charge of robbery and was sent to Elmira. 
On Oct. 9, 1914, he was arrested on a rob- 
bery charge in Brooklyn and was sentenced 
to serve 19 years in Sing Sing. He escaped 
the same day but was recaptured within a 
few hours. On Sept. 22, 1923, he was 
caught in Newark but the records do not 
show what disposition was made of this 
case. On Jan. 7, 1925, he was again 
arrested in New York on a robbery charge, 
but what disposition was made of this case 
is not known. 

Chrisano was first arrested in 1909 on a 
truancy charge and was sent to the Catholic 
Protectory. On Sept. 11, 1915, he was 
booked as a juvenile delinquent and was 
sent to the House of Refuge; on Oct. 1, 
1916, he was arrested on a burglary charge 
but was discharged and on Jan. 21, 1921, 
was sent to Sing Sing to serve a term of 
from eight to 15 years for homicide. He 
Was again arrested on March 10, 1926, for 
robbery but no disposition had been made of 
this case. 

The records show that Reggionini was 
first arrested on June 7, 1904, and sent to 
the Catholic Protectory. On Feb. 9, 1909, 
he was charged with burglary and was 
sentenced to the House of Refuge. On Sept. 
10, 1910, he was apprehended for grand 
larceny and sent to Elmira. On a charge 
of attempted assault on a patrolman Reg- 
gionini was arrested on June 5; 1914, and 
was sent to the penitentiary for one year. 


THE JEWELERS’ CIRCULAR 


He was returned to the same institution on 
a narcotic charge on May 9, 1916, and on 
June 14, 1917, he was sent, as an escaped 
prisoner, to Hart’s Island. On June 3, 
1919, he was arrested on a-burglary charge 
and sentenced to serve four years in Sing 
Sing. On March 10, 1922, he was charged 
with violating the Sullivan Law and sent to 
Sing Sing for a term of three years. Just 
four years later, he was again arrested for 
robbery but was discharged. 

On Oct. 28, 1914, John O’Brien was 
arrested for a misdemeanor in Brooklyn and 
sent to jail for 10 days. He was again 
apprehended in Baltimore, Jan. 16, 1920, for 
burglary, but the records do not show what 
disposition was made. On Nov. 23, 1920, 
he was charged with grand larceny in Jersey 
City, no disposition. On Jan. 2, 1921, he 
was arrested for burglary and sent to 
Elmira. 

William E. Baker was first arrested Jan. 
1, 1921, as a fugitive from justice at Dan- 
bury, Conn. On Jan. 11 of the same year, 
he was again taken into custody in Wash- 
ington, D. C., for assault and again the 
records do not show what disposition was 
made of the complaint. 

Since their arrest, the prisoners have been 
indicted on robbery charges. 

Jewelers who have been victims of hold-up 
men during the past year are being taken 
daily to Police Headquarters in an effort 
to identify these men. As yet none of the 
jewelers have picked the prisoners as their 
assailants. 








Alabama Retail Jewelers to Hold Annual 
Convention at Gadsden May 12 and 13 


BIRMINGHAM, Ala., April 8.—The annual 
convention of the Alabama Retail Jewelers’ 
Association will be held at Gadsden, May 12 
and 13, according to announcement of J. 
Parker Evans, of Birmingham, secretary of 
the association. 

Secretary Evans stated that the largest at- 
tendance in the history of the association is 
expected at this meeting. Large delega- 
tions of retail jewelers from Birmingham, 
Montgomery, Mobile, Anniston, Huntsville, 
Selma, Tuscaloosa, Decatur, Huntsville and 
other cities are expected to attend this ses- 
sion. A large percentage of the jewelers 
of the State are now members of the as- 
sociation. 

Secretary Evans stated that he is busily 
engaged in preparing data for the year book 
and program of the State meeting. This 
book will be a most attractive one. Be- 
sides the program the book will contain a 
considerable amount of reading matter of 
interest to jewelers, and much advertising 
matter from various wholesale and manu- 
facturing jewelers throughout the United 
States. 

The program of the State meeting will be 
one of much interest, according to Secre- 
tary Evans. It is expected that at least one 
official of the national association will be 
present and address the meeting. The retail 
jewelers of Gadsden will give a number of 
social entertainments for the visiting jewel- 
ers during the session. Business of much 
importance, including some State legislation, 
perhaps, will come before this session of the 
association. A large attendance is urged by 
the officers. 
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JUDGMENT FINALLY PAID ~ 


End of Suit by Chicago Wholesale House 
Against Michigan Retail Concern That | 
Involved- Important Issue } 


Cuicaco, April 10—After being in court 
for the past five years C. H. Knights-Thearle 
Co., who secured a judgment against Hart- 
line & Hartline of Midland, Mich., for 
$1,155.44 were paid the full amount of their 
judgment by the Bonding Company. 

In the year 1920 S. C. Croft, a representa- 
tive for C. H. Knights-Thearle Co., sold to 
Hartline & Hartline a bill of goods amount- 
ing to $1,155.44. Hartline & Hartline re- 
fused to pay for the goods, claiming that 
C. H. Knights-Thearle Co. were not au- 
thorized to do business in the State of Michi- 
gan and could not legally sustain a lawsuit. 
Along about the year 1921 Francis Healy, 
representing the firm of Goldman & Alls- 
house, made a special trip to Midland in an 
effort to adjust the matter at the request of 
C. H. Knights-Thearle Co. Efforts were 
futile and Mr. Healy left Midland at the 
point of a gun. 

The matter was then turned over to a law- 
yer in Michigan, who, after a year, advised 
Goldman & Allshouse that the suit could not 
be successfully prosecuted under the Michi- 
gan laws, as the complainants had not com- 
plied with the corporation laws of Michigan. 
The matter was then returned as uncollect- 
able. Goldman & Allshouse then started 
suit at Bay City, Mich. Hartline & Hartline 
were represented by the City Prosecutor of 
Midland, who demanded a jury. The jury, 
after a trial lasting two days, returned a 
verdict in favor of C. H. Knights-Thearle 
Co. for the full amount of the claim. 

Hartline & Hartline appealed the case 
from the lower courts of Michigan to the 
highest tribunal, whereby the matter could 





be finally adjudicated. The defendant relied 


mostly on the case of Despres, Bridges & 
Noel versus Zierleyer, in which case the 
Supreme Court of Michigan decided the ques- 
tion as to the right of a foreign corporation 
to sue against Despres, Bridges & Noel. / 

The Supreme Court finally sustained the 
lower court in the case and ordered the judg- 
ment paid. When the Sheriff called to levy 
under the execution he discovered that Hart- 


_ line & Hartline had mysteriously left Mid- 


land and no one was able to find out where 
they had gone. Before appealing the case 
the lower court required Hartline & Hartline 
to put up a bond to secure payment of the 
judgment in the event C. H. Knights-Thearle 
Co. sustained their case in the Supreme 
Court. When it was discovered that Hart- 
line & Hartline had left, demand was made 
on the bonding company to pay the judgment, 
and the bonding company paid the full 
amount of the judgment. 








S. Joseph & Sons, Des Moines, Ia., jewel- 
ers, have taken a section in the basement in 
the Equitable building, 50 by 80 feet, which 
will be remodeled to conform with the com- 
pany’s plant in the building. The new de- 
partment will be used for the jewelry manu- 
facturing, watch repairing and optical depart- 
ments and part of the display department. 
Offices and repair rooms on the second floor 
will be moved to the basement under the re- 
arrangement. 
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PRICE MAINTENANCE BILL 





House Committee to Hold Hearings on 
Capper-Kelly Resale Price Measure Bill, 
April 22 and 23 


WasHINGTON, D. C., April 8.—Chairman 
James S. Parker, of the Committee on 
Interstate and Foreign Commerce of the 
House of Representatives has announced 
that the committee has set aside April 22 
and 23 for hearings on the Capper-Kelly 
Resale Price Bill. The hearings will begin 
at 10 o’clock, April 22. 

Those who desire to appear at these hear- 
ings should reach Washington for con- 
ference, and proper arrangement of program, 
at the Hotel Washington, not later than 
Wednesday morning, April 21. 

Edmond A. Whither, secretary-treasurer 
of the American Fair Trade League, which 
is sponsoring the bill, asks those who will 
appear in support of the measure to advise 
his office as promptly as possible of names 
and addresses of representatives. Who can 
appear, so that proper division of time may 
be arranged. 





Housewives Join Manufacturers and Mer- 
chants in Favor of Capper-Kelly Bill 


The individual consumer, and especially the 
housewife, has awakened to a realization of 
his or her interest in the suppression of fake 
bargain sales, says Edmond A. Whittier, sec- 
retary-treasurer of the American Fair Trade 
League, in a bulletin notifying League mem- 
bers that hearings on the Capper-Kelly Bill 
will begin before the House Committee on 
Interstate and Foreign Commerce on 
April 22. 

“The interest of the general public in this 
bill,” says Mr. Whittier, “lies chiefly in the 
fact that it seeks to protect consumers against 
deceptive ‘combination selling’ which, under 
the guise of offering well known standard 
merchandise at ‘cut prices,’ give the ‘bargain 
sale’ operators an opportunity to dispose of 
un-trademarked and unguaranteed goods at 
an exorbitant profit. The purpose of the bill 
is described in its title as ‘to clarify the law, 
to promote equality thereunder, to encourage 
competition in production and quality, to pre- 
vent injury to good will, and to protect trade- 
mark owners, distributors and the public 
against injurious and uneconomic practices 
in the distribution of articles of standard 
quality under a distinguishing trade-mark, 
brand or name.’ 


“The fixing of a date by Congress for pub- 
lic hearings on this proposed law is additional 
evidence of the present tendency to free busi- 
ness for irksome restraints imposed during 
the period of exaggerated federal regulation 
of trade, which reached its height just before 
the war. Through this measure the manu- 
facturers, jobbers and retailers of the country 
seek to have restored the right of contract to 
prevent misuse of popular trade-marked 
merchandise as fake bargain sale bait, a priv- 
ilege of which they were deprived by er- 
roneous judicial interpretations of the anti- 
trust laws. 

“While several bills introduced for this 
purpose have been before Congress during 
the past decade, the approaching hearing will 
be the first one granted on such a bill since 
the war. Shortly before the war American 
business seemed about to be relieved of these 
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restraints by Congressional action, but since 
then unsettled commercial conditions have 
caused postponement of this remedial legisla- 
tion from session to session. Meanwhile con- 
flicting court decisions have so confused the 
legal situation that no business man, lawyer 
or court seems able to define the law. At 
present the merchants and manufacturers of 
the country do not know how far they may 
go in protecting themselves and their cus- 
tomers against the theft of trade-mark good- 
will. A solution is imperative. 

“A recent referendum by the Chamber of 
Commerce of the United States showed a 
majority of the local Chambers of Commerce 
and sectional and national trade associations 
to be for this bill. With one or two excep- 
tions all the great national trade associations 
have long been on record in favor of resale 
price standardization. The directors of the 
Merchants Association of New York re- 
cently endorsed the principles of the Capper- 
Kelly bill with only one dissenting vote. 

“Until a comparatively short time ago the 
fight against the fake ‘bargain sale’ interests 
was carried on mainly by manufacturers, 
wholesalers and retailers, through their local 
and national organizations. But during the 
past year members of Congress have heard 
from local commercial and _ professional 
bodies representing the individual buyer in 
a way which proves that the consumers of 
the country have recognized their interests 
in this struggle. This change in the situa- 
tion has been hastened by the increasing bold- 
ness of the ‘bargain sale’ promoters and a 
growing understanding on the part of house- 
wives, who do nine-tenths of the retail buy- 
ing in this country, that the trade-mark of 
a reputable manufacturer is their best pro- 
tection.” 








TWO-THIRDS RAISED 





National Jewelers’ Publicity Association 
Announce That $650,000 of First $800,000 
Necessary to Start Work Will Be 
Reached in May 


With the two-thirds mark to the minimum 
of $800,000 passed, the fund raising organiza- 
tion of the National Jewelers Publicity As- 
sociation is pushing its efforts to come to 
the starting point of the two million dollar 
program through its work in the east. The 
fund will reach $650,000 by May. 

Aside from work in the south and on the 
western coast all efforts of Charles J. Pet- 
tinger, the campaign manager and his corps 
of association representatives are concen- 
trated on the New York City district, the 
Attleboros, Providence and that vicinity. 
Every one connected with the work is con- 
fident that the starting point on the $2,000,- 
000 four year program to teach the nation 
the way back to the jewelry store will be 
reached by subscriptions secured from the 
manufacturers and wholesalers in these dis- 
tricts. 

“Tt is easy to see that once we get our 
advertising under way and the trade can see 
something definite and tangible for its money 
that there will be no trouble in coming up 
to the two million dollar mark on our re- 
covering of the industry. When we started 
many said we could not raise $300,000. Here 
we are at $575,000. Many say we can’t 
reach the minimum. We will be there 
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around June 15. Then there will be those 
who will say that’s all we will get. The only 
thing we can say is wait and see. This is a 
$2,000,000 four-year program and we have 
the mechanics, the plan, the orgaftization and 
the good will in the industry to do the job 
and do it right,” is the statement of P. J. 
Coffey, chairman of the executive committee 
of the publicity association. 

State quotas for the publicity fund and 
the amounts collected up to April 1 are 
shown in the following table. 





State Quyta State No. of Sub. Ameunt 
$8,892 Alabama .......... 4 $360.00 
cae) RN is bok oaks 2 112.00 
1,760 ASO 6k sk Ses 6 660.00 
7.212 Athansas ......66<6 33 3,055.00 
71,166 California ........ 57 8,072.50 
13,810 Colorado ......... 15 1,065.00 
63,808 Connecticut ....... 7 3,585.00 
1,384 Delaware ......... 10 1,095.00 
6,212 Dist. of Columbia.. 53 5,740.00 
SGC” Cee sscsscececs 11 838.32 
1E,368  GeerGia 2 ..csc cscs 3 500.00 
2,504 De Ee ee re a 171.68 
358,362: Wikinele @s...<...206 409 59,484.74 
26,062 Indiana .....cccs 168 15,664.32 
Saee SOMO iss since ces 79 7,831.33 
T4208 §Ge oo acc ccs 123 8,971.00 
10,818 Kentucky ......... 77 10,393.00 
15,312 ‘Lewisiane s..cccsc 15 1,880.00 
S610 “Ws nose ccc 10 966.66 
18,180 Maryland ........ 81 9,252.50 
147,032 Massachusetts ..... 174 37,531.00 
30,846 Michigan ......... 188 21,943.32 
26,424 Minnesota ........ 136 16,429.64 
3,544 Mississippi ....... 14 1,620.00 
50,850 WENO. dx ckccnen 184 21,979.65 
5.230 PEGHIOE 26065 c0% 4 360.00 
ES,506) THORGRSR 6 i oixccue 54 4,988.34 
$92 Nevada <.....<cc< 2 110.00 
7,736 New Hampshire... 11 900.00 
1,530 New Mexico ...... 2 200.00 
105,316 New Jersey ...... 134 42,037.62 
701,472 New York ........ 268 56,481.40 
8,724 North Carolina.... 14 1,289.00 
3,636 North Dakota ..... 5 420.00 
GG6QI7G° OMG sic cicecdscscs 405 59,654.29 
9,258 Oklahoma ........ 73 6,280.00 
7TG26 = OUGME % hecice scans 4 550.00 
117,118 Pennsylvania ..... 428 60,242.15 
78,520 Rhode Island ..... 48 23,180.00 
5.328 South Carolina.... 6 695.00 
5,478 South Dakota...... 6 345.00 
11,732 Tennessee .......: 54 6,220.00 
SESS @ “ROME Ravckccacacs 82 11,983.00 
CONG Cis css kc eenee 3 330.00 
1760 =VeGMERE on ni deca 13 1,070.00 
10,312 «= Vieginl® «..<.202s., 9 1,810.00 
14,310 Washington ....... 2 140.00 
10,078 West Virginia..... 16 2,098.33 
23,560 Wisconsin ........ 128 15,748.00 
1,512 Wryotiing .«..:<.. 2 220.00 
$2,019,864 Total to date...... 3,646 $536,553.79 





National Publicity Fund Being Raised in 
England 

Newark, N. J., April 8—Word reached 
the office of the National Jewelers Publicity 
Association that a start had been definitely 
made in England by the trade to raise a 
National Publicity Fund and a fund-raising 
organization employed to carry on the work. 

The utmost benefit can result through the 
combined efforts of the trade in the United 
States, England and Canada, in selling the 
public of these three countries a greater 
interest in our wares. 

It is now going to be a contest as to which 
association is going to complete the raising 
of its fund first. The National Jewelers 
Publicity Association has a big handicap, 
having subscriptions totaling over $550,000 
to date and its minimum can be reached very 
quickly if the trade will only realize the 
urgent need for quick action. 

Are we going to see England or Canada 
in the field first? 
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the Jewelry Trade. 

















Consult us before renewing your 





RANSLUCENT white, the color of fresh lard, is said present insurance. 
to be the rarest of the Jades, while yellow and green 
Jades are prized according to their shades of color and P endleton n & Berger 
condition of translucency. Barnett — Josiah Berger 
President Secretary 
Some emerald-green Jade has been found translucent to Insurance Brokers and Adjusters 
almost transparent, and such stones approach the Emerald 15 William Street, New York City 


in beauty. Telephone Hanover 4789 











Members, National Jewelers Board of Treée 











Chinese lapidaries are extremely skillful in cutting, pol- 


ishing, and carving Jade ornaments and in producing Jade THE WASHBURN 


vessels, brush holders and objects of art, often ornamented 








' SECURITY MAGIC NUT 
with gold and precious stones. Automatic Holder for ear studs, scarf-pins, 
, for all sizes of scarf- one 
| The Heber Reginald Bishop collection of Jades, in the pin wire. Guaranteed. 


Metropolitan Museum of Art is one of the most impor- 
tant collections of rough, cut and carved Jades in the 
world. Here can be seen and studied rough jadeite and 
nephrite, prehistoric weapons and tools, crudely carved a WIRES 

and jeweled bowls, vases, sword handles, bottles, flowers, oe ee ae 


ornaments. . SAFETY CATCH 
for Brooches, etc. 
Can be applied to any 
work a pin tongues 
ar 
AMERICAN GEM & PEARL COMPANY pt oa) 


6 wEsT 48TH STREET, NEW YORK 

















Closed. “<= Closed. 
= > ig Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
Dt 16 C. IRVING WASHBURN, 108 Fulton Street, N.Y, 























The Buyers’ Directory 
RING STONES 


Of Every Description 


fF OR— The Jewelers’ Circular Publishing Co. 


MEN’S 
Engagement Rings Indestructible Pearls 


Balls, Olives, Pears and Buttons for Earrings 
or other purposes made smooth or baroque 


AURORA PEARL CO. 


S, NATHAN & CO. s14 Lexington Ave, BROOKLYN, N.Y. 





Price, $1.00 



































Importers and Cutters of Burglar Alarm Supplies 
Everything in the Stone Line Protection Against Window Smashers, 
Burglare on a 
71 NASSAU ST. NEW YORK Tin "Foil—instruments—Big” BelleRelays— . 
ontrols 
{ Midnight Alarm System 
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LATEST CUSTOMS RULINGS 





Board of Appraisers Rules on Imported 
Items of Interest to the Jewelry 
Trades 


IMITATION BLACK ONYX 

In rulings handed down by the Board of 
United States General Appraisers sustaining 
protests of Albert Lorsch & Co. and K. 
Ginsburg, both of New York, the collector's 
classification as to certain merchandise con- 
sisting of imitation semi-precious stones, 
cut and faceted, is reversed. On entry 
through the customs, the imitation black 
onyx in question was returned for duty at 


55 per cent. ad valorem under Par. 218, Act. 


of 1922, or at 60 per cent. under Par. 1429 
of said act. The importers claimed duty at 
but 20 per cent. ad valorem under said Par. 
1429, and this claim is upheld by Judge 
Sullivan, who reverses the collector's 
assessments at the higher rates. 


BEADED BAGS 

Beaded Bags, imported by Koons, Wilson 
& Co., of Philadelphia, are held, in a de- 
cision by the Customs Board, to have been 
properly returned for duty as articles com- 
posed in chief value of beads, but not orna- 
mented with beads, at the rate of 60 per 
cent. ad valorem under Par. 1403 of the 
1922 Law. In denying relief to the 
protestants, Judge Howell writes in part as 
follows: 

“The protests have been submitted on the 
record without the introduction of any evi- 
dence. From an examination of the record 
before us we are unable to find anything to 
justify: us in disturbing the action of the 
collector, which is presumptively correct.” 


INDUSTRIAL DIAMONDS 


N. Fink, New York, wins before the 
Board of Appraisers in a ruling concern- 
ing the correct tariff treatment of certain 
merchandise known as “bort.” The mer- 
chandise in question, consisting of industrial 
diamonds and mounted and unmounted wire 
dies made from rough diamonds, drilled to 
size, countersunk and polished, was assessed 
for duty as manufactures of mineral sub- 
stances, at 30 per cent. ad valorem under 
Par. 214 of the 1922 act. Claims were 
made in the protests for free entry under 
Par. 1619 or 1566, and if dutiable, at 10 per 
cent. ad valorem as rough diamonds under 
Par. 1429. In fixing duty at the 10 per 
cent. rate, Judge Young concludes his 
opinion as follows: 

“At the hearing counsel for the respective 
parties submitted the cases upon a written 
stipulation in which it is agreed that all the 
items marked ‘A’ on the invoices accompany- 
ing the entries covered by said protests con- 
sist of bort similar in all material respects 
to the merchandise which was the subject 
of decision by this board in G. A. 8731 (T. 
D. 39976), and therein held to be dutiable 
at 10 per cent. as rough diamonds under 
Par. 1429, tariff act of 1922, and that the 
record in G. A. 8731 be incorporated in the 
cases at bar. 

“From an examination of the record in 
these cases we are of the opinion that the 
merchandise marked ‘A’ on the invoice is 
dutiable in accordance with the above. cited 
decision at 10 per cent. ad valorem under 
Par. 1429 as rough diamonds.” ° 
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“BEADED EDGINGS 

A protest filed by. the Kaufmann Depart- 
ment Stores, Inc., Pittsburgh, against the 
collector’s assessment of duty on certain 
merchandise returned by the appraiser as 
“Bead and Pearl Edges,” is overruled in a 
decision by the Board of General Appraisers. 
According to the record, the articles in ques- 
tion, consisting of beaded edgings, composed 
of imitation pearl beads used as beading or 
trimming on the edges of collars, cuffs, 
dresses, etc., were returned for duty at 90 
‘per cent. ad valorem under the provisions of 
Par. 1430, Act of 1922. The importers 
claimed the merchandise to be more cor- 
rectly dutiable at a lower rate of duty, 
which claim is denied by Judge Howell, who 
affirms the collector’s classification. 


IMPORTED CLASPS 

Certain brass snaps or clasps, not plated 
with gold, silver or platinum, are dutiable 
at the rate of 55 per cent. ad valorem under 
Par. 348, Law of 1922, the Board of Ap- 
praisers finds in sustaining protests of the 
Brier Mfg. Co., Albert Lorsch & Co., Inc., 
W. Reichert & Co. and Monroe Block & 
Co. The action of the collector in levying 
duty at the rate of 75 per cent. ad valorem 
under the provisions of Par. 1428, is there- 

re set aside in opinions by Judge 
Sullivan. 








Arrests in Buffalo Believed to Have Stopped 
Operations of Gang Which Has Been 
Robbing Jewelers’ Windows 


BurraLo, N. Y., April 10.—William D. 
Foster and Ross Benson, negroes of Battle 
Creek, Mich., who have been living in this 
city for several months, waived examination 
and were held for the grand jury by Chief 
Judge Woltz, in city court yesterday, when 
arraigned on a charge of burglary and lar- 
ceny. They are alleged to have broken a 
window in the store of the Kay Jewelry Co., 
568 Main St., and to have stolen jewelry 
valued at $540 about a month ago. ; 

Norris R. Jackson and Daniel McClebdon 
pleaded guilty to receiving some of the stolen 
jewelry, and Theodore Fly, who pleaded not 
guilty, was convicted of a similar charge. 
They will be sentenced next week. 

Police are convinced that this gang has 
been responsible for other window-smashing 
burglaries since the first of the year, though 
so far lacking proof of more than one job, 
that of the Kay store. The arrests came 
almost coincident with a letter of protest 
from the Buffalo Retail Jewelers’ Associa- 
tion to the mayor and chief of police, calling 
attention to the fact that there had been 15 
unsolved window-smashing burglaries during 
the first three months of the year, the last 
of which was on March 17. There have 
been none since that date, which strengthens 
the belief of the authorities that the gang 
now in custody were responsible for the 
crime wave. 








The Holland Jewelry Co., San Angelo, 
Tex., recently held an unique and interesting 
display of silver, much of the silver dating 
back to the Civil War, some of it to the 
Revolutionary time, and some pieces to the 
17th Century. The Towle Mfg. Co., New- 
buryport, Mass., co-operated with the Hol- 
land Jewelry Co. in the exhibit. 
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NEW AUCTION ORDINANCE 





Philadelphia to Have New - Regulation 
Aimed to Curb “Fake” Auctions 


PHILADELPHIA, Pa., April 12—Thanks to 
the effective work of F. L. Davis, president 
of the Pennsylvania Retail Jewelers’: Asso- 
ciation, Philadelphia is to have an anti-fake 
auction ordinance which has a number of 
sharp teeth, and will operate to protect the 
hundreds of thousands of people expected to 
attend the Sesqui-Centennial from jewelry 
auction swindles. Fly-by-night auctioneers 
will find themselves up against a much dif- 
ferent proposition than now, when they can 
walk in, hire a vacant store and with the 
aid of loud-voiced “barkers” inveigle pur- 
chasers into paying good money for worth- 
less so-called jewelry. 

The ordinance suggested by Mr. Davis, 
who also enlisted the support of leaders in 
city council, is as drastic as could be passed 
at this time. Later on it is expected it may 
be strengthened so as to do away entirely 
with the “fake” auction evil in town. 

The ordinance has been before the law 
committee of city council for several weeks, 
during which it was thoroughly discussed. 
It has been voted unanimously by the com- 
mittee to approve of it to the full council, 
and this is tantamount to its passage when 
it comes before that body next week. The 
ordinance, which is sponsored by Councilman 
Pommer, provides that in addition to the 
State license, all persons desiring to conduct 
an auction in this city must obtain a license 
from the city and also post a bond of $15,- 
000, to be voided if they are caught mis- 
representing goods on sale or indulging in 
any other practices of a swindling nature, 
such as “bids from the air” and other sorts 
of “fake” bids.. Penalties for violations of 
the ordinance range from fines of $50 to 
$200, or imprisonment of 30 days in the city 
prison. 

An exception is made in the posting of 
a bond in the case of reputable firms, which 
have been established in this city for five or 
more years. These firms, however, must 
obtain a license from the city, but the fee 
in their cases will be only $250. This will 
be in addition to the State license fee of 
$500. The established firms will not have to 
file the $15,000 bond. 

Maurice J. Speiser, one of the assistant 
district attorneys, appeared before:the com- 
mittee on behalf of the bill, representing one 
of the largest Philadelphia legitimate auc- 
tion houses, and said his clients were anxious 
it should be passed as an aid in driving the 
crooks and swindlers out of the business 
here. 

Councilman Crossan, who is not a mem- 
ber of the law committee, appeared at the 
hearing on the bill, and made a strong plea 
for its approval. He urged that the regu- 
lation be made so stringent that the fakers 
would be driven out of the city. 

“There are any number of so-called auc- 
tion houses along Market St.,” said Coun- 
cilman Crossan, “where a person can go in 
and buy an 18-karat solid gold watch for 
$2.50, and there is no present law to protect 
the people from such swindlers. It is high 
time something was done to protect not only 
our own residents but the many thousands 
of visitors who will be attracted here by the 
Sesqui-Centennial.” 
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1. Because ““North” daylight and abundant win- 
dows assure highly adaptable units. 

2. Because No. “64 West 48th Street” has un- 
paralleled safety with a Perfected Jewelers’ 
Burglar Alarm System. 

3. Because 3 High Speed Otis Passenger Elevators 
and a 5,000 Ib. capacity Freight Elevator with 
separate entrances afford uninterrupted service. 


4. Because the rentals are low. 


5. Because the National Jewelry Board of Trade 
is on 48th Street. 


Write for booklet explaining Moderate Rental arrange- 
ments of available units ranging from 500 to 6000 sq. ft. 


SAMUEL BARKIN & SONS, Builders & Owners 
565 Fifth Avenue, New York 


Brown, Wheelock: Harris, Vought & Co., Inc. 
Renting Agents 
20 East 48th Street 14 Wall Street 
OR YOUR OWN BROKER 
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64 WEST 484 ST 


JEWELER’S 
ALARM 
SYSTEM 
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e MMONOGRAMS 


One of the many BIG ITEMS this season. 

















Feature them and the results will surprise 
you. 





Write for illustrations and price 


list, better still order one as a 
sample. 


Fishel Nessler Company 


184 Fifth Avenue 
New York City 
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DEATH OF HENRY FREUND 





Widely Known Head of Wholesale Jewelry 
Firm Succumbs to Heart Disease After 
a Short Illness 


Henry Freund, head of the firm of Henry 
Freund & Bro., wholesale jewelers and im- 
porters of watches, 20 W. 47th St. New 
York, and one of the best known members 
of the industry in this country, died last 
Friday night at the Hotel Astor. Mr. Freund 
was stricken in Indianapolis, Ind., about 
two weeks ago, and after remaining there 
for a few days, went to Chicago, but was 
compelled to return to New York. He had 














THE LATE HENRY FREUND 


been ailing since his arrival in New York 
and on Friday night, died of heart disease. 
The funeral services were held on Monday 
afternoon at the Universal Funeral Chapel, 
597 Lexington Ave., with Rev. Dr. Stern 
officiating, followed by a burial in Mount 
Pleasant Cemetery. Masonic services were 
held before the religious ceremony under the 
auspices of King Solomon’s Lodge No. 279 
F. & A. M., of which Mr. Freund had been 
a member for over 40 years. 

Henry Freund was born in Germany, on 
Nov. 6, 1856 and received his early educa- 
tion in Europe. He emigrated to the United 
States when a boy 16 years old and upon 
his arrival here became affiliated with the 
firm of Freund, Goldsmith & Co., of which 
his brother, Max, was a member. This con- 
<ern was engaged in the wholesale jewelry 
and importing business. In 1881, Henry 
Freund became a partner in the firm of 
Max Freund & Co., which had succeeded 
the old firm, and remained as such for 15 
years. 

When the business of Max Freund & Co. 
was dissolved in 1896, Henry and his brother, 
Louis, continued in the wholesale jewelry 
business under the style of Henry Freund 
& Bro. The concern was first located at 
5 Maiden Lane. It made several moves and 
was for a number of years situated at 65 
Nassau St. The firm’s business grew with 
the years, and they became large importers 
of watches and diamonds. In 1924, they 
joined the uptown movement and located in 


THE JEWELERS’ CIRCULAR 


their present quarters which are at 20 W. 
47th St. 

Mr. Freund was unusually large in stature 
and his genial disposition coupled with his 
constant smile, gained for him a host of 
friends. He did a great deal of traveling 
for the concern and was known personally 
by the jewelers from coast to coast and 
from the Atlantic to the Pacific. He also 
made frequent trips abroad in the interest 
of his concern. He started traveling for 
the old firm of Max Freund & Co. and 
continued his visits to the trade until his 
last illness. 


Mr. Freund, in addition to being a member 
of King Solomon’s Lodge, F. & A. M., was 
also affiliated with the Benevolent and Pro- 
tective Order of Elks, Lodge No. 1. He was 
likewise a member of the Harmonie Club, 
the Jewelers 24-Karat Club of New York 
and the Maiden Lane Historical Society. 

He is survived by one brother and five 
sisters. 








DEATH OF ALARIC R. TUCK 





Providence Jeweler Passes Away After a 
Long Illness 


ProvipenceE, R. I., April 10.—Alaric Roger 
Tuck, of the manufacturing and wholesale 
jewelry concern of Tuck & MacAllister Co., 
44 Franklin St., this city, died at his home, 
154 Taber Ave., just before midnight last 
Monday, in his 65th year. He was widely 
known in the jewelry trade throughout the 
country, with which he had been actively as- 
sociated since 1890. He has been in failing 
health for more than two years and had been 
confined to his house most of the time for 
nearly a year from complications from 
nephritis. 

He was born in Milltown, Me., March 27, 
1861, the son of Sherman and Julia 
(Stevens) Tuck, and received his education 
in the public schools of his native town. In 
1890 he formed a copartnership with Ellis 
W. MacAllister, now secretary of the Irons 
& Russell Co., this city, and as Tuck & Mac- 
Allister Co. began a retail jewelry business 
in Bangor, Me. Four years later they de- 
cided to branch into the wholesale business, 
and in order to be closer to the manufactur- 
ing center removed to Providence and estab- 
lished rooms at 131 Washington St. 


In May, 1909, Mr. MacAllister, because of 
his increasing duties with the Irons & Rus- 
sell Co., withdrew from the concern, Eugene 
M. Bleakie, who had been in the employ of 
the R. F. Simmons Co., Attleboro, for a num- 
ber of years, succeeding him. In June, 1913, 
it was decided to expand the business by en- 
gaging in manufacturing and a shop was 
fitted up at 183 Eddy St., but in June, 1917, 
the firm discontinued its manufacturing lines 
and confined its activities to wholesaling, 
gave up its Eddy St. plant and opened offices 
at 44 Franklin St., room 111. In November, 
1917, Mr. Tuck purchased Mr. Bleakie’s in- 
terests and has since conducted the business 
alone. 

While in Maine, Mr. Tuck became a mem- 
ber of the Independent Order of Odd Fel- 
lows, and after coming to Providence affili- 
ated himself with the Masonic fraternity. 
He is survived by his widow, Mrs. Mabel 
R. Tuck, and a daughter. 
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DEATH OF HENRY A. SMITH 


New York Jeweler Suffers a Stroke of 
Apoplexy Which Proves Fatal 


The many friends of Henry A. Smith of 
Stites, Edlin & Smith, manufacturing jewel- 
ers, 41 John St., New York, are still mourn- 
ing his sudden death which occurred recently 
while riding on a subway train in Brooklyn. 
Mr. Smith had been apparently enjoyed good 
health and was going to meet his wife, ac- 
companied by Mr. Stites, when he suddenly 
fell to the floor suffering from a stroke. He 
was taken to the street at the next station 
and rushed to the Kings County Hospital 
where he passed away the following day. 

Mr. Smith had been associated with the 
jewelry industry for many years and learned 
his business with Frank D. Schaumburg in 
Greenport, L. I. After leaving this place, 
he went with Henry Healy, Brooklyn, and 
later with George Welsh’s Sons. In 1911, 
he joined with Mr. Behrens and formed the 
firm of Smith & Behrens, retail jewelers at 
727 Eighth Ave. This partnership existed 
for 10 years and in 1921, Mr. Smith retired 
from the concern and started in business for 
himself at 2 Maiden Lane. About a year 
ago he bought out the interest of Mr. Bovie 
in the firm of Bovie, Stites & Edlin. After 
this the firm became known as Stites, Edlin 
& Smith. 

Mr. Smith was 49 years old. He is sur- 
vived by his widow, his mother and two 
brothers. 











Death of Ralph Flagg 


Newport, R. I., April 10.—Word has been 
received of the death of Ralph Flagg, watch- 
maker of this city, last Sunday morning at 
the Veterans’ Hospital, at Chelsea, Mass., 
where he had been a patron for several weeks 
following a long illness at the home of his 
father, Frederick H. Flagg, 3 Vinton St., 
Worcester. 

Coming to this city as a young man several 
years ago, at the time of the death of his 
uncle, George W. Flagg, to become assistant 
to his cousin, George S. Flagg, in his retail 
jewelry store on Thames St., he had been a 
resident of Newport ever since until last 
Christmas, when he went to Worcester to 
spend the holidays. 

He was taken ill there, and though he re- 
covered sufficiently to return to Newport, his 
health was not of the best, and he went back 
to Worcester. At the time of the entrance 
of this country into the World War he en- 
listed in the 76th Division Depot Brigade, 
and later served in the Seventh Battalion of 
the 27th Division. He left Newport with 
one of the early contingents and saw much 
service in France and was a corporal in Sep- 
tember, 1918, when he was wounded in the 
hand, arm and leg. He was with a mortar 
battery which was following the German re- 
treat. They had entered a German trench, 
vacated only a short time before. While en- 
gaged in setting up some mortars there was 
an explosion, a bomb trap having been left 
hidden in the trench. 

He was a member of Newport Post of the 
American Legion and also of Newport Post 
of Veterans of Foreign Wars. 








Erving Easton has opened his second 
jewelry store at Bellingham, Wash. 
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f Developing New Accounts 
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| ews JONES is a first class Salesman. 
He knows his territory and can tell you 
offhand all the worthwhile accounts in any 


city on his list. 


Do you ever check up with him to see if he 
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5 is overlooking some possible accounts? 
| Plot Tom’s route on any good map. Take 
Rg several promising towns, from the point of population, that are now passed by | c 
9) and go through the rating book name by name. Chances are you will find you — Cy 
a are missing quite a numker of live Jewelers you ought to see. (© 
3) Do likewise with a dozen towns he does cover. You are bound to find a by 
in) healthy list of Jewelers that are not customers of yours. @ 
i Show this list of promising accounts to Tom and he'll tell you that he really 7 
r) hasn’t the time to drop off here and there to do the necessary missionary work 
We to develop these accounts. He'll tell you that unless he sticks pretty close to v 
his present accounts and the certain few prospects he has been working on, he ay 
n> is going to get so far behind his schedule @ 
Al that he will be too late to take orders before iY 
y) he completes his trip. © 
®) Q 
Ce It’s right here The Jewelers’ Circular | 
5 can help! | yi . 
© While Tom is going from Toledo to | 
4 Chicago, The Jewelers’ Circular will not | & 
3) make one call but a hundred, all within a small radius of his main line of travel. 1 
ic Week in and week out—fifty-two times a year—you can cultivate the soil in — | ¢ 
5; Tom Jones’ territory through The Jewelers’ Circular. You can save him the | 4) 
Ce work of the ordinary farm hand. While he is piling up orders in his old | 
4 territory, The Jewelers’ Circular can be used to plow and plant and cultivate & 
3) the soil of new accounts for him to reap in the. near future. Q) 
; Ic 
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Manufacturing Jewelers Confer on Elimination of Waste 








Makers of Gold Jewelry Hold Meeting at New York with Representative of 
Division of Simplified Practice of Department of Commerce 

















A most important meeting or more pro- 
perly, conference, was held Friday at the 
rooms of the Jewelers 24 Karat Club, 15 
Maiden Lane, New York City, between A. 
E. Foote, of the Division of Simplified Prac- 
tice of the Department of Commerce and 
representatives of a number of different 
divisions of the gold jewelry trade, the con- 
ference being for the purpose of determining 
whether the Department of Commerce could, 
in its work of eliminating waste in industry, 
be of assistance to the gold jewelers of the 
country in any way along the lines that had 
assisted the silversmiths in putting over their 
recent program of conservation and stand- 
ardization. 

The conference was of an informal charac- 
ter, Mr. Foote having arranged to meet the 
jewelers at the request of the editor of 
THE JEWELERS’ CIRCULAR, who had_ been 
reed by a number of Newark and New 
York houses to bring such a meeting about. 
Among those present at the meeting who 
consulted with the Department of Com- 
merce’s representative were August Gold- 
smith of Goldsmith, Stern & Co.; H. C. 
Larter, Larter & Sons; Frank T. Sloan, 
Sloan & Co.; Robert S. Tipping, Secretary 
of the Jewelry Crafts Assn.; Herbert L. 
Farrow, Carter, Gough & Co.; Conrad J. 
Brotherly, president of the American Na- 
tional Retail Jewelers Assn.; Henry Agate, 
Bonner Mfg. Co., and vice-president of the 
Jewelry Crafts Assn.; W. J. Barber and 
Chas. J. Staehle of Enos Richardson & Co., 
W. W. Schwab, J. F. Hocking, Benjamin 
Biffar of J. R. Wood & Son, and T. Edgar 
Willson, editor of THE JEWELERS’ CIRCULAR. 
' Mr. Foote explained generally to the 
jewelers the work that the Department had 
been carrying on in various industries of 
the country and the enormous amount of 
saving that had already been put into effect 
as a result. The Department he claimed 
does not initiate the movement nor does it 
attempt to dictate in any way that changes 
should be made. It simply arranges with 
the various industries for meetings at which 
the difficulties in production and distribu- 
tion are gone into and then aids the manu- 
facturers by supplying data as to funda- 
mentals and principles that have been found 
workable in various lines of trade. When a 
plan or program for the elimination of waste 
or abuses has been adopted, the Department 
cooperates by arranging for general trade 
conferences at which the manufacturer and 
distributor are thoroughly represented and 
often even the consumers, and when such 
a plan is generally agreed upon, the Depart- 
ment promulgates the program and arranges 
for acceptances of it by the different elements 
of the trade that are affected thereby. 

The jewelers assembled represented widely 
varying lines in the gold industry and each 
one of them talked to Mr. Foote about the 
difficulties and practices that have grown up 
in both production and distribution. He 
urged that the program to be considered at 


first should be of the simpliest and most 





fundamental character and told them not to 
attempt to remedy too many things at once. 
‘He agreed that the Department would keep 
in touch with a committee representing the 
jewelry industry that would first attempt a 
survey of conditions and then propose rem- 
edies. 

Mr. Larter who was made _ temporary 
chairman, was authorized to appoint a com- 
mittee for this purpose and to keep in touch 
with Mr. Foote. 

Mr. Larter later announced the members 
of the committee as follows: Herbert L. 
Farrow, August Goldsmith, Walter Mc- 
Teigue and W. W. Schwab. The chairman 
is also a member and the following are 
advisory members: Conrad J. Brotherly, 
Robert Tipping and T. Edgar Willson. A 
meeting of this committee has been called 
for Thursday, April 22, at 3 p. m., at the 
rooms of the Jewelers 24-Karat Club. 








Professor L. A. Loiseaux, Columbia Uni- 
versity, Addresses Handicraft Club, 
Providence, on “Jewels, Their 
Makers and History” 
ProvipeNce, R. I., April 10.—“Jewels, 
Their Makers and History,” was the subject 
of an address given Tuesday afternoon at the 


. Handicraft Club by Prof. L. A. Loiseaux of 


the department of romance literature and 
languages of Columbia University. Prof. 
Loiseaux, in introducing his subject, empha- 
sized the universality of the appeal of jewels, 
and the important part they have played in 
the history of humanity as studied from 
archaeology, philosophy, sociology and kin- 
dred sciences. “Because jewelry is essenti- 
ally intimate and personal,” he continued, 
“the state of civilization can be gauged by 
them.” 

Prof. Loiseaux explained that the subject 
was too large to attempt to cover even in 
outline form so that he restricted it to the 
jewels of France with a background of the 
early ages. In the earliest times, he pointed 
out, nature was the model of jewels as in all 
other arts. In Egypt, the lotus, the palm 
and the scarab were salient features in the 
ornamentation, whereas sea shells and ships 
were the insignia of the Phoenician. 

Early jewelry, he said, was valuable for its 
symbolism beyond the inherent worth of the 
material and workmanship. It carried pow- 
ers of hidden forces, and further served as a 
covering for charms and amulets not of 
themselves ornamental. The speaker illus- 
trated this point with the example of the 
Roman and Etruscan “bulls” or sort of locket 
worn on a chain which contained charms such 
as a rat’s ear as a sure prevention against 
the fever ; or a snake’s eye as a positive proof 
of success in lawsuits. 

Jewels, he went on, were likewise valuable 
for their magic effect. An agate protected 
against lightning and bites of scorpions and 
spiders; amethysts against drunkenness; and 
diamonds against melancholia, “which pow- 
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ers,” Prof. Loiseaux observed, “they would 
seem to continue to have.” The form, he 
continued, was also effective, and instanced 
the swastika. 

The speaker went on to develop his theme 
with a discussion of the universal desirability 
of gold and jewelry as instanced in literature 
throughout the ages. It was, he explained, 
the deterioration of the gold from alloy con- 
sequent on the great demand for it that 
finally resulted in the use of precious stones. 
In speaking of the growing scarcity of gold 
in the sixteenth century, Prof. Leoiseaux 
mentioned the alchemists and gave a “sure” 
recipe for gold discovered by a mediaeval 
monk and containing four elements, “copper, 
basilisk powder (the ground-up remains of a 
chicken hatched by a toad and having the tail 
of a snake), vinegar, and the blood of a red- 
haired man.” 

Prof. Loiseaux concluded his talk with 
slides showing the various kinds of jewels 
illustrative of his remarks. 








DEATH OF 0. T. JONASSOHN 


New York Gem Dealer Dies at His Home 
in Brooklyn 


Oscar T. Jonassohn, who since boyhood 
had been associated with the precious and 
semi-precious stone industry, died last 
Wednesday at his home, 129 Columbia 
Heights, Brooklyn, N. Y. . The funeral ser- 
vices were held last Friday evening under 
Masonic rites and the following day the 
body was interred in a cemetery on Staten 
Island. 

Mr. Jonassohn was a native son of Ger- 
many having been born in that country 61 
years ago. He came here as a boy and his 
first position in this country was with 
Albert Lorsch & Co. In 1894, with Mr. Allen 
he formed the firm of Allen & Jonassohn, 
located at 65 Nassau St. This concern at 
first handled semi-precious stones but later 
added diamonds to their stock. When this 
partnership dissolved, Mr. Allen took over 
the semi-precious stone end of the business 
while Mr. Jonassohn continued handling 
diamonds on his own account. His next con- 
nection was with Henry Kryn, successor to 
‘Kryn & Wouters, diamonds cutters of Ams- 
terdam and Brooklyn, N. Y., where he held 
.a position as a salesraan. When Mr. Kryn 
was killed several years ago in an automobile 
accident, Mr. Jonassohn liquidated the busi- 
ness for the widow. After this he went 
into the brokerage business but later repre- 
sented a few diamond houses. At the time 
of his death he was representing E. A. P. & 
A. -Triefus, 511 Fifth Ave., New York. 

Deceased is survived by his widow, one 
son and four daughters. 











Death of Thomas Weir 


CLEvELAND, O., April 10—Thomas Weir, 
Youngstown, O., retail jeweler, was found 
in a critical condition on the floor of his 
store today and died while he was being 
removed to a hospital. 

Coroner M. E. Hayes after an investiga- 
tion reported that death was due to a 
hemorrhage and that no trace of poison was 
found on the body. 

Mr. Weir: was-38 years of age. . 
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New York Retail Jewelers Hold Annual Meeting 











Officers Re-elected and Reports Submitted at Business Session Which Is 
Followed by Dinner at Which Trade Leaders Discuss Interesting 
Topics and More Adequate Police Protection Is Urged 





CIRCULAR 











The annual meeting of the Retail Jewelers’ 
Association of Greater New York and 
Vicinity held last Wednesday afternoon in 
the Canadian Club rooms at the Hotel 
Belmont, was marked by the attendance of 
many leaders in the trade. The meeting 
proved to be a most spirited and interesting, 
as well as instructive, session and aside 
from electing officers, the members and 
guests listened to a number of inspiring 
addresses. 

There were 42 members and guests in 
attendance, the honored guests including E. 
H. Hufnagel, past president of the Ameri- 





KOHN, PRESIDENT 


E. W. 


can National Retail Jewelers’ Association ; 
Conrad J. Brotherly, present head of the 
national association, and Ralph Roessler, 
chairman of the Jewelers Excise Tax 
Elimination Committee, Marion, Ind. 
Others in attendance included A. W. Ander- 
son, secretary of the American National 
Retail Jewelers’ Association; Edward H. 
Quigley, assistant to President Brotherly, 
August Stecher, Milwaukee, Wis., and 
William Rindt, of Richmond, Ind. 

An excellent dinner was served at 7:30 
o'clock, and after the jewelers had enjoyed 
it the business meeting was called to order 
by Emil W. Kohn, president of the organi- 
zation. 

The first order of business was the read- 
ing of the treasurer’s report by Wm. C. 
McDougall. This was followed by the 
election of officers, which ended in the unani- 
mous re-election of those who have served 
the organization during the past year. They 
are: President, Emil W. Kohn, of Theo. 
A. Kohn & Son; vice-president, Prentice 
Luckey, of Wm. Wise & Son; secretary, 
Victor A. Lambert, of Lambert Bros., and 

William G. McDougall. The 


treasurer, | ; 
directors elected consist of Edward J. Case, 





Dreicer & Co.; Henry Healy, Edward H. 
Hufnagel, Alfred Morell, of Black, Starr 
& Frost; Paul- Rosier, Cartier, Inc.; A. 
Landau, A. Landau & Son; Harry Lis- 
sauer, Lambert Bros.; Chauncey M. Mayers, 
Mears & Co., and John Kirkpatrick, of T. 
Kirkpatrick & Co. The two last named 
directors are the only new members of the 
directorate chosen. 

Victor A. Lambert, chairman of the 
Jewelers Excise Tax Elimination Commit- 
tee for New York, turned over to President 
Kohn a balance on hand of $150. This was 
in turn presented to the American National 
Retail Jewelers’ Association as a contribu- 
tion to the fund to be raised to resume 
the annual survey of the retail jewelry in- 
dustry by the Harvard Research Bureau 
which was discontinued recently. Mr. 
Brotherly, in receiving this check, announced 
that it was the initial contribution to the 
new fund. President Kohn also announced 
that the executive committee of the associa- 
tion had previously voted an additional $100 
for the same purpose, making a total of 
$250 from the organization. 

The first speaker presented was Prentice 
Luckey, vice-president of the organization, 
whose talk was a tribute to the work of the 
Jewelers Excise Tax Elimination Commit- 
tee’s efforts. Mr. Luckey touched on the 
excellent achievements of this committee in 
bringing its labors to a successful con- 
clusion and praised Mr. Hufnagel for having 
laid the foundation of this result. He also 
complimented Mr. Brotherly for carrying 
the project to a successful conclusion and 


likewise paid high tribute to Ralph 
Roessler for the splendid work he had 
done. 


Edward H. Hufnagel was next presented 
and after thanking the previous speaker for 
his complimentary remarks, told his listeners 
of the trip which he took several years ago 
in the interest of the national organization 
for the purpose of arousing jewelers to 
the importance of organization in the 
trade. — 

Conrad J. Brotherly, president of the 
American National Retail Jewelers’ Asso- 
ciation, followed with a short talk on the 
value of organizations in the trade and in 
conclusion, urged the jewelers to get behind 
the publicity movement. 

Ralph Roessler briefly reviewed some of 
the work which the tax elimination com- 
mittee had done and told how friendship 
had played an important part in the tax 
fight. 

The members next voted to send a letter 
to the Hon. George V. McLaughlin, Com- 
missioner of Police for New York, com- 
plimenting Inspector John D. Coughlin, 
chief officer of the Detective Division, and 
Detectives Sullivan, Cronin, Horan and 
Daly for their excellent work in capturing 
the Whittemore gang. This letter, which 
has since been drafted and sent to the 
commissioner, reads as follows: 


April 14, 1926 


“April 8, 1926, 
“Hon. George V. McLaughlin, 
Police Department, 
240 Centre St., 
New York, N. Y. 
“My Dear Mr. Commissioner : 


“The Annual Meeting of the Retail 
Jewelers’ Association of Greater New 
York and Vicinity was held at the 


Canadian Club in the Belmont Hotel on 
Wednesday evening, April 7. Among the 
matters discussed was the capture of the 
Whittemore gang, whose members have 
made the jewelers of the city the par- 
ticular object of their banditry. 

“Many expressions of satisfaction for 
this fine piece of work on the part of the 
Police Department were heard, and by a 
unanimous vote of the members present a 
resolution was adopted that a letter be 
sent to you, expressing the commendation 
of this organization for the splendid work 
done by Inspector Coughlin and Detec- 





VICTOR A. LAMBERT, SECRETARY 


tives Sullivan, Cronin, Horan and Daly, 
who were responsible for the rounding up 
of the Whittemore gang. 

“In sending you this expression of 
commendation, we believe that when the 
members of your department perform such 
a splendid task a word of appreciation 
should be forthcoming, and as the jewelers 
have suffered so much from hold-ups we 
now feel somewhat relieved to know that 
the leaders of the gang have been appre- 
hended. We are also confident that their 
capture and punishment will have a very 
salutary effect on other bandits who were 
associated with them in their crimes or 
who are operating in similar fashion. 

“It is therefore with pleasure that I 
transmit to you the sentiments of this 
organization. 

“Assuring you of our co-operation at all 
times, I am, 

“Yours very truly, 
(Signed) “Victor L. LAMBERT, 
“Secretary.” 





Before continuing with the business of the 
meeting, Mr. Kohn called attention to the 
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fact that Lieut. James Bresnan, head of the 
Fifth Ave. Squad, was present and spoke of 
him as an ideal police officer. President 
Kohn then introduced the following, who, 
in turn, arose and acknowledged the in- 
troduction: A. W. Anderson, Edward H. 
Quigley, August Stecher and William 
Rindt. 

The meeting then launched on the dis- 
cussion of the subject of the meeting, “The 
Police Situation.” This discussion was 
opened by Captain William J. Pedrick, man- 
aging director of the Fifth Ave. Associa- 
tion. 

Captain Pedrick spoke principally of the 
inadequate number of members of the police 
force. There are at the present time, he 
stated, 6,600 men available for patrol duty. 





CONRAD J. BROTHERLY, PRESIDENT OF THE 
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As these operate in three shifts, there are 
never more than 2,200 men on the streets 
of Greater New York at any given time. 
“When we consider,” remarked Captain Ped- 
rick, “that there are 4,000 miles of streets in 
Greater New York, we can realize that New 
York is not properly patroiled and that the 
people are not fully protected.” The speaker 
aiso referred to the bills recently presented 
in the New York State Legislature by the 
Joint Legislative Committee known as the 
Baumes Bills. Many of these bills he stated 
have already become laws and are designed 
to increase penalties for crime. 

At the conclusion of Captain Pedrick’s 
address, the following resolutions were 
adopted and a copy ordered sent to Police 
Commissioner McLaughlin. 

WHEREAS: One of the primary purposes and 
obligations of all governments is to sateguard the 
lives and property of its citizens and 
_WHEREAS: The present crime situation in our 
city is a serious menace and imperils our safety and 


WHEREAS: It has been authoritatively stated 
that we have in Greater New York at neo given time 
mere than two thousand, two hundred police patrol- 
ing our four thousand miles of streets, that being 
an entirely inadequate force numericaily to protect 
the citizens and to cope with the criminal Be it 

Resolved: That we heartily endcrse and support 
the Commissioner of Police, the Hon. George V. 
McLaughlin in his efforts to increase the force 
of patrolmen and Be it 

Resolved furthermcre: That we appeal to the 
Board ot Estimate and Appcrticnment to grant the 
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application of the police department for additional 
funds’ for the purpose of assuring an adequate 
police force so that life and property may be made 
more secure. 

Following Captain Pedrick’s remarks, 
President Kohn presented Otto D. Wormser, 
chairman of the Jewelers National Crime 
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Committee. Mr. Wormser gave the jewelers 
some interesting advice and pointed out the 
importance of taking greater precautions 
about displaying merchandise and _ protect- 
ing their stores. He then introduced 





RALPH ROESSLER, CHAIRMAN OF THE SPECIAL 
EXCISE TAX ELIMINATION COM MITTEE 


Assistant District Attorney Richard C. 
Murphy, who will shortly take charge of the 
work of the new committee, of which Mr. 
Wormser is chairman. 

P. J. Coffey, president of the National 
Jewelers Board of Trade, delivered a short 
address, in which he spoke on the importance 
of co-operation between the retailers and 
the wholesalers. 

His remarks were followed by a brief 
address by Harry C. Larter, chairman of 
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the Jewelers Co-operative Bureau. Mr. 
Larter referred in particular to the work 
of his bureau and its great value to the 
trade. 

The last speaker of the evening, Morris 
L. Ernst, of Greenbaum, Wolff & Ernst, 
was introduced by President Kohn, as 
“counsellor of the jewelry industry.” Mr. 
Ernst delivered a most inspiring address 
and emphasized the need of higher ideals 
on the part of a lawyer. Instead of engag- 
ing in a contest of wits, Mr. Ernst pleaded 
for greater regard for the ends of justice. 








Death of R. M. Hutcherson 


GREENVILLE, Tex., April 7.—R. M. 
Hutcherson, aged 72, pioneer Greenville 
jeweler, passed away at his home on North 
Johnson St., at 12:25, April 3, following 
an illness of several weeks. 

R. M. Hutcherson was born May 6. 1854, 
in Georgia, and came to this city Aug. 10, 
1902, and made his home in this city since 
that time. He was probably ene of the best 
known residents of Greenville and was 
greatly admired by an _ extensive ac- 
quaintance. 

He was a consistent Christian having been 
affiliated with the Christian church since 
boyhood and was always active in church 
and social work. He stood at all times for 
progressive community movements and was 
a devout believer in the application of the 
golden rule with reference to his fellow man. 

He is survived by his son, Luther 
Hutcherson, of this city, and two grand- 
children, Ardis and J. L., Jr. 








Court Awards Moline, Ill, Jeweler Full 
Amount of Insurance Claim with Interest 
Rock Istanp, Ill, April 7—A>-jury 

in the Circuit Court of Rock Island, 

Ill. has awarded H. R. Cox the full 

amount of his insurance claim and interest 

against the Aftna Casualty & Surety Co. for 
loss sustained Dec. 22, 1923, in the robbery 
at his jewelry store, 1520 Fifth Ave., Mo- 
line, by the famous “Santa Claus” robber. 

The case was tried before a jury in court in 

Rock Island, consuming a week. 

The evening of the crime a burglar, dis- 
guised as Santa Claus in uniform used exten- 
sively in downtown solicitation for the Sal- 
vation Army, entered the store and occupied 
a booth in a drug department housed with 
the store. After customers had left the store 
he held Mr. Cox and his brother, Ben, at 
the point of a gun and locked Mrs. Iva 
Reick, a clerk, in a booth, while he rifled the 
jewelry store and vaults of silverware and 
jewels valued at $20,000. Burglary insurance 
had been cancelled only a few days before, 
and robbery insurance taken out the day pre- 
vious to the crime, after Mr. Cox had re- 
ceived a warning letter, all of which led the 
insurance company to employ detectives, who 
charged Jimmy Burns, notorious hold-up 
man, with the crime. The Cox brothers in- 
sisted he was not the man; but Burns, who 
was arrested, confessed to the crime, and 
said it was a “framed” job. The Coxes were 
acquitted of the charge of seeking to defraud 
after Burns had been killed by a Moline po- 
liceman in a later escapade. The insurance 
company has indicated that it will appeal the 
case. 
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Brooklyn Retailers Hold First Banquet 








Metropolitan Banquet Season in Jewelry Trade Closes with Big Dinner in Brook- 
lyn at Which Police Commissioner McLaughlin is Guest of Honor 

















The banquet season in the metropolitan 
jewelry district was brought to a close last 
Sunday evening at Hotel St. George in 
Brooklyn, N. Y., where the Brooklyn Retail 
Jewelers’ Association held its first annual 
dinner. From the point of attendance and 
enthusiasm, this affair was undoubtedly the 
most successful and best attended of any 
held by the retailers in and around New 
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York during the past Winter. Although 
the Brooklyn organization is less than a 
year old, the officers and committee in 
charge of the banquet succeeded.in filling 
the ballroom of the Hotel St. George with 
700 members and guests. The array of 
speakers was unusual the most important 
one proving to be the Hon. George V. Mc- 
Laughlin, Police Commissioner of the City 
of New York. 

By 7 o'clock, when the dinner was 
scheduled te start, the reception room ad- 
joining the banquet hall was so crowded 
that the jewelers and their friends were 
compelled to use the hallways and lobby of 
the hotel to accommodate late-arrivals. Sam 
Feldman, and his committee busied them- 
selves in greeting their friends and seeing 
to it that everyone became acquainted. 

Shortly after 7:30 o'clock, the bugle 
sounded and the march into the banquet hall 
was started. The seating arrangements 
were excellent and, consequently, the diners 
lost no. time in finding their places. After 
a few moments delay, the officers and 
honored guests marched to the head table 
but before they could seat themselves, the 
room was darkened. At the same moment, 
fans at both ends of the head table were 
started in motion and two American flags 
fluttered in the breeze, while the assemblage 
stood and sang the “Star Spangled Banner.” 
The only light in the room was a spotlight 


which was directed at the flags, making a 
most inspiring sight. 

Just as the first course of the menu was 
being served Phineas Peters, supervising 
chairman of the banquet and secretary of 
the organization, arose and extended the 
greeting of welcome. He then introduced 
the Rev. Dr. Alexander Lyons, who de- 
livered the invocation. 

After this the following menu was served: 


THE MENU 


Fruit Supreme Fruitiere 
Queen Olives 
Chicken Okra Creolé 
Filet of Sole, Bonne Femme 
Pommes Parisienne 
Beef Tongve. Polonaise 
Fresh Peas 
Roast Half Spring Chicken au Cresson 
Candied Sweet Potatoes 
Romaine Salad, Russian Dressing 
Vanilla Bombe, Strawberry Sauce 
Macaroons Lady Fingers Fetite Fours 
Demi Tasse 


Celery Almonds 


White Rock Cigars 


Philip Morris Cigarettes 


The head table was beautifully decorated 
and above it was a large sign electrically 
lighted with the words “Welcome B. R. 
eg 

During the time the dinner was being 
served, Max Fischer's Orchestra from 
Hollywood, Cal., well known to radio fans, 
entertained the diners with many of the 
latest musical hits. A number of actresses, 
some from a few Broadway musical 
comedies rendered several songs much to 
the delight and enjoyment of the jewelers 
and their friends. As the dinner got well 
under way, Police Commissioner McLaugh- 
lin appeared at the entrance to the banquet 
hall and was escorted to the head table. 

As the diners were preparing to enjoy the 
last course on the menu, the room was 
darkened and while the spotlight played on 
the center aisle, two of the waiters walked 
to the head table carrying a huge cake made 
in the form of a watch. The hours were 
accurately marked. with colored sugar, while 
the hands were made of a knife and fork. 
To this was hung a large chain and it was 
placed on an easel which rested on the head 
table until the end of the evening’s activities. 
While the room was still in darkness, the 
remaining waiters walked in with large 
platters of ice cream. 

The speaking program started after the 
last course had been served, when Phineas 
Peters after a rather lengthy introduction, 
presented B. J. Doyle of Philadelphia, as 
the toastmaster of the evening. Mr. Doyle 
told a number of humorous stories and 
touched on the importance of organization 
in the jewelry trade and then introduced 
Samuel Feldman, president of the organiza- 
tion, as the first speaker of the evening, Be- 
fore Mr. Feldman had a chance to start his 
address, he was presented by Mr. Doyle, on 
behalf of the members, with a handsome 
chest of sterling silver flatware. 

Thanking the jewelers for their kindly 
thought and assuring them that he would 
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always cherish the gift, Mr. Feldman 
opened his address by extending a_ hearty 
welcome to- those in attendance. The suc- 


‘cess of any organization, he remarked, de- 


pends upon co-operation and the members 
of his organization he stated, have been 
commendable in this respect. Mr. Feldman 
complimented the various officers and com- 
mittees and, in fact, everyone in the organi- 
zation for their untiring efforts in making 
the affair such a success. He paid particu- 
lar tribute to Mr. Peters, whom he termed 
as the “motor of the machine.” He also 
lauded Abbott L. Schiff, banquet manager, 
for his diligent work in making this affair 
so successful. 

On behalf of the members, the president 


-presented to Mr. Peters, a handsome ster- 


ling silver cigar humidor. Mr. Peters ac- 
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cepted the gift and thanked the members 
and promised them that he would continue 
to co-operate and to work in the interest 
of the association. Mr. Feldman then pre- 
sented several other gifts including a toilet 
set to David Barnett, and a pair of candle- 
sticks to M. Katz, and I. Malvin, the three 
organizers of the association. With the 
presentation of these gifts, Mr. Feldman’s 
talk was brought to a close. 

After a few introductory remarks, the 
toastmaster presented Conrad J. Brotherly, 
president of the American National Retail 
Jewelers’ Association, as the next speaker. 
Mr. Brotherly congratulated the Brook- 
lynites for their wonderful association and 
the brilliant success of their first affair. The 
jewelers, he stated, represent one of the 
oldest, if not the oldest industry known to 
mankind. To be a member of this craft, 
stated the national president, is a distinc- 
tion. The jeweler, he told the banqueters, 
sells the only merchandise which is not 
relegated to the attic or the junk heap. He 
pointed out that a gem, unlike an automobile 
and many other things, is an investment and 
with age enhances in beauty. 

All occasions. in the lives of human be- 
ings, he stated, are: perpetuated with articles 
coming from the jewelry store, Mr. 
then enumerated each of the 
life and 


events in the average. person’s 
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showed how jewelry is usually given tu 
mark each of these occasions. 

The next speaker presented was the Hon. 
George V. McLaughlin, Police Commis- 
sioner. Mr. McLaughlin’s talk was brief 
but extremely interesting and was an assur- 
ance that the Police Department maintains 
an open door policy. He remarked that he 
is glad to know that the department has 
made progress under his administration and 
that the jewelers are satisfied with this 
progress. 

Those preying on the jewelry trade, the 
commissioner stated, are well organized and 
while the police have made a number of 
arrests within the past few months, he feels 
that the department has only scratched the 
surface. He told of the various conferences 
which he has held with Emil W. Kohn, 
president of the Retail Jewelers’ Associa- 
tion of Greater New York and Vicinity, and 
was pleased to know that the. jewelers will 
support him when he appears before - the 
Board. of Estimate and. makes his demand 
for more policemen. Mr. McLaughlin. brief- 
ly reviewed the pending legislation dealing 
with crime: which was recently introduced 
at Albany as the Baumes Bills. 

One bill: which should have the entire sup- 
port of the jewelry. trade, said the commis- 
sioner, is .that dealing with “fences”: or re- 
ceivers of stolen property. In-speaking of 
the criminal of today, Commissioner Mc- 
Laughlin - expressed the opinion that the 
crooks get too much consideration. He does 
not believe in coddling them but instead they 
should be dealt with in such a manner as 
to: make’ them realize the ‘seriousness ° of 
crime. The police he-said are dealing with 
a peculiar type of criminal at the present 
day and’ until this ‘type passes out, they 
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should be shown no sympathy but should 
be prosecuted and given long terms in jail. 

Continuing the commissioner said: 

“Today 99 per cent. of the receivers of 
stolen goods go scott free because we need 
other testimony. We can get only the testi- 
mony of the thief and many judges now 
demand the word of someone else before 
they will convict the receiver. I want also 
your support when I go before the Board 
of Estimate and I want you to do your duty 
when your turn comes for jury duty be- 
cause we have not the proper type of man 
serving on juries in most instances. Make 
it impossible for mail order houses to supply 
guns to anyone who happens to ask for one, 
because too many of such guns are used for 
no good purpose. Those preying on your 
industry are well organized, and we have 
only scratched the surface as far as our 
accomplishments are concerned. You can 
help me do a better job.” 

“Not many years-ago business men could 
leave merchandise of all kinds, including 
furs and silks, in bundles in the streets with 
no fear of their being touched,” said Com- 
missioner McLaughlin. “Today, men in 
high-powered automobiles with half a dozen 
guns on their persons or readily available 
walk into your stores and take what they 
want. The office of which J am temporary 
occupant is supposed to detect these men. 
But we are handicapped by lack of men, 
inability to obtain quick trial and by a class 
of men known as “fences” who obtain 
stolen goods a few hours after they are 
takén and dispose of them in a fashion’ that 
makes recovery impossible. 

“T want laws that will make a crime the 
presence of a person in an automobile that 
holds a gun. . Innocent. men can easily ex- 
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plain their innocence; so that such legisla- 
tion is not dangerous.” 

In concluding the commissioner assured 
the jewelers that the department is always 
ready to be of assistance wherever possible. 

The remarks of Commissioner McLaugh- 
lin were followed by the introduction of 
Emil W. Kohn, president of the Retail 
Jewelers’ Association of Greater New York 
and Vicinity. Mr. Kohn’s talk was more 
or less in reply to some of the statements 
made by the previous speaker. During his 
talk, the commissioner had mentioned he 
was only the temporary head of the Police 


.Department. Mr. Kohn in responding said 


that he wanted Mr. McLaughlin’s tenure to 
be long enough to aliow more of the won- 
derful esprit de corp he had given the 
Police Department to be spread about. 
“The respect of police officers for their 
new chief and. the feeling of citizens toward 
him, in the light of his accomplishments are 
wonderful,” he said.. “The cleaning up of 


-the Whittemore gang, for instance, was one 


of the most brilliant achievements of many 
years, but Mr.- McLaughlin refuses to take 
any credit: He gives it to Inspector Cough- 
lin and Detectives Cronin, Sullivan, Horan 
and Daly.” 

The -aidience rose to its feet when Mr. 
Kohn referred to the possibility of Commis- 
sioner McLaughlin following in the foot- 
steps of Theodore Roosevelt in accomplish- 
ment, in his present office, to the White 
House.- Mr. Kohn: then continued his re- 
marks by speaking on several ‘matters. of 
particular. interest.to the jewelers. 

The concluding speaker- was P. J. Coffey, 
president. of the National Jewelers Board 
of Trade. Mr. Coffey spoke of the work his 
organization.-is doing and also assured the 
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jewelers that the board is always ready to 
co-operate. In concluding, he touched on 
the publicity drive being made by the Na- 
tional Jewelers’ Publicity Association, of 
which he is chairman and urged every 
jeweler to support the movement. With the 
close of the post-prandial program, the 
jewelers and their friends then enjoyed 
dancing until a late hour. 

The banquet hall was so large that the 
speakers were compelled to use microphones 
connected with reproducing horns hung from 
the center of the room and pointing in all 
directions. 

As the ladies walked into the banquet hall, 
they were presented with silver inlaid pen- 
cils while the men were given fountain pens 
by the L. E. Waterman Co. Later in the 
evening, the I. Ollendorf Co. distributed 
cigars and match cases to the men while the 
women received tiny gold pocket book pen- 
cils. A few wrist watches with pearl wrist 
straps were also distributed by Jack Fel- 
senfeld. 








DARING PAYROLL ROBBERY 


Two Bandits Hold Up Office of Joseph H. 
Meyer Bros. in Brooklyn Factory, and 
Escape with $10,000 in Cash 


A payroll of $10,000 was stolen last Fri- 
day in a sensational daylight hold-up from 
the factory of Joseph H. Meyer Bros., 
manufacturers of Richelieu pearls and 
Pearloid, 220—25th St., Brooklyn, N. Y. 
The bandits were armed, and after grabbing 
the cash, while 10 women and two men 
looked on, escaped in a waiting automobile. 

The pair entered the front door of the 
factory a little after two o’clock and walked 
down a long corridor to the rear office on 
the first floor, where two men and 10 women 
were at work. One of the thieves, a man 
of medium size, leaped over the low wooden 
railing, behind which the workers were busy, 
and with revolver in hand, cried “Hands up, 
everybody.” Just outside the railing the 
second thug stood, a revolver in each hand 
leveled at the office force. 


“Turn your backs,” ‘he ordered, and as 
they obeyed, the first thief went to the desk 
of Percy Whatmore, the chief accountant. 
On this desk lay a box containing $10,000 
in cash, ready for the morrow’s payroll. 

A pistol was thrust against Mr. What- 
more’s side, and the taller thug demanded 
to know where the money was. ; 

“It’s upstairs,” Mr. Whatmore replied. 

The thief called him a liar and demanded 
that it be delivered to him at once. Instead 
of complying, Mr. Whatmore tried to draw 
a revolver, but the thief stopped him. 

“If you don’t drop that gun I’ll drill you,” 
he said, and Mr. Whatmore obeyed. 

Then the gunman reached for the box, 
opened it, saw the money and tucked it un- 
der his arm. With that he retreated to the 
railing, got over it, and, protected by the 
two revolvers in the hands of his com- 
panion, both backed out the way they had 
come. The automobile was awaiting them 
in 25th St. and off they sped in it, while 
Mr. Whatmore was calling the Fifth Ave. 
police station. 

Upstairs in the factory 500 workmen were 
busily engaged, who knew nothing of what 
was going on below. 
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L. D. COLE PASSES AWAY 





Former Head of Towle Mfg. Co. Succumbs 
After a Long Illness 


Members of the silver trade were grieved 
to learn last week that Lucien D. Cole, for 
many years prominent as the head of the 
Towle Mfg. Co., Newburyport, Mass., which 
he developed from a small industry to an 
outstanding position in the manufacture of 
Sterling, died April 1 after a long illness. 

Mr. Cole was born in West Charleston, 
Vt., Oct. 21, 1849. He learned the silver- 
smith’s trade and came to the Towle Mfg. 
Co. in 1880. During his long service as 
president the company developed rapidly. 
Mr. Cole sensed the departure from the old- 
time styles of silverware, and brought out 
some of the most popular and original pat- 
terns of that time together with a fine line 
of advertising in unique catalogues. 

His many friends among the jewelers will 
appreciate these brief lines of eulogy which 
were written by one of his most intimate 
and lifelong friends: 


“Not only did Mr. Cole enjoy business 
life but he built up a splendid friendship, 
for he was intensively loyal to his friends. 
Those of us who really knew him, who 
were privileged to enter into the radiance 
of his loyal friendship, those who knew 
and understood his sturdy integrity as 
deep-rooted in his nature as the mountains 
of his native State, fully realized and ap- 
preciated his wonderful personality. 

“He was unselfish always. He thought 
of the welfare of others, even though for 
the moment it seemed to work against his 
own interests.” 


A great deal of the high position which 
the Towle company holds today has been 
built upon the solid foundations which were 
laid during the active and useful years when 
Mr. Cole directed its policies. 








Boston Police Broadcast Description of 
Jewelry Stolen in Window Robbery 


Boston, Mass., April 12.—Description of 
the jewelry stolen early April 10 from the 
window of John J. Kingsley’s store at 244 
Boylston St. has been broadcast throughout 
the State by the police. 

The jewelry, valued at $1,146, was stolen 
prior to 6 o’clock in the morning after one 
of the large show windows had been broken 
with a brick. Patrolman Lenz, who discov- 
ered the break, found a long stick with a 
hook fashioned from a hairpin fastened at the 
end, and with which the thief evidently 
hooked articles from the display stands. 

The more valuable articles in the daytime 
display are locked in a safe at night. The 
break of April 10 comes on the first anni- 
versary of a similar break when the company 
lost diamonds valued at $10,000. 

The belief is that the same men who have 
figured in a series of similar breaks during 
the last two weeks, did the job Saturday. 
Four nights ago two store windows on Wash- 
ington St., between Stuart and Castle Sts., 
were smashed and articles stolen from the 
windows. The thieves engaged in this line 
use a well muffled brick, two or three inches 
of cloth being around it. Then on the side- 
walk in front of the window is laid some 
paper so as to minimize the noise of broken 
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glass. And the opportune time to make the 
“smash” is when an electric car or any heavy 
vehicle is passing. 








DEATH OF M. FREUDENBERG 





New York Manufacturer of Jewelry and 
Novelties Succumbs After an Illness of 
Over Two Years 


M. Freudenberg, maker of jewelry and 
novelties, 71 W. 35th St., New York, died 
last Friday at his home, 2643 Broadway, 
after an illness of over two years. The 
funeral services were held on Sunday at the 
Universal Funeral Parlors, with the Rev. 
Dr. Rudolph Grossman officiating, followed 
by burial in Beth’ El Cemetery. 

Mr. Freudenberg was born in Marienbad, 
Austria, on Dec. 19, 1849, and when a boy 
of 13 years came to this country. He se- 
cured his first position in the jewelry trade 
with the old firm of Landsberg & Co. He 
later traveled for this house, and in 1870, 
with Mr. Weil, started the firm of Freuden- 
berg & Weil. This partnership lasted only 
one year, and in 1871 Mr. Freudenberg 
started for himself under his own name, 
which firm is still in existence. The Freu- 
denberg concern is believed to be the oldest 
house in the novelty jewelry industry. 

Mr. Freudenberg was a member of Stand- 
ard Lodge, I. O. F. S. I. 

Deceased is survived by his widow, two 
sons and three daughters. 








The Greek Elements of Beauty 





ERE are a few words that should “sink 

in” whether one wishes to produce or to 
enjoy art in objects of utility. They are taken 
from “Essentials of Design” (Macmillan, 
1924), by DeGarmo and Winslow: 

“We shall assume at the outset that, with 
regard to articles of utility at least, the 
Greeks were absolutely right in their belief 
that beauty arises from the artistic qualities 
that are present in the objects themselves. 
Accepting this doctrine, the designer still 
has to ask: ‘What are these qualities? 
Are they so recognizable that I can plainly 
perceive them and return to them again and 
again to test the artistic worth of the de- 
signs I shall invent?’ 

“It does indeed take application and 
practice of eye and hand to recognize and 
to devise the refinements that are possible in 
artistic design; for here truly the art is long 
to learn. . But, however, far in. the 
future the student’s artistic goal may lie, 
he need have no hesitation in starting, for 
the broad outlines of the principal charac- 
teristics of thing are so distinct and out- 
standing that to be perceived they need but 
to be named and defined. The elements of 
beauty that the Greeks prized most and that 
best teach the designer how to produce 
artistic results and how to measure the 
worth of those he has brought forth are: 
balance, symmetry, rhythm, harmony and 
unity; a brief vocabulary indeed, but one of 
infinite variability and possible refinement.” — 


C. W. C. 








J. A. Melvin has rented a store at 307 E. 
Pine St., Fitzgerald, Ga., and will open a 
jewelry store and repair shop there. 
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TO BE TRIED APRIL 19 





Whittemore, Leader of New York Jewelry 
Bandits to Answer Murder Charge 
at Buffalo, N. Y. 


3UFFALO, N. Y., April 10.—Trial of Rich- 
ard Reese Whittemore, leader of the gang 
of New York jewelry robbers, and charged 
with murder, first degree, in this city, in 
connection with the killing of two men in 
the Bank of Buffalo hold-up, has been de- 
ferred until April 19, at the request of de- 
fense counsel. The postponement was grant- 
ed yesterday by Judge Thomas Noonan over 
the protests of District Attorney Guy B. 
Moore. Mr. Moore sarcastically remarked 
that the defense was endeavoring to build up 
a “progressive alibi.” 

W. Bartlett Sumner, attorney designated 
by the court to look after the defendant’s 
interests, argued that it would be physically 
impossible for him to go on with the case 
unless an adjournment of about two weeks 
was granted. He had arrived from New 
York city shortly before he appeared in 
court. 

“T don’t think Mr. Sumner is discussing 
things that are at issue here,” said Mr. 
Moore. “A few days ago we were in- 
formed that he had eight witnesses who were 
ready to testify that Whittemore was in 
New York on the day of the crime. Then 
we were given information that he was go- 
ing to get some more who would prove that 
he was in Baltimore. Now the alibi is mov- 
ing westward. If enough time is given they 
may get him out of the country.” 

The prosecution has been going ahead 
with considerable secrecy in the last few 
days. How clear or definite the identifica- 
tions of Whittemore are has been kept un- 
der cover, and whether there is corrobora- 
tive evidence has not been made known, ex- 
cept in the form of rumors. 





Wife of Bandit Gang Leader Freed, but In- 
dictment Is Not Dismissed—Sentence of 
Paladino and Unkelback Postponed 


Mrs. Margaret Whittemore, wife of Rich- 
ard R. Whittemore, bandit gang leader, was 
released from the Jefferson Market jail last 
Monday by Judge Mancuso in the Court of 
General Sessions, New York. After the re- 
lease of Mrs. Whittemore, Anthony Pala- 
dino and William G. Unkelback, two con- 
fessed members of the jewelry bandits, were 
brought in for sentence, but at the request of 
the assistant district attorney sentence was 
postponed for two weeks. 

Mrs. Whittemore had been held a prisoner 
for three weeks on an indictment charging 
her with being implicated in the sensational 
Goudvis Bros.’ hold-up at Fifth Ave. and 
48th St. New York, last January, when 
diamonds worth $178,000 were stolen. Judge 
Mancuso told the defendant that he would 
not entertain any motion to dismiss the in- 
dictment against her. 

One of the stipulations governing the re- 
lease of Mrs. Whittemore is that she will 
return to New York at any time to testify 
against any members of the band. It is said 
the statement she made Friday and Satur- 
day to Ferdinand Pecora and Harold Hast- 
ings, Assistant District Attorneys, will be of 
special value to the State in the prosecution 
of Jacob and Leon Kraemer and Milton W. 
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(Shuffles) Goldberg, other alleged members 
of the gang. 

The stipulation, as read by Judge Man- 
cuso in court, also emphasized that Mrs. 
Whittemore agreed her release from custody 
should “not operate as a waiver of the right 
of the State of New York to seek her re- 
turn to the jurisdiction of this court if at 
any time the District Attorney should seek 
to have her returned.” Judge Mancuso 
pointed out to Harry Schulman, her coun- 
sel, that that clause meant that if at any 
time in the future evidence should be found 
linking Mrs. Whittemore with any of the 
gang’s criminal operations, she might be 
brought to trial in New York. 

Mr. Hastings told the court that, so far, 
neither the police nor his office had been able 
to find any witness who could testify Mrs. 
Whittemore participated in the robbery for 
which she was indicted, nor had they been 
able to find that she received any part of the 
loot. 

Mrs. Whittemore will probably leave with 
her father-in-law, John R. Whittemore, for 
Baltimore, according to Mr. Schulman. In 
a statement issued just as she was leaving 
the Criminal Courts building to meet her 
father-in-law, Mrs. Whittemore said she still 
loved her husband. Mrs. Whittemore, is is 
claimed, made an announcement in which 
she stated she thought her husband, who is 
now in Buffalo awaiting trial on murder 
charges, was a bootlegger. 

After her discharge, Mrs. Whittemore and 
Florence Carter, sweetheart of Anthony 
Paladino, were questioned for an hour by 
Mr. Hastings. What they told was not dis- 
closed. They left the building together. 





Alleged Member of Whittemore Gang to 
Fight Extradition from Baltimore to 


New York 


Bactimore, Md., April 10.—Charles Gross, 
29 years old, former Baltimore policeman, 
alleged member of Richard Reese Whitte- 
more’s gang of jewelry bandits, announced 
here this week that he would fight extradi- 
tion to New York on the charge of being im- 
plicated in the robbery of the Stanley 
Jewelry Shop, 269 W. 125th St., as charged 
in the indictment against Gross sent here by 
District Attorney Joab Banton. Gross, how- 
ever, is under safe guard in the city jail 
here. : 

From present indications Gross will re- 
main in jail for sometime as he is also under 
an indictment here charging him with being 
implicated in a $7,000 hold-up. Gross has 
denied that he was in New York and, 
through his counsel, Vincent J. Demarco, 
he says he will be able to prove that he was 
in Baltimore. The confession of Anthony 
Paladino, however, names Gross as a mem- 
ber of Whittemore’s gang, Paladino declar- 
ing that Gross rendered services to the gang 
while negotiations were being made for the 
sale of the jewelry from the Stanley store. 

To extradite Gross to New York it will be 
necessary to prove beyond doubt to Governor 
Albert C. Ritchie that Gross was in New 
York on the day charged. The New York 
police, according to Detective Captain 
Charles H. Burns, expect to prove that 
Gross was in New York under circumstances 
named by Paladino. 

Mrs. William G. Unkelbach, wife of “Bal- 
timore Willie” Unkelbach, was released here. 
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DIES IN HIS CELL 





Edward Drennan, Said to Be an Old-time 
Crook, a Victim of Heart Disease 
Following His Arrest © 


Five hours after the New York police 
had taken Edward Drennan, said to be an 
old time crook, into custody, last Friday, 
he passed away in a cell in the W. 123rd 
St. Station House. Drennan had been pre- 
viously arrested on the complaint of the 
Harmont Co., retail credit jewelers at 213 
W. 125th St., where it is claimed the prisoner 
had used a stolen money order in purchasing 
a $150 watch. 

When Drennan was taken to the police 
station, he denied his guilt but when the 
police searched him, they found in his pos- 
session a large number of stolen money or- 
ders, several new watches and a few pawn 
tickets. The timepieces were evidently ob- 
tained from retail jewelers who, like the 
Harmont Co., accepted one of the stolen 
money orders. Several of the victims have 
already claimed their jewelry and the author- 
ities are still holding the other merchandise 
found on the dead man. Drennan is believed 
to be one of the men who robbed the post 
office at Pawtucket, R. I., some months ago. 

About two weeks ago, Drennan came into 
the store of the Harmont Co., and told 
Joseph Feinberg, the assistant manager that 
his brother who lived in Baltimore, wanted 
to purchase a watch. He told the jeweler 
that his brother thought that the watch could 
be purchased cheaper in New York. When 
the supposed customer was given a price on 
a certain make of watch, he left the store 
but last Friday returned. He selected one 
which was sold to him for $15@ and in pay- 
ment gave a money order. Mr. Feinberg 
was somewhat suspicious and while he was 
wrapping up the timepiece, he gave the 
money order to one of the other men in 
the store who took it to a post office nearby. 

Before the salesman returned from the post 
office, the man had left but was being followed 
by Mr. Feinberg. He was trailed to a pawn 
shop where he pledged the watch. At the 
post office it was determined that the money 
order was one which had been stolen in a 
Pawtucket, R. I., post office robbery. Dren- 
nan was arrested at the pawn shop at 6 
o’clock on Friday evening. When the money 
orders were found in his possession, postal 
authorities were notified but before they had 
gone very far with their investigation, Dren- 
nan died of heart disease at 11 o’clock the 
night of his arrest. 








The oldest jewelry firm in Springfield, IIl., 
is the record claimed by the firm of Arm- 
bruster Jewelry and Watch Co.,; 103 N. 5th 
St., which began business in March, 1855, 
and has been continued in the family since. 
Alphons Armbruster founded the business 
and his son, O. J. and Ernest F., have con- 
tinued the store, the latter this week pur- 
chasing the interest of the older brother in 
the business. O. J. Armbruster is retiring, 
after having been in the store since 1873. 
The Armbruster family is one of the oldest 
in the State capital, the father and founder, 
residing for many years on S. 8th St. in a 
building adjoining the home of Abraham 
Lincoln when he was a resident of Spring- 
field. 
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HOLD MONTHLY MEETING 





Members of Twenty-Four Karat Club of 
Cleveland Enjoy Pleasant Evening and 
Hear Interesting Addresses 


CLEVELAND, O., April 10.—The 24-Karat 
Club of Cleveland held its regular monthly 
meeting at the Hotel Statler on Friday eve- 
ning, April 2. It was in the form of a 
smoker, and the members were addressed 
by Dale Brown, manager of the Cleveland 
Better Business Bureau. President Hayes 
presided at the meeting, but there was only 
a fair attendance due to it being Good 
Friday and the weather being inclement. 
Those who attended spent a very pleasant 
evening, and there were a number of brief 
talks by members regarding different phases 
of the jewelry business. 

Eleven new applications for membership 
were received and accepted. They were all 
well known Cleveland jewelers. W. G. 
Story, treasurer of the club, reported that 
there are now 68 paid up members. It was 
decided to hold the Spring banquet on May 
7, and there are to be vaudeville entertainers 
from a local theatre, and other entertain- 


ment. The affair will be held in the Lattice 
room of the Hotel Statler, with dinner 
served at 6:30. Local. jobbers are co- 


operating in getting the affair well adver- 
tised, and will have tickets on sale. 

Speaking of the Better Business Bureau’s 
interest in the 24-Karat Club, Dale Brown 
said that he was well pleased to see the 
organization gaining such strength and 
showing such a progressive spirit. He out- 
lined briefly the aims of the Bureau and said 
that he wanted to’ bring the viewpoint of 
the layman to the trade. He said that the 
best way for the club to study the sales and 
advertising practices of the trade was to 
bring such matters up at the meetings and 
thresh them out. It gave him pleasure to 
observe, he said, that the members of the 
club tried to live up to the standards set up 
by the bureau, and hoped that it would be 
possible to have the newspapers’ eventually 
censor copy that violated the Bureau’s 
recommendations. 

He pointed out that there was only two 
or three per cent. of the trade who adver- 
tised whose copy was open to criticism. 
Speaking of the term “Blue white diamonds” 
he pointed out that it had been much abused 
and the public did not know. what they 
were getting when purchasing such a stone. 
He said he had found a great difference 
of opinion among experts on the subject of 
what constituted a blue white diamond and 
if experts could not agree it was certain 
the public could not be expected to be a 
judge. 

He told how many salespeople misrepre- 
sented goods innocently, and that such 
errors were found by the Bureau’s shop- 
pers. In such cases he said their employers 
were advised of the facts, not with the in- 
tention of getting the salespeople dis- 
charged, but so that they would not make 
such mistakes in the future. This course 
made the clerks better informed about the 
merchandise and consequently more valuable 
to the store. 

President Vrettman, of the Deuber Hamp- 
den Watch Co., gave a short interesting talk 
and said that he hoped to see the club and 
Better Business Bureau work closely 
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together as they could accomplish a great 
deal of good for the trade. He predicted 
a big strap watch year, and said that the 
reason that many jewelers in country towns 
had not been doing a good volume of busi- 
ness was because of the bad weather and 
roads that prevented the country trade from 
getting into town. He also spoke about the 
retailer giving more time to the study of 
selling methods, and urged that instead of 
people saying that business was dull, which 
depressed other people, that they do all in 
their power to make it good. 

Harry Bernon spoke a few words on the 
“Guarantee” in the jewelry business and 
pointed out that other commodities were not 
guaranteed and that it was one of the evils 
of the business that should be eliminated. 

Other members spoke on matters pertain- 
ing to the good of the club and a hearty 
vote of thanks was extended to all the 
speakers. 








DEATH OF MRS. S. GOLDBURG 
Former Corning, N. Y., Jeweler Succumbs 
After a Protracted Illness 


Corninc, N. Y., April 7.—Mrs. Selma 
Goldburg, formerly well known proprietor 
of Goldburg’s Jewelry Store, died this morn- 
ing at the home of Henry W. Goldburg, 
her son, 173 Bridge St., following a pro- 
tracted illness. 

Mrs. Goldburg was born in Russia, Nov. 
16, 1859, and came to this country when a 
girl of 20 years, leaving her parents in the 
old country. After arriving in this country, 
she made her home with her brother in 
New York for a few years until her mar- 
riage in 1882 to Sol Goldburg. 

Shortly after their marriage they came 
to Corning and. Mr. Goldburg opened a 
jewelry store which became one of the 
most prominent business enterprises of the 
city and which he operated until his death 
in 1912. After his death, Mrs. Goldburg 
assumed control of the business and ran it 
successfully until ill health forced her to 
dispose of it in 1920. Both in business and 
private life, Mrs. Goldburg proved herself 
to be a woman of sterling qualities. 

Deceased is survived by three sons, 
Harry W., of Corning, N. Y.; Benjamin, 
of Pittsburgh, Pa., and Coleman, of Corn- 
ing, N. Y.; four daughters, Mrs. Max Him- 
melfarb, Buffalo, N. Y.; Mrs. William 
Cohn, Detroit; Mich.; Mrs. LaVerne Dim- 
mick and Miss Pearl Goldburg, both of 247 
Dodge Ave., Corning, N. Y.; one grandson, 
Sidney Goldburg, Pittsburgh, Pa., and two 
granddaughters, Solly and Frances Himmel- 
farb, Buffalo, N. Y. 

The remains were taken from the home 
of Harry W. Goldburg, where Mrs. Gold- 
burg passed away, to the home of her 
daughter, Mrs. LaVerne Dimmick, 247 
Dodge Ave. 

The funeral will be held tommorrow after- 
noon at 2:30 o’clock at 247 Dodge Ave., with 
the Rev. Silverman, rabbi of the Temple in 
Elmira, officiating. 

Burial will be made in Elmira with 
another service at the grave. 








Victor Nedland, Cadott, ‘Wis., is’ moving 
his jewelry store to the building formerly ‘oc- 
cupied by the Co-operated Farmers.’ 


‘years at 322 W. Main St., 
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OFFERS 50 PER CENT 


Creditors of A. H. Bendheim & Co., Inc., 
New York, Inclined to Accept Proposi- 
tion of Settlement 





Several of the large creditors of A. H. 
Bendheim & Co., Inc., manufacturers of 
novelties, 7 W. 30th St., New York, held a 
meeting last Friday in the office of the Manu- 
facturing Jewelers Board of Trade, in Pro- 
vidence, R. I. The financial condition of the 
cofcern was discussed and at the meeting, 
Mr. Bendheim offered on behalf of his cre- 
ditors, a settlement of 50 cents on the dollar. 
The creditors present were favorably inclined 
and the other creditors of the concern are 
now being asked to accept the offer. 

The attorney for the Bendheim concern 
attended the meeting with Mr. Bendheim and 
submitted’ the following statement as of 
March 26, this year: Assets $66,243.11, which 
amount represents cash in bank and on hand; 
$894.55, accounts receivable; $27,295.22, in- 
ventory of merchandise (estimated at cost) ; 
$35,000, furniture and fixtures’ (less. reserve 
for depreciation) ; $2,000, and miscellaneous 
(including rent and light deposit) -$1,053.34. 
The liabilities total $59,681.19 and represent 
notes payable (bank), $5,000; notes payable 
on merchandise and loans, -$11,587.99, and 
accounts payable for merchandise $43,093.20, 
In addition to the above, there are assets 
of doubtful value including loans receivable 
and notes receivable of $15,544.44. 

Mr. Bendheim, in addressing the creditors, 
explained that the present financial condition 
of the corporation is due almost entirely to 
the business depression now existing in this 
line of business. After considerable dis- 
cussion, Mr. Bendheim agreed to make his 
offer of 50 cents on the dollar. This is 
payable 15 cents in cash, upon the acceptance 
of the settlement by all creditors, and the 
balance in notes of five per cent maturing 
on or before Aug. 15, 1926, 15 per cent on 
or before Jan. 15, 1927, five per cent on of 
before Aug. 15, 1927, and 10 per cent on 
or before Jan. 15, 1928. The deferred pay- 
ments are to be evidenced by promissory 
notes of the corporation and. endorsed in- 
dividually by A. H. Bendheim. 

Those present at the meeting spoke in 
highest terms of the integrity of Mr. Bend- 
heim and the other officers of ‘the company. 
The creditors in attendance concurred in 
the opinion’ that ‘this offer is a substantial 
one in view of the present condition of the 
company and were unanimous in their opinion 
that the estate if forced to a liquidation 
would pay creditors considerably ‘less than 
the settlement offered. They, accordingly, 
recommended the acceptance’ of this offer. 
All acceptances should be. sent to the office 
of Goldman & Frier, 15 Maiden Lane, New 
York. 


The creditors’ committee includes Jacob 


‘Solinger of J. Solinger & Co., Walter A. 


Griffith of R. L. Griffith & Son Co., S. B. 
Levy, V. E. Black Co., E. Raiman of Ralph 
Ring Co., Inc., John M. Miller, Progressive 
Ring Co., and Max Gerstsacov of the Gert- 
sacov Jew elry Co. 








Lee Piet: a. jeweler bor the last four 
Clarksburg, W. 


Va., has moved into new quarters. at 352 W. 
Main St. 





C., 
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The building now occupied by F. A. 
Steuber’s jewelry store in Leroy, N. Y., has 
been purchased by Gus H. Ellis, of Hornell. 
Mr. Steuber’s lease, however, has_ three 
years to run, 

Mrs. C. C. Bradley, wife of the promi- 
nent Batavia jeweler, addressed the Leroy, 
N. Y., Woman’s Club a few days ago on 
“Recollections of Some of the Cities of 
India, China and Bermuda.” 

Harold S. Prigg, Salamanca, N. Y., has 
opened a watch and jewelry repairing shop 
in Room 5, Dietrich building, in that town. 
Mr. Prigg is a graduate of the Bowman 
Technical school of Lancaster, Pa., and has 
had several years of practical experience at 
the bench. 

Edward M. Wittigschlager, watchmaker 
and jeweler, 9 Falls St., Niagara Falls, has 
completed arrangements for transferring his 
place of business to 72 3rd St. at the 
Niagara St. intersection. Mr. Wittig- 
schlager will open his new place of business 
about May 1. 

Sol. L. Levy, Buffalo’s pioneer credit 
jeweler, who has been located for many 
years at 483 Main St., anticipates occupy- 
ing his new store in the building which he 
purchased about a block north of his 
present site, about May 1. The new store 
will be more than twice as large as the 
present establishment and will be modern 
in every respect. None of the old fixtures 
will be used in the new store. 

Charles C. Bradley, Batavia jeweler, has 
purchased the Dean Richmond mansion, 311 
E. Main St., Batavia, one of the city’s show 
places, and will take possession Aug. 1. Mr. 
Bradley purchased the property with the 
hope that it could be taken over by the 
Masonic fraternity. The matter is now 
under consideration and it was to forestall 
the possibility of other interests acquiring 
the property, meanwhile, that Mr. Bradley 
bought the estate. Mr. Bradley declared 
that in the event the Masons did not take 
over the mansion that he would convert it 
into a co-operatively owned apartment house. 








Winston-Salem, N. C. 


J. H. Searles, proprietor of The Jewel 
Box, has been in the Baptist Hospital for 
the past week and is seriously ill with an 
ulcerated stomach. Friends are hoping that 
he will take a change for the better, but at 
present complications are feared. 

Fred N. Day is in Hartsville, S. Car., this 
week attending commencement exercises of 
Coker College. Dr. L. K. Jordan, of the Day 
store, will spend the week-end with his 
father, J. W. Jordan, jeweler at Dunn, N. 
Car. Robert H. Day, of the same store, 
motored to Dunn, N. Car., a few days ago, 
where Mrs. Day is on a visit. Mr. and Mrs. 
Day will return about the first part of the 
week. 

- William T. Eagle, formerly with three 
of the local stores and lately with the Schiff- 
man Jewelry Co., Greensboro, N. Car., has 
leased from the Gilmers, Inc., Winston- 
Salem’s largest department store, a centrally 
located space in their store and has opened 
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a jewelry department and repair business. 
Mr. Eagle will carry a regular line of staple 
and novelty jewelry, as well as clocks, 
watches and other items usually carried by 
the jeweler. 

J. W. Jordan, Jr., of J. W. Jordan & Son, 
Dunn, N. Car., was married Wednesday, 
March 3, to Miss Esther Harriet Smith 
Schaum, of Strasburg, Pa. Mr. and Mrs. 
Jordan became acquainted while Mr. Jordan 
was a student at the Bowman Technical 
School. 








Allentown, Pa. 





Faust & Landes, the jewelers, furnished 
the beautiful alms basins presented to As- 
bury M. E. Church, and which were used 
for the first time on Easter Sunday. 

The heirs of the late David Clark, jeweler, 
Easton, Pa., are disposing of his stock of 
jewelry and silverware at special sale, their 
intention being to close out the stock and 
wind up the business as speedily as possible. 
~ John Morris, a World War veteran, who 
for the past year and a half has been em- 
ployed as a watchmaker by Paul M. Koeh- 
ler, the jeweler, 121 N. 6th St., has moved 
to Palmerton, where he will engage in the 
watch repairing and jewelry business. 

The following jewelers from neighboring 
towns are calling on jobbers in Allentown: 
C. S. Weiler, Mauch Chunk; Fred W. Rex, 
Lehighton; C. A. Bartholomey, Palmerton; 
R. E. Saeger, Nazareth; J. C. Holtzman, 
Pennsburg, and W. W. C. Geary, Bethlehem. 

A particularly interesting ivory miniature 
of the late Monsignor Masson of Allentown 
has been placed on exhibition in a window at 
the store of E. Keller & Sons, jewelers, 
where it is attracting a lot of attention. The 
miniature is the handiwork of Miss Bess 
Brady, formerly of Easton, who has recently 
located in Allentown where he contemplates 
opening a studio. 

The E. Duell’s Sons jewelry store, 204 
Centre St., Pottsville, Pa., was robbed of 
more than $3,000 worth of diamonds and 
jewelry over Easter Sunday. The thieves 
were so thorough that even the stands on 
which the jewelry was displayed were stolen. 
While the burglars were enriching them- 
selves members of the Duell family were so- 
journing at Atlantic City. No trace of the 
thieves have been found as yet. 

The following traveling men are calling 
on the trade in this locality: Harry E. Wolf, 
Jr., R. Wallace & Sons Mfg. Co.; J. Rod- 
ney Allen, Oneida Community, Ltd.; Rich- 
ard W. Schulze, The Hadley Co.; John H. 
Herrfeldt, Lippincott Glass Works; J. Mc- 
Nally, J. A. & S. W. Granbery; Maxine 
P. Decker, Henry Freund & Bro.; W. D. 
Tait, Ansonia Clock Co.; Herbert Cohen, 
Lewy & Co.; Ray J. Costigan, Seth Thomas 
Clock Co. 

Laboring under the impression that the 
world owed him a living, Thomas Samuels, 
48 years of age, residing at 413 Hamilton St., 
smashed the large plate-glass window at the 
jewelry store of Abraham Cohen, 399 Ham- 
ilton St., early Wednesday morning and 
helped himself to what struck his fancy from 
among the jewelry displayed in the show 
window. However, the noise created by the 
glass as it crashed to the pavement attracted 


the attention of Officers Shipe, McFadden. 


and Magee, who hurried to the scene and 
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caught. the man as he was about to make 
his getaway. Samuels, who, the police say, 
has been in trouble before, used a hammer 
in accomplishing his purpose. He stood with 
his back to the glass and struck the glass 
with the tool. The glass was shattered and 
large pieces fell to the pavement. This is 
what attracted the attention of the officers 
who chanced to be nearby. Samuels started 
to run but he was quickly overtaken. When 
searched at police headquarters he had two 
watches in his possession belonging, it is 
charged, to Mr. Cohen. He was held at 
police court pending the issuance of a war- 
rant. 

The interior and costly furnishings at the 
beautiful home of Paul L. Weaver, 2345 
Liberty St, proprietor of Weaver’s Gift 
Shop, was utterly destroyed by fire shortly 
after 4 o’clock Tuesday morning, April 6. 
The loss is placed at $15,000, partly covered 
by insurance. The origin of the fire has ‘not 
yet been determined. When the fire was dis- 
covered, Mr. Weaver, his mother; Mrs. Mary 
L. Weaver, and his 11-year-old daughter, 
Mignon, were asleep. Fortunately, they 
awoke in time and were obliged to flee from 
the house in their night clothing. They were 
cared for by neighbors the balance of the 
night: It was close to 4:30 o’clock when 
Mr. Weaver was awakened by the smell of 
smoke. At first he failed to realize the 
seriousness of the situation, as during the 
day he had been burning a quantity of rub- 
bish at his art shop on N. 9th St., and he 
thought possibly it might be the after ef- 
fects of inhaling so much smoke. However, 
the smoke increased in volume. Alarmed, he 
started to investigate. He. hastily awakened 
his mother and daughter and then opened 
the windows to allow fresh air to enter. 
Donning a few clothes they hastened to the 
strect. It is believed the fire originated in the 
garage which is built into the house directly 
beneath the kitchen. Two automobiles were 
housed there. The building was three stories 
in height and of stucco construction. It was 
erected about eight years ago. Mr. Weaver 
carried approximately $5,800 insurance on 
the building. However, he had no insurance 
on the furniture which was costly and of 
rare workmanship. What is left of the fur- 
niture is an entire loss. 








The United States Board of Tax Appeals 
has sustained in part the appeal of the 
Transatlantic Clock & Watch Co. from a 
deficiency of $1,093.76 in taxes for the year 
ended Sept. 30, 1922, determined by the Col- 
lector of Internal Revenue. The point in 
issue is the New York company’s right to 
deduct from gross income $5,000, represent- 
ing a reserve for bad debts set up at the 
close of its fiscal year, in addition to #,- 
302.14, representing bad debts ascertained to 
be worthless and charged off during the 
year. The board held that the company is 
entitled to a deduction of $7,569.03 as a rea- 
sonable addition to the reserve fund, but 
that this amount is inclusive of $4,302.14 
claimed as a deduction for bad debts charged 
off within the year. The Transatlantic con- 
cern imports clocks and watches, and its 
gross sales, according to the Board’s find- 
ings, were $292,033.22, $756,902.53.and $783,- 
914.62 for the years ended Sept. 30, 1921; 
Sept. 30, 1922, and Sept.. 30, 1923, respec- 
tively. ‘ 











Archibald Silverman, of Silverman Bros., 
was in New York and vicinity the past week. 

Danforth K. Barrett, of the Wilcox Co., 
was a business visitor in New York the past 
week. 

Samuel Magid, of the Brier Mfg. Co., and 
family returned last week from a Winter’s 
stay in Florida. 

Samuel B. Levy was in New York and 
vicinity the past week in the interests of the 
V. E. Black Co. 

Mr. and Mrs. Paul C. Nicholson have re- 
turned to this city, after a five weeks’ stay 
in Nassau, Bahama Islands. 

Gregor Krichbaum, of L. Krichbaum & 
Co., left last week for an extended business 
trip through the middle west. 

Frank R. Budlong, of the William C. 
Greene Co., left the past week on an ex- 
tended business trip for the concern. 

Mr. and Mrs. J. Arthur Clem and daugh- 
ter left Friday for Atlantic City, where they 
will make a stay of 10 days or more. 

William Kilkenny, New York manager of 
the Strathmore Co., spent a part of the past 
week at the firm’s headquarters here. 

Michael J. Bonniol has given a mortgage 
for $600 to R. L. Walker Co. on lot and 
buildings at Rounds and Rutherglen Aves. 

Walter C. Johnston is owner of the Shark 
Novelty Shappe at Newport, according to his 
statement filed with the city clerk of that 
city. 

Walter P. Misch et ux have given a mort- 
gage for $3,500 to K. H. Powel on a lot 
and building on the easterly side of Rose 
court. 

Charles Brier, of the Brier Mfg. Co., vis- 
ited New York last week to meet Mr. and 
Mrs. Magid upon their return from the 
south. 

Angelo DiPippo has recently removed his 
retail business from 57 Federal St., where he 
had been for several years, to larger quarters 
282 Atwell’s Ave. 

Julius P. Goldstein was a member of the 
board of directors of the Jewish Community 
Centre’s banquet at the Biltmore Hotel, 
Thursday evening. 

The annual gathering of the sales forces, 
officials and department heads of the Gor- 
ham Mfg. Co. will be held at the corporation 
offices here July 5-9. 

E. E. Craddock, of the Providence Art 
Metal Co., was a business visitor in New 
York and vicinity the past week in the in- 
terests of his concern. 

The C. C. Carter Machinery Co., which 
makes a specialty of jewelers’ machinery, has 
removed from 150 Chestnut St. to larger 
quarters at 227 Eddy St. 

The regular monthly meeting of the direct- 
ors of the Manufacturing Jewelers’ Board of 
Trade will be held at the Turks Head Club, 
this city, on Friday, April 16. 

The Swiss Watch Shop, H. A. Leuba, 
proprietor, formerly of Providence, has 
opened new rooms in the Denomme block, 
1173 Main St., West Warwick. 

George Armstrong, manager of the Chi- 
cago office of the General Chain Co., is re- 
cuperating at a local hospital following an 
operation for appendicitis. He was on a 
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business visit to the firm’s factory here when 
stricken. 

The fire department was called to the rear 
of E. M. Johnson & Co.’s plant in the Talcott 
building, 91 Sabin St., Friday forenoon for 
fire among some rubbish. There was no 
damage. 

Harry Howard and Frank McCarthy have 
started the manufacture of lacquers and 
chemicals for the jewelry trade at East 
Providence under the firm name of The 
Protgen Co. 

Harald W. Ostby, president of the Ostby 
& Barton Co., will deliver a lecture on 
“Colonial Looking Glasses” before the Rhode 
Island Historical Society on Sunday after- 
noon, April 18. 

The T. & R. Jewelry Co. that has been 
located at 131 Washington St. for some time 
is now located at 227 Eddy St., having taken 
over the plant formerly occupied by William 
R. Dutemple Co. 

Mrs. Mabel R. Tuck has been appointed 
custodian of the estate of the late Alaric 
R. Tuck under bond of $14,000. Ellis W. 
MacAllister is named as appraiser by the 
Municipal Court. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers’ 
Board of Trade, made a_ business trip 
through the Connecticut Valley the past 
week for that association. 

Edmund H. Parsons was appointed by 
Judge George A. Stone at the session of the 
Municipal Court on Tuesday as adminis- 
trator of the estate of his father, Phineas 
F. Parsons, under bond of $50,000. 

The Doran Automatic Device Co. is the 
style of a new concern that has recently 
started in business at 150 Chestnut St. James 
A. Doran, of the James C. Doran & Sons 
Co., is owner of the new concern. 

The E. A. Eddy Machinery Co. has pur- 
chased the machinery, furniture, motors, 
shafting, belting, etc., of the E. L. Spencer 
Co. plant, 95 Chestnut St., which business is 
to be discontinued because of the death of 
Mr. Spencer. 

Mr. and Mrs. Horace F. Carpenter of this 
city are now in Sacramento, Cal., after mo- 
toring from here to Florida, thence across 
country to the Pacific Coast and recently 
along the Pacific Highway from Mexico to 
Vancouver, B. C. 


Hampick M. Arabian has filed statements ° 


at the office of the city clerk that he is the 
sole owner of the J. B. Granger Co., manu- 
facturer of enamels for jewelers’ use and 
also of the La Favorita Co., manufacturing 
jewelers, both of 155 Chestnut St. 

Mrs. Marion L. Misch, of the Caesar 
Misch Co., announced the past week that she 
will be a candidate for re-election as a mem- 
ber of the Providence School Committee at 
the expiration of her present term, Dec. 1, 
although she had previously stated that she 
would not be. 

The handsome solid gold Past Department 
Commander’s jewel presented to. the retiring 
Commander of the Department of Rhode 
Island Grand Army of the Republic at the 
annual encampment last Monday was de- 
signed and made by Joseph K. Davidson & 
Son, Philadelphia. 

Mrs. Archibald Silverman left last week 
on a six weeks’ tour of California, Washing- 
ton, Oregon, Colorado and Nebraska in be- 
half of the $5,000,000 United Palestine Ap- 
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peal. Mrs. Silverman visited Palestine last 
Spring, and since her return has lectured in 
the principal cities of New England, the 
southern and western States. 

The Royal Vanity Case Co. was incor- 
porated under the laws of Rhode Island last 
week for the purpose of manufacturing com- 
pacts, vanity cases and similar articles, with 
an authorized capital of $25,000 consisting 
of 250 shares of common stock at $100 each. 
The incorporators of the new firm: Julius 
Springer, Karl R. Larson and Morris Tol- 
mach, all of this city. 

Among the prominent members of com- 
mittees, team captains and workers in the 
$40,000 drive for funds for the Young 
Women’s Christian Association are the fol- 
lowing wives of jewelers: Mrs. Alfred K. 
Potter, Mrs. Frank W. Matteson, Mrs. Ea- 
mund C. Mayo, Mrs. Martin S. Fanning, 
Mrs. Ellis W. MacAllister, Mrs. Ralph S. 
Hamilton and Mrs. Robert W. Hamilton. 

Horace M. Peck, manager of the Manu- 
facturing Jewelers’ Board of Trade, who was 
appointed temporary receiver a couple of 
weeks ago of the C. Sydney Smith Co. upon 
the petition of Abram G. Van Houten of 
Newark, N. J., president of the concern, was 
on Tuesday made permanent receiver by a 
decree entered by Presiding Justice Willard 
Tanner in Superior Court, with bonds of 
$15,000. 

Fischer & Preufer, Inc., of this city has 
been incorporated under the laws of Rhode 
Island for the manufacture of jewelry and 
novelties, taking over the business of Fischer 
& Preufer, 144 Pine St. The capital stock 
is 20 shares of no par value. The incor- 
porators are Sigmund W. Fischer, Robert R. 
Lange and Sigmund W. Fischer, Jr. The 
former has been elected president and treas- 
urer and Mr. Lange, secretary. 

The “family night” gathering of Roosevelt 
Lodge of Masons on Tuesday night at the 
Masonic Temple had very much the appear- 
ance of a manufacturing jewelers’ meeting. 
Among those noted at the tables were: Ed- 
ward M. Docherty, William S. Greene, 
Ralph Gregory, Edward M. Wheeler, Archi- 
bald Silverman, Charles Silverman, John 
Silverman, William H. Mason, Vincent Sor- 
rentino, Charles Brier, Norris G. Abbott and 
Raphael Vicario. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: R. Saygol of St. Paul, Minn.; 
Messrs. Krower and Judis, of Leonard 
Krower & Son, Inc., New Orleans, La.; Mil- 
ton Gold, with Julius Kock, New York city; 


Robert Seltzer, New York city; Max M. 


Arnstein, of Max Arnstein & Co., New York 
city; R. Seligman, of Seligman Jewelry Co., 
Seattle, Wash.; Mrs. Rosenbaum, of the 
Faros Co., New York city, and Mr. Maltz, 
of Emanuel Maltz Co., Chicago. 

Among the members of the reception com- 
mittee which will greet the Hakoah Sport 
Club, soccer champions of Continental 
Europe, when it arrives in this city on May 
2 to play the Providence Club, will be the 
following who are affiliated with the jewelry 
industry: Col. Joseph Samuels, Bernard M. 
Goldowsky, Leon Samuels, Joseph Finberg, 
Archibald Silverman, Samuel Steiner, Sam- 
uel Workman, Louis Lyons, Charles Silver- 
man, Milton Sulzberger, Walter I. Sundlin, 
Maurice J. Karpeles, Daniel Donig, Alfred 
Spear, C. Joseph Fox, Samuel Magid, Jules 
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P. Goldstein, Walter Lederer, Benjamin 
Brier, Charles Brier and Albert Pfeifer. In- 
cluded among the ladies’ committee are Mrs. 
Archibald Silverman, Mrs. Caesar Misch 
and Mrs. Harry Wachenheimer. 

Creditors of the Capron Co., formerly 
manufacturing jewelers of this city, will re- 
ceive a first and final dividend of 30 cents on 
the dollar under a final decree entered last 
Monday by Presiding Justice Willard B. 
Tanner in Superior Court, confirming the 
report of James J. Owens as receiver, dis- 
charging the receiver and dissolving the con- 
cern. The concern has been in receivership 
since 1923 on petition of Luella W. Gage, one 
of the largest creditors. The late Robert H. 
Moore was originally receiver, but upon his 
death, in February, 1924, Mr. Owens was 
appointed by the court to conclude the liqui- 
dation. The decree entered Monday provided 
for the payment of $250 to the receiver for 
his services and $1,792.40 to the law firm 
that had charge of the legal affairs of the re- 
ceivership. 

Joseph Goldsmith, Jr., who for the past 30 
years has conducted a manufacturing jewelry 
business as the Goldsmith Mfg. Co., has sold 
out the business and will retire. The pur- 
chaser is Albert F. Weisner, for the past 
seven years superintendent of the plant, who 
has given a mortgage upon the property to 
Mr. Goldsmith for $25,000. The business 
will be conducted by Mr. Weisner as hereto- 
fore under the same name and locality in the 
Manufacturers’ building, 101 Sabin St. The 
business was started by Mr. Goldsmith and 
Meyer Harzberg in February, 1900, as Gold- 
smith & Harzberg at 43 Sabin St., but after 
about a year removed to 101 Sabin St. In 
January, 1916, Mr. Harzberg withdrew and 
Mr. Goldsmith has since conducted it under 
the name of the Goldsmith Mfg. Co. In 
1920 he gave up active control of the business 
to his brother, Edward Goldsmith, and went 
to Hollywood, Cal., where he has since re- 
sided. 

Max Gertsacov, proprietor of the Gertsa- 
cov Jewelry Co., 158 Pine St., this city, had 
a narrow escape from serious injury in an 
automobile mix-up in Warwick Tuesday 
morning, April 6, wherein two persons lost 
their lives and two others were seriously in- 
jured, one having a fractured skull. Mr. 
Gertsacov was driving his machine, having 
a companion with him, to this city along the 
Post road when he turned to pass a car com- 
ing from the opposite direction, the latter car 
also turning out. As the two cars turned a 
16-year-old boy, riding a bicycle, attempted 
to cut in between the two machines. The 
automobile driven by Louis Routhier turned 
sharply from the highway in an effort to 
avoid colliding with Mr. Gertsacov, when the 
road was suddenly blocked by the bicyclist. 
The auto driven by Mr. Routhier struck the 
rear wheel of the bicycle and careened into 
a telegraph pole. The boy died a few hours 
later in the hospital, as did Rosario Turgeon, 
an uncle of Mr. Routhier, with whom he was 
riding. Mr. Gertsacov and his companion 
were unscathed, as was their automobile, al- 
though both were unnerved by the experi- 
ence. Mr. Routhier is still in the hospital 
with a fractured skull and another man, who 
was also riding with him at the time the 
accident occurred, escaped with a few cuts 
and bruises. Mr. Gertsacov returned to 
this city. 
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Samuel Miller has been in New York and 
vicinity on a business trip during the past 
week. 

Harold Bishop left last week on a west- 
ern business trip in the interests of the 
Bishop Co. 

George E. White left last Monday on an 
extended western trip for the Sturtevant & 
Whiting Co. 

Mr. and Mrs. J. Frank Mason returned 
last Monday from a several months’ visit in 
the south. 

Lester Holbrook, of the Webster Co., who 
has been confined to his home by illness the 
past week, is reported as convalescing. 

Mr. and Mrs. Charles E. Whiting, the past 
week announced the engagement of their 
daughter, Miss Frances Alma Whiting, to 
James Campbell Blackwood of Providence. 

Among the officers installed at the meeting 
of the North Attleboro Lodge of Elks last 
Tuesday night were the following who are 
affiliated with the local jewelry industry: 
Exalted Ruler, William P. Nihan; Esteemed 
Leading Knight, Frederick J. Weldon; 
Esteemed Lecturing Knight, Walter I. Bar- 
rows; Secretary, John G. Hedges; Treas- 
urer, Joseph K. Morrell; Tyler, George 
Loughlin, and trustee for three years, Wil- 
liam Riley. 

The movement for the erection of a new 
hotel building in this town is rapidly as- 
suring definite shape. A citizens’ committee 
of 75 has been invited to serve among those 
who have accepted being the following who 
are associated with the jewelry industry: 
Donald A. Barrows, W. Chester Beard, 
James P. Black, Charles H. Clark, Theron 
S. Curtis, G. Herbert French, Frank G. 
Grant, Howard R. Grant, Duncan J. Green- 
halgh, John G. Hedges, Harry E. Hull, 
George A. Johnson, Joseph H. Lenzen, Wal- 
ter McAlpine, Joseph W. Martin, Jr., An- 
drew Morris, Arthur C. Plante, Edmour A. 
Precourst, Charles R. Price, Ira L. Robin- 
son, Charles J. Sekowski, J. Noble Shaw, 
Edmund T. Sommer, Herbert K. Sturdy, 
Frederick W. Viens and Lawrence W. Wil- 
kin. Included on the Executive Committee 
are J. Frank Mason, Harry W. Fisher, Don- 
ald LeStage, Lester Holbrook and Frederick 
Sturdy. 
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TRADE CONDITIONS 


Biymingham retail jewelers, as well as other re- 
tail stores, enjoyed a good busines during Easter 
week. Since Easter ideal Spring weather has pre- 
vailed, which has greatly stimulated business. In- 
dustrial conditions remain good in the Birmingham 
district, with all ircn, steel and other industries in 
ful operatien. Building is on the increase through- 
cut the district, contractors report. 





The Jaffe Jewelry Co. has donated a 
handsome silver trophy to the Birmingham 
Athletic Club Indoor Baseball League, to 
be given to the winning team in the league. 

The retail jewelry store of A. Brown & 
Son, at Florence, has been sold to J. W. 


97 


Summers, another Florence retail jeweler. 
Mr. Summers will manage this business in 
the future. A. Brown & Son owned and 
conducted .one of oldest jewelry stores in 
northern Alabama. 











Announcement has been made in Louis- 
ville of the resignation of Nolte C. Ament, 
as vice-president and advertising manager of 
Lemon & Son, and its subsidiary, the Lemon 
Silver Galleries, he having been with the 
Lemon interests for 10 years. Mr. Ament 
is entering the advertising field, and will op- 
erate a local office, handling accounts of 
some of the local merchants, and planning 
to handle general copy, both local and out 
of town, or even national campaigns. Mr. 
Ament will start off with the Lemon ac- 
counts, and some additional business, se- 
cured before he decided on the change, and 
which he has been handling in his spare 
time. In connection with his leaving Lemon 
& Son, officials and employes gathered at 
the Lemon Silver Galleries on Monday night 
and presented him with a silver service. 

Maude Brown and Philip Thompson have 
filed suits in the Circuit Court, Louisville, 
for $5,000 each, against O. A. Cotton, op- 
erating an instalment jewelry store at 312 
W. Chestnut St., Louisville, one of several 
operated by Cotton, whose headquarters are 
at New Orleans, charging false arrest. On 
the night of Oct. 3, 1925, the petition cites, 
plaintiffs entered store to purchase a $250 
diamond ring. While in the store a ring 
was misplaced, and the management charged 
the couple with theft of the ring, Manager 
William Krippenstable ordering their arrest. 
The couple were taken to police station, 
searched and held in confinement, later be- 
ing released. They charge that they suf- 
fered great mental anguish, damage to their 
reputations, and forcible and public arrest. 
Brent Overstreet, one of the best criminal 
lawyers in Louisville, represents the couple. 
There have been a number of cases of 
false arrests within the past two years in 
Louisville, where store managers, especially 
of chain store organizations, have been 
rather zealous in the matter of having peo- 
ple arrested without having the facts. Just 
a short time ago a $5,000 judgment was 
given against a chain store department store 
house, where a woman was arrested when 
she brought in an article to exchange, she 
being charged with stealing it, as she didn’t 
have a sales slip for it. While the company, 
on every sales slip, holds that the slip must 
be presented in returning merchandise, the 
rule wouldn’t hold, and the writer personally 
has exchanged merchandise in that store 
without a sales slip. In this judgment case 
the woman charged that she was intimidated 
and threatened, also being told that if she 
would confess the theft she would be re- 
leased. A couple of other cases of the same 
kind have come up recently. In one case 
a woman sued for having been forcibly 
brought to a store, charged with failure to 
pay for merchandise, when she had never 
been in the store in her life, the concern 
making the mistake of getting hold of the 
wrong woman. 











C. Jackson, associated in the retail jewelry 
business with W. Steckel at Bangor, Pa., 
was in Philadelphia on a buying trip. 


B. F. Cooke, of B. F. Cooke & Sons, 
wholesale clock dealers on Walnut St., is 
preparing his Summer home at Ocean City 
for occupancy and will soon resume com- 
muting. 

Joseph Rosenbach, representing the I!inois 
Watch Case Co., stopped in Philadelphia on 
his way east from Pittsburgh and cheered 
his friends in the trade here by his good re- 
ports of business in the territory visited. 

Lawson Jaffe, Chicago representative of 
I. S. Sagorsky & Son, of this city, is on the 
last swing of his Spring trip, before report- 
ing to the home office here. 
visit he will return with plans for a new 
western campaign. 

William Sutton, secretary of the Pennsyl- 
vania Retail Jewelers’ Association, and 
“Buddy” Robertson, chief of the watch ma- 
terials department of M. Sickles & Sons, 
were guests of honor at a week-end party 
at “Pennypot,” in the “Pines,” near Ham- 
monton, N. J. 

John Phillips, Baltimore, a reputed mem- 
ber of the Whittemore gang, and believed 
by the shore. police to have participated in 
several jewelry store hold-ups, was convict- 
ed quickly by a jury at Mays Landing, N. J., 
for his part in the hold-up of a garage pro- 
prietor in Atlantic City last December. 

The city administration has dropped, for 
the present at least, the project of widening 
and arcading Sansom St., from 8th-to 15th 
Sts. Several jewelry firms would have been 
affected if the scheme had been carried out, 
at a cost estimated at not less than $10,000,- 
000, and a number of them would have had 
to seek new locations. 

M. C. Rowan, retail jeweler at 4241 Lan- 
caster Ave., in the West Philadelphia sector, 
was the victim of window smashers a few 
nights ago, who escaped with a considerable 
quantity of loot after using a brick. Mr. 
Rowan has not yet been able to determine 
the exact amount of his loss, which will 
reach several hundreds of dollars. 

One of the handsomest credit jewelry 
stores in the city will be opened on April 17 
by the Morton Co., 129 S. 11th St. The 
store has been in the hands of painters, deco- 
rators and furnishers for several weeks and 
the results are good. A handsome arched 
front with two well-arranged display win- 
dows is a feature. The interior color 
scheme is blue and light buff, the city’s 
colors. 

James F. Connor, one of the best-known 
jewelers in the city and for many years in 
business on the second floor at 810 Walnut 
St., now is established in his handsome store 
on the first floor at 54 N. 11th St., the open- 
ing of the new place being well attended and 
marked by the profusion of floral good 
wishes by his many friends in and outside 
the trade. A new metal front, two well- 
arranged display windows and a handsome 
new front interior arrangement are features 
of the new store. 

I. Bedichimer & Co., manufacturing jewel- 
ers at 12th and Sansom. Sts., narrowly 
escaped severe loss in the fire which swept 
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the five-story building of the Murta-Apple- 
ton Hardware Co., adjoining their plant. An 
explosion of an oil tank in the Murta-Apple- 
ton Co. basement threatened to spread the 
flames. to all adjoining buildings. Fortu- 
nately the blaze was checked, after a -lozen 
firemen had been hurled into the flaming 
basement by the collapse of the first floor. 
Smoke filled the Bedichimer plant, making 
the work of safeguarding the stock danger- 
ous for a time, but no one was injured. 

The police are continuing their weekly 
round-ups of persons found in underworld 
resorts here, and Director Elliott, successor 
of the spectacular Butler, announces they 
will be kept up all through his administra- 
tion as the most efficient means of driving 
crooks from the city. In the raids this week 
several ot the prisoners were found to be 
wanted in other States on criminal charges 
and will be extradited. Local jewelers are 
congratulating Director Elliott on his plan, 
which they say makes for their protection. 
It has been remarked that no jewelry stores 
have been held up since these raids were 
instituted. 

The firm of B. Cohen & Sons, one of the 
first credit jewelry houses in the city and 
Chester, Pa., will move into a handsome 
new store in their own building at 109 S. 
11th St., when extensive alterations now un- 
der way are completed, which is expected to 
be by May 1. The building is a three-story 
one and the first and third floors will be de- 
voted to the business of the firm. A new 
front and beautiful decorations with exten- 
sive display window space will be among 
the features of the new store. For several 
years the firm has been at 115 S. 11th St., 
but in the new building, recently purchased, 
it will have one of the largest and finest 
credit jewelry stores in the country. Hand- 
some private offices for customers will be a 
feature. 

Further steps toward an interesting and 
successful exhibit of the American National 
Retail Jewelers’ Association, here, during 
the week of Aug. 8, were taken last Friday, 
when E. H. Quigley, assistant to President 
Conrad J. Brotherly, and A. W. Anderson, 
secretary of the organization, spent the day 
here inspecting suitable places for the ex- 
hibit and convention. They were accompa- 
nied by Henry F. Stecher, in charge of the 
details of the exhibits, and looked over the 
proposed quarters at the Bellevue-Stratford 
Hotel, where it is expected the exhibits will 
be shown in the roof garden. All three ex- 
pressed themselves as satisfied with the loca- 
tion, both for the convention headquarters 
and for the exhibition. They will report to 
President Brotherly. Meantime the local 
committee of manufacturing, wholesale and 
retail jewelers is going ahead with its task 
ef collecting the convention fund, which as 
all three associations, the Pennsylvania Re- 
tail Jewelers’ Association, National Whole- 
sale Jewelers’ Association and A. N. R. 
J. A., will be held in the same week, will be 
a ioint one, and members report a good re- 
sponse thus far. Another meeting of the 
local committee will be called soon by Chair- 
man Doyle, at which full reports on the fund 
and on arrangements for the programs of all 
three conventions will be made. 








W. S. Clingenpeal has established a jewel- 
ry store at Roseburg, Ore. 
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President E. J. Scheer, of the New York 
State Retail Jewelers’ Association, has been 
to Cooperstown, where the State convention 
will be held July 12, 13, 14, and he says 
that. the location is ideal. ’ 

Secretary R. G. Scheer, of the Rochestez 
Retail Jewelers Association, requests the 
members to please send notice to him at 
259 Main St. E. of the number of reserva: 
tions for the annual dinner to be held at 
Teall’s Hall, East. Ave., April 15. : 

Scanlan & -Lane; 5th floor Central: build- 
ing, have had. their sales rooms enlarged with 
new wall fixtures and show cases. A large 
space in the wall facing the elevator has been 
used for a display window, for silverware 
and other articles. The depth for the plat: 
form has been arranged by using a large 
mahogany case placed against the wall and 
the front has a large plate glass window. 

S. D. Burritt and employes gave a farewell 
dinner at the Bengal Inn, Summerville, to 
Harry Smith, who has been a saiesman in 
the Burritt jewelry store for the past year, 
The dinner-dance entertainment was _ hel: 
last Wednesday night. George D. Youig 
acted as master of ceremonies. Mr. Smith 
and Miss Ada Hurd won the prize for the 
Charleston dance. Mr. Smith was presented 
with an ornamental pestal and mortar for 
pharmacy work in his new position as phar- 
macists at Mt. Kisco, N. Y. There were 16 
present at the dinner. 

The Rosenthal & Present Co. has taken a 
long lease in the new Lincoln-Alliance Bank 
building. The new building is about now 
open for the occupancy of the tenants, on 
Main St. E. and Stone St. Messrs. Rosen- 
thal and Present entered the wholesale 
jewelry trade here in the Glenny building in 
1912. After five years the firm was moved 
to the Central building, where it has been 
located for the past nine years. Mr. Rosen- 
thal died in 1917 and later Emanuel Present, 
Amos Present and Lester Cohen became 
members. The new location will be open 
for business April 26 at 704 Lincoln-Al- 
liance Bank building. 








Two windows of the jewelry store of 
Rankin & Fox, Baltimore, Md., were 
broken by window smashers last week and 
jewelry valued at $400 was reported stolen. 
Discovery of the broken windows was made 
at 6 A. M. by Patrolman A. F. Kuegler, 
Western district, when he found two gold 
rings lying on the sidewalk a few yards 
from the Rankin & Fox store. Instinctively, 
Patrolman Kuegler hurried to the jewelry 
store window, where he discovered the al- 
cove section of the windows broken and a 
number of trays missing from the window. 
The window had first been cut with a glass 
cutter. A padded brick was used to break 
in the glass. In the glass of each window 
flanking entrance to the store was an open- 
ing cut nearly 5 inches in diameter. Dam- 
age to the broken window was estimated at 
$300. Several weeks ago the show windows 
of the J. W. Mealy & Son Co., W. Lexing- 
ton St., and that of S. & N. Katz, N. Charles 
St., were broken by window smashers and 
jewelry valued at nearly $1,000 was stolen. 
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August Bastheim, of Henry Wilkins & 
Co., has been spending the last few weeks 
in Florida. 

Miss Margaret K. Farrell, of the firm of 
Grafner Bros. and the financial head of the 
establishment has gone to Bermuda for a 
rest. 

The Providence Jewelry Co., which has 
been conducting an auction preparatory to 
closing out its business, has about finished 
its task. The store has been located in 
Liberty Ave. 

Martin M. Feerer, Akron, was in Pitts- 
burgh last week calling on his friends in 
the trade. He has just opened a new store 
there and was looking after his business 
success while here. 

The Heeren Bros. Co. bowling team last 
week defeated the DeRoy’s in a very brisk 
game, the last named team being composed 
of representatives from the store of Joseph 
DeRoy & Sons and Louis DeRoy & Bro. 

Alexander Hardy, of the Hardy & Hayes 
Co., and Mrs. Hardy have returned from 
Florida, Mr. Hardy being very much im- 
pressed with the immense amount of de- 
velopment work going on throughout Florida 
and the south. 

W. H. Hofmann, of the Heeren Bros. Co., 
will be among the participants of the com- 
ing trade tour of the trade extension com- 
mittee of the Chamber of Commerce. 
Another participant will be C. Glenn Sipe, 
who is a member of the trade extension 
committee. From all indications the tour 
will be successful. The start will be made 
May 3. Eastern Pennsylvania as well as 
other sections of the State will be visited. 

A number of jewelry houses are preparing 
to move or have already done so on account 
of the improvements that are to be started 
at Penn Ave. and 7th St. May 1, in the 
erection of a new theater to take in more 
than half the block bounded by the streets 
named and Liberty Ave. H. P. Light & 
Co. are moving to the Pittsburgh Life build- 
ing; S. Davis to 705 Penn Ave.; Friedman 
Bros. to the Freund building, while a num- 
ber of concerns in the Penn building have 
already moved to other locations or will do 
so this month. 

From all accounts a large delegation will 
go from here to Philadelphia, Aug. 8 to 10, 
to attend the annual convention of the Penn- 
sylvania Retail Jewelers’ Association and 
also the national convention. George C. 
Kelty will head the party which will travel 
by automobile to the convention city. The 
occasion will be one in which pleasure will 
be combined with business. Mr. Kelty has 
volunteered to seeing that the proper hotel 
arrangements are made for Pittsburghers. 
Those who intend going should communicate 
with him in care of the M. J. Smith Co., 
of which he is the president. 

Quite a stir was caused in public and 
political circles last week when the Diamond 
St. Merchants’ Association addressed an 
open letter, by advertisement in the news- 
papers, to Mayor Kline calling his attention 
to the fact that the city had spent millions 
to widen Diamond St., now occupied by 
hucksters and hawkers who are making 
women and children walk in the street, not 
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being able to get along the sidewalk. The 
jewelers of the district as well as other 
merchants have been protesting regarding 
this condition and the director of public 
safety has ordered the nuisance abated and 
given those whom merchants object to, five 
days grace to make amends. On certain 
days in the week, it is stated, the side- 
walks are impassable. 

Creditors of the bankrupt Pennsylvania 
Silverware Co. have received notice that on 
April 9, 1926, H. Hollingsworth, the trustee 
of said estate, filed his final account and 
that a final meeting of the creditors of said 
bankrupt was to be held at the office of the 
referee in bankruptcy, Harry M. Wick, 
room 3, I. O. O. I. building, 2 Main St., 
Bradford, McKean County, Pennsylvania, 
on April 20, 1926, at 10:30 o’clock in the 
forenoon. The meeting is for the purpose 
of passing upon the account of the trustee 
declaring a final dividend, and transacting 
such other business as may properly come 
before said creditors. 

A group of Pittsburgh jewelers repre- 
senting all branches of the trade held a 
meeting last Friday in the Chamber of Com- 
merce to see what could be done toward 
reorganizing the Jewelers 24-Karat Club of 
Pittsburgh on a representative basis. It was 
the concensus of opinion of those present 
that there should be an active representa- 
tive club in the city. Some of those present 
volunteered to feel out the jewelers to see 
what could be done toward the effort to 
bring about the desired reorganization. Those 
present represented some of the leading 
establishments in their respective lines of 
endeavor and the sentiment expressed was 
very harmonious, the concensus of opinion 
being that Pittsburgh should have an organi- 
zation second to none in the country, in 
view of the city’s prominence in the busi- 
ness world. No time has been set for 
another meeting, but it is hoped to be able 
to accomplish something along the line 
outlined, either within the next month or 
two or early in the Fall. The feeling ap- 
pears to be that a very representative organi- 
zation will be the outcome of this latest 
move, the success of the banquets held here 
last year during the meeting of the Penn- 
sylvania Retail Jewelers’ Association, it was 
stated, being indicative of what can be done 
in assembling the members of the trade. 








Atlanta, Ga. 


H. M. VanSleen, prominent retail jeweler 
of Gastonia, N. C., was a visitor in Atlanta 
during the week. 

Friends of Fred L. Williams, Sr., will be 
glad to learn that he has completely recov- 
ered from his recent illness and is back. at 
work. Mr. Williams was ill for a period 
of eight weeks with influenza, following a 
relapse. 

Alexander Fish, manager of the Birming- 
ham office of Ewing Bros., passed a day in 
Atlanta during the week. Mr. Fish is re- 
turning from a two weeks’ trip to Boston. 
his home town, and other points in New 
England. 

Indications now are that the silver service 
from the battleship Georgia will be kept for 
use in the new Governor’s mansion. The 
suggestion was made by Mrs. R. E. Andoe, 
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prominent Atlanta club woman, and is re- 
ceiving favorable comment from all parts of 
the State. 

William Eisenruth, of Sussfeld, Lorsch & 
Schimmel, New York, spent a couple of days 
in Atlanta during the week calling on the 
trade. 











So that he 
bridge court excused Edmund F. Reagan, 
senior member of the firm of Reagan & 
Kipp, from serving on the jury in Middlesex 


could wed, the East Cam- 


county. When Mr. Reagan stated his case 
in court he was allowed to postpone his jury — 
service until later. Subsequently Miss 
Katherine M. Brennan of Belmont became 
his bride in St. Joseph’s Catholic Church, 
Belmont. 

Funeral services were held April 5 for 
Sylvester Butler, who died of pneumonia. 
He had been a resident of Waitham for 
about 25 years and worked at the Waltham 
watch factory and also in the buckle factory. 
He was a member of Waltham Lodge of 
Elks, and Division 19, A. O. H. Both of 
these organizations were represented at the 
funeral services. Burial took place in Cal- 
vary Cemetery. 

Miss Ruth Price, head of the stationery 
department at the Smith Patterson Co., has 
become the wife of Eric Olsen of Belmont. 
To mark the: occasion and as a token of 
their affection the employes of the company 
presented to the bride a set of silver flat- 
ware. She was also the recipient of a hand- 
some clock from the principals of the con- 
cern. Mrs. Clark, of the art department, 
will take the place in the stationery depart- 
ment formerly occupied by Mrs. Olsen. 

By taking three points from the Thomas 
Long Co. April 8 the Shreve, Crump & Low 
Co. clinched the championship in the Boston 
Jewelers’ Bowling League. The team also 
won the cup for the third time so that it 
becomes their property absolutely. The 
scores: Shreve, 1446-Long-1397; Hodgson- 
1416-Bigelow-1323; Stowell-1367-Smith Pat- 
terson-1279; Page-1336-J. M. Kirby-1334; 
Horn-1309-Percival-1290; Lenox-1381-Har- 
kins-1314. A committee consisting of Her- 
bert Miller, Charles Orcutt and John Ram- 
sey is arranging for the annual banquet and 
prize distribution at the American House 
April 28. 

After hearing the evidence in the case, 
the judge dismissed the action brought by 
Hyman Gillette, a diamond setter, against 
Charles Carro, dealer in diamond mountings, 
Washington building, in whose office and 
with whom it was alleged games were 
played. The suit was brought by Israel Gil- 
lette on behalf of his brother Hyman. <Ac- 
cording to the testimony the games were 
two-handed ones and are alleged to have 
taken place at 387 Washington St., on vari- 
ous dates in 1922 and 1923. The ad damnum 
of the plaintiff's writ was for $20,000, but 
on starting the trial a number of counts were 
waived. The plaintiff alleged that on seven 
dates the loss of the following sums by Hy- 
man Gillette was suffered, namely, $500, 
$500, $125, $300, $200, $175 and $200. The 
plaintiff sought to recover $6,000. 
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Thad he B iy Me s 


G1Ane is the shorthand of speech—a quick way 
to say a lot—and what we really mean by those 
four short words is this: “Back of everything that 
is said or done there’s a reason—an idea. Tell me 
your reason, describe your idea, then I’ll 
understand.” 


“What’s the big idea” behind the “Early 
American Style?” Just this— 





The public buys what the public wants. 

The public wants what it thinks about. 

Millions of people are thinking— 
EARLY AMERICAN. 


In silver, furniture or architecture, every truly. great 
style is based on a great wave of public interest. Sweep- 
ing the country like wild fire, there is an absorbing interest 
today in our own American past. The public is waking 
to all the charm and beauty of things Early American. 
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The public is buying—chairs, tables, chests, beds, 
pictures, wall papers, draperies, rugs, china, houses—a 
world of things—all based upon this central idea. Walk 
down Main Street, look in the windows, think about it. 


A great wave of public interest in Early American 
—that’s the big idea—and a fine one. It constitutes a 
tremendous power to sell goods. And here is the pattern 
that will gear your store to this buying idea—the 
“EARLY AMERICAN STYLE.” 
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ROGERS, LUNT & BOWLEN CO. 
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Erroneous Report PROBABLY no in- 


of An Address dustry suffers as 
; much from the inac- 
On Diamonds 


curacy of newspaper 
reports and misinformation given out as to 
its product than does the jewelry trade, and 
this particularly applies to the gem side of our 
business. As has been pointed out, time and 
time again, the ordinary newspaper reporter, 
or even the writer of feature articles, or au- 
ther of articles in general magazines and pe- 
riodicals, seems to feel that he can handle 
subjects relating to jewels and gems without 
any study on his own part or verification of 
the facts; and we are sorry to say that edi- 
tors of newspapers and magazines are also 
often prone to accept articles relating to 
gems and jewels without finding out first 
whether the author of the same is an au- 
thority on the subject or that he has taken 
pains to verify the information used in the 
article from authentic sources in the indus- 
try. To both writers and editors it seems 
sufficient reason to use the article if it con- 
tains some sensational statement, either as to 
the prediction of a break in the market price 
of jewels and gems or an attack on the use 
of such articles by the public. 


It is for this reason that we have con- 
stantly urged readers of THE JEWELERS’ CiR- 
CULAR to keep sharp watch of their local 
papers and whenever they see a misstatement 
in regard to their industry to immediately 
call it to the attention of the editors and 
publishers and demand a correction. It is 
only by eternal vigilance in this regard and 
constant “kicking” against the publication of 
such misstatements that we can get the ordi- 
nary newspaper or magazine editor to realize 
the harm that many irresponsible writers do 
to the jewelry trade in general by using in 
their articles sensational statements without 
finding out first whether they are true or 
based on authority. 


Another form of the misrepresentation 
to which the trade is subject was an article 
that appeared in a Boston paper which pur- 
ported to give an outline of an address made 
by Prof. Wade before the recent convention 
of the Massachusetts and Rhode Island Re- 
tail Jewelers’ Association, in which the 
writer put into the speaker’s mouth a state- 
ment to the general effect that the use of 
diamonds was due to vanity and had no other 
basis. As a matter of fact, the reporter who 
wrote the article did not attend the conven- 
tion, did not hear Prof. Wade’s address and 
gave no summary of the speech. The state- 
ment which he used had been put in the form 
of a question to the speaker before the ad- 
dress was made and expressed the reporter’s 
own views. In fact, Prof. Wade had an- 
swered the question by asking the man if 
his question did not apply to clothing and 
other things worn by men and women gen- 
erally. Nevertheless, the reporter completely 
ignored the text of the address of the speaker 
and fixed up his report on what the latter 
had said from his own personal views of 
what he thought he should have said. Nat- 
urally, the report in the Boston papers caused 
considerable unfavorable comment among 
members of the jewelry trade who were not 
at the convention, and gathered from it that 
the speaker had practically attacked the basis 
for wearing diamonds and other gems, when 
as a matter of fact he had not touched upon 
the matter, but had treated the subject of 
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diamonds from the standpoint of the factors 
that govern their value. 

We are very glad, therefore, to publish in 
full, on pages 61 and 63, this week, a summary 
of Prof. Wade’s address at Salem, first for 
the purpose of refuting the report published 
in the Boston paper and doing justice to 
both the speaker and the men who conducted 
the convention, and second and most impor- 
tant, we are glad to give the information on 
gems disseminated at this meeting a wide 
circulation among those who were able to 
benefit by hearing the address in person, as 
there is much in it that the jeweler will want 
to lay before his clerks and the men growing 
up in the business, as well as to keep in his 
business library as an addition to the litera- 
ture on diamonds that has already been pub- 
lished, 





PROBLEM which 
the retail jeweler 
will always have be- 
fore him and one from 
which our merchants apparently can never 
escape, lies in the accumulation of articles 
which have been left with him to be repaired 
by his customers and which remain uncalled 
for ; sometimes for many years. The amount 
of money which some of the older jewelers 
have tied up in repair work waiting to be 
called for, is enormous, but added to this, 
is the inconvenience and risk of holding 
these articles in their possession year after 
year, and also the not inconsiderable cost 
that comes from the extra space that they 
occupy and the amount expended in taking 
care of them, keeping records, etc. 

It is for this reason that jewelers have for 
half a century sought means to relieve them- 
selves of the burden thus put upon them, 
without incurring legal liability to the cus- 
tomer, and about 25 years ago agitation was 
started in various States looking to legisla- 
tion which would afford the jeweler some 
relief in getting rid of this accumulation of 
repairs and getting back the money that he 
had expended on them. Of course, under 
the laws of nearly all States, the jeweler had 
a lien on the articles for the value of the 
work done upon them, but to enforce this 
lien and get his money back under general 
laws was in most instances a very cumber- 
some proposition; often intricate in detail 
and often even requiring the services of an 
attorney—if the jeweler did not wish to make 
himself liable to the customer for the value 
of the merchandise. It was for this reason 
that special legislation was advocated. 

Among the first laws passed for the relief 
of the jeweler was that in New York State 
which was signed by Governor Glynn, April 
8, 1914, and because of its simplicity in lan- 
guage and the easy method that it affords 
the jeweler for collecting the money due, was 
used as a model for some other State legis- 
lature. But we regret to say that there are 
still many States in the Union that have not 
such a law, and jewelers who wish to col- 
lect the money due them and tied up in un- 
called for repairs must still, in these com- 
monwealths, work under the general lien 
law in those States. The New York State 
statute is very simple and applies particu- 
larly to’ watches, clocks and jewelry which 
have been given to the jeweler for repair 
and left in his possession for more than one 
year after the work is completed. Under 


Laws to Help 
Jewelers Enforce 
Their Liens 
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this law the jeweler, upon 30 days’ notice in 
writing to the owner, specifying the amount 
due and giving him 30 days to make demand 
and redeem the property, may sell such arti- 


cles as he has worked on at either public or 
bona-fide private sale to satisfy the account. 
If a jeweler does not know the present ad- 


dress of the owner he can write to the last 
known address, or if none is known, he can 


simply paste the notice in two public places 
in his town, village or city. If the articles 
are not then redeemed the jeweler may then 


dispose of them, taking out the money due 
him and the cost of enforcing the lien and 
then hold the balance or remainder to the 
credit of the owner of the property. 
Strange as it may seem, although this law 
has been in effect in New York for 12 years, 


The Newest mn Two-Color there are still a large number of jewelers in 


the Empire State who do not know of its 
Enamel Cases existence, this being shown by the series of 
inquiries that continue to come to THE 
JEWELERS’ CIRCULAR from New York retail- 
ers who are. burdened with a large accumu- 
lation of repairs and want to know what to 
14 Kt Gold do. It is for the benefit of these inquirers 

° and others who may need information !ater 
that we again publish the text of the New 
York law herewith. It is as follows: 

186. Lien of bailees for hire. Every per- 
son, firm or corporation engaged in per- 
forming work upon any watch, clock or 
jewelry for a price, shall have a lien upon 
any such watch, clock or jewelry upon 
which such person, firm or corporation per- 
forms such work for the amount of any 
account that may be due for such work. 
Such lien shall also include. the value or 
agreed price, if any, of all materials fur- 
nished by such bailees for hire in connec- 
tion with such work, whether added to such 
article or articles or otherwise. If such ac- 
count remain unpaid for one year, after 
completing such work, such bailees for hire 
may, upon 30 days’ notice in writing to the 
owner, specifying the amount due, and in- 
forming him that the payment of such 
amount within 30 days will entitle him to 
redeem such property, sell any such article 
or articles at public or bona-fide private sale 
to satisfy the account. The proceeds of the 


. sale, after paying the expenses thereof, 

Complete With Our Famous 15 - Jewel shall be applied in liquidation of the idebt- 
cdneXs secured by such lien and the balance, 
if any, shall be paid over to the owmer. 
Such notice may be served by mail, directed 
to the owner’s last known address, or, tf 
the owner or his address be unknown, it 

may be posted in two public places in the 

town, village or city where the property is 

located. Such notice shall be written or 


printed. Nothing herein contained shall 
preclude the remedy of enforcing such lien 


Put Up in Attractive Display Box — as provided in article nine of this 
with Resale Price Jewelers in other States of the Union who 


have as yet no legislation to afford them an 
easy way of enforcing their lien on repairs 
should at once get busy either through local 
associations or directly with their local legis- 
lators and have a bill introduced on the lines 
SS & B E( { E L IN of the New York statute as outlined above. 

R There is no reason why such a law cannot be 
universal throughout the country and we 
She doubt if any opposition will appear if intro- 
15 17-19 MAIDEN LANE NEW YORK, N. ¥. duced in the States whose laws have not yet 
covered the subject. It would seem to only 
: require a little effort to get the needed relief. 
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M. J. Hamilburg, of the Hamilburg Shaw 
Corp., manufacturer of rings, at 8 W. 30th 
St., has left for his usual middle western 
trip. 

J. Bernard Rosenfeld, of Morris Rosen- 
feld, diamond importers, 68 Nassau St., left 
last Saturday on the Belgenland for the 
European diamond markets. 

Marki, Hautler & Drees are notifying the 
trade that they are now located in Room 
1002 at 64 W. 48th St., where they will con- 
tinue to do laboratory work. 

David Shiman, of Shiman Bros. & Co., 
Inc., importers of diamonds and manufac- 
turers of jewelry, 234 W. 39th St., has been 
serving on the April grand jury. 

Felix Deman, who has been in Europe in 
the interest of the Deman Chain Mfg. Co. 
and the D. & B. Import Co., 1 W. 47th St., 
returned on the Leviathan, after a successful 
trip. 

Alex Sabin, of Alex Sabin & Sons, 20 
kk. Broadway, sailed for Europe Saturday 
on the Leviathan for a two months’ purchas- 
ing trip, during which time he will visit the 
principal diamond and watch markets. 

Ralph Roessler, Marion, Ind., and William 
Rindt, Richmond, Ind., are in this city, and 
while here are stopping at the Hotel Com- 
modore. Both men paid a visit to the offices 
of THE JeweLers’ Circular during the past 
week. 

A. B. Hiller, of the Hiller Jewelry Co., 
New Orleans, La., is on a buying trip to the 
eastern markets arranging for his Fall lines. 
While in New York he will make his head- 
quarters at Pennsylvania Hotel and at 15 
Maiden Lane. 

I. Goldstein, of M. & I. Goldstein, import- 
ers of diamonds, 21 Maiden Lane, left on a 
purchasing trip to Europe on April 10 aboard 
the Lazviathan. While abroad he will visit 
the diamond markets of Antwerp, -\mster- 
dam and Paris. 

Samuel Lenkowsky & Sons, importers of 
diamonds, who have been at 170 Broadway 
ior many years, will move on or about April 
25, to the new building at 10 W. 47th St., 
where they will have larger and more com- 
fortable quarters. 

Benedict J. Freudenhim, of J. Freuden- 
heim & Sons, 180 Broadway, sailed on 
Saturday on the Leviathan on a purchasing 
trip to the European diamond markets. He 
will visit Antwerp, Amsterdam, Paris and 
London, and expects to remain abroad about 
two months. 

On or about May 1, S. Teitelbaum, manu- 
facturer of gold and platinum mountings, 
will be located in his new quarters at 83 
Canal St., where the concern will have bet- 
ter facilities for carrying on its business. 
At the present time Mr. Teitelbaum is lo- 
cated at 154 Delancey St. 

On April 1 a judgment for $38.91 was 
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obtained in the Second District Court by 
Arthur Sokol and Solomon Montag, trading 
as Sokol, Montag & Co., against Isaac 
Meyer, doing business as the Sherman 
Square Jewelry Co. In the action it is 
claimed that the defendant made a promis- 
sory note on Feb. 11 for $50, payable to the 
plaintiffs but had only paid $15 on account. 
The amount of the judgment includes costs 
and disbursements. 

The Benjamin & Edward J. Gross Co., 
Inc., has issued invitations to the trade at 
large and to its customers to attend the 
formal opening, on April 17, of the concern’s 
new home at 64 W. 48th St., where they have 
completely equipped and set in operation a 
modern plant for the production and manu- 
facture of standardized diamond ring units. 
The entrance hall to the suite of executive 
offices has been decorated in Spanish 
Renaissance style, hand carved furniture, 
wrought iron, dark red silk upholstery and 
tapestries forming a setting for the tinted 
stucco walls. 

Ralph Lechenger, of the house of L. Lech- 
enger, 415 Main St., Houston, Tex., spent 
several days in New York last week and left 
for St. Louis on Wednesday. While in the 
city Mr. Lechenger was buying stock for 
the enlarged store which is soon to be opened 
by the firm in Houston and which when 
completed will be one of the greatest jewelry 
establishments in the south. Mr. Lechenger 
was a caller at the offices of THE JEWELERS’ 
CIRCULAR just before his departure and stated 
that the firm is completely renovating its 
quarters and is spending $100,000 in fixtures 
and improvements. One of the features of 
the new establishment will be a_ beautiful 
gift department and it was principally for 
this department that he was here purchasing 
new lines. It is expected that the improve- 
ments will be complete and the store opened 
to the public by May 15. 

Theodore B. Williams, employed as a 
bookkeeper by John R. Greason & Son, 11 
John St., and who was arrested last month 
on a charge of stealing money belonging to 
the concern, was indicted recently, and on 
Monday, April 5, pleaded not guilty to this 
indictment before Judge Mancuso in the 
Court of General Sessions. The indictment, 
which was filed on March 31, charges Wil- 
liams with grand larceny in the second de- 
gree and receiving stolen property in the 
first degree. The grand larceny count ac- 
cuses the bookkeeper of taking $100 in cash 
from the Greason firm, and the other count 
charges him with criminally receiving stolen 
goods belonging to his employer. The com- 
plaint on which Williams was arrested and 
to which he pleaded guilty in the Magis- 
trate’s Court, when he was arrested on 
March 22, sets forth that while in the em- 
ploy of the plaintiff he presented a check on 
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the Chatham & Phenix Bank for $335 and 
asked Mr. Greason to sign it for the pur- 
pose of meeting the weekly pay-roll. It is 
claimed that the defendant later erased the 
number, three, and substituted the number, 
four, making the check total $435. This 
check, it is charged, was cashed by Williams, 
who appropriated the $100 to his own use. 
The defendant is still out on $5,000 bail. 
Williams is 33 years old and was born in the 
United States. He lives at 601 W. 21st St., 
srooklyn, and is a bookkeeper by occupa- 
tion. 

For the second time in 11 months, W. Ed- 
ward Keer, representing Albert Lorsch & 
Co., Inc., 607 Fifth Ave., was held up in 
Newark, N. J. In this latest hold-up, how- 
ever, Mr. Keer only lost a few miscellane- 
ous articles of nominal value. The salesman 
was walking along Columbia St., on Tues- 
day morning and at a point directly opposite 
No. 68 he was approached by a man with a 
handkerchief tied around his face. At the 
same time a second man jumped from an 
automobile which was standing at the curb 
and, as both of them showed revolvers, one 
of the pair shoved his hand in Mr. Keer’s 
inside pocket and took out three packages. 
The hold-up was witnessed by a woman who 
was looking out the window of her apart- 
ment and two other people. The woman 
started to scream and the thieves, apparently 
becoming frightened and believing that they 
had the valuables which they were looking 
for, jumped back into their automobile and 
drove away. One of the witnesses to the 
robbery succeeded in getting the license num- 
ber of the automobile and later in the day 
the car was found on Ogden St., Newark. 
It proved to be a stolen car. 

Members of the Maiden Lane Historical 
Society are looking forward to the annual 
luncheon of the organization which will be 
held at the Chamber of Commerce of the 
State of New York, 65 Liberty St., Saturday 
next, April 17, at 1 o’clock. On this occa- 
sion the society will dedicate a tablet on the 
site of Golden Hill in the vicinity of John 
and Williams Sts., which will mark also the 
birthplace of Washington Irving. The enter- 
tainment program of the luncheon is most 
elaborate and will include a poem written for 
the occasion by Arthur Guiterman and which 
will be read by the author. There will be ad- 
dresses by Mrs. Catherine Parker Clivette, 
president of the Grenewich Village Historical 
Society; Mrs. Henry V. D. Black, chairman 
of the committee that is planning a Wash- 
ington Irving memorial at Irvington-on-Hud- 
son, and George S. Hellman, author of the 
work “Washington Irving, Esq.” The dedi- 
cation address of the tablet will be delivered 
by Albert Ulmann, the historian of the so- 
ciety, and will be devoted to the Salmagundi 
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and Knickerbocker periods of Irving’s liter- 
ary career. Members of the society are re- 
quested to meet promptly at 1 Pp. m. 

William I. Rosenfeld & Co., now at 562 
Fifth Ave., have leased new offices at 604 
Fifth Ave. 

Henry Davidson, 51 Maiden Lane, with 
his son Leo, will sail on April 21 for a 
European trip. 

The Bristol Seamless Ring Co., now at 
131 Liberty St., will move April 15 to new 
and more spacious quarters at 123 Liberty 
St. 

Stephane Marchand, of Marchand Bros. 
& Co., 68 University Place, arrived in this 
country from Paris last Monday on the De 
Grasse. 

Jaskow Bros., dealers in diamonds now 
located at 170 Broadway, will move about 
May 1 to new quarters on the 10th floor at 
562 Fifth Ave. 

M. Gerstenblith & Co., manufacturing 
jewelers, now located at 15 John St., will 
move about the end of this month to larger 
quarters at 64 W. 48th St. 

L. Stern & Co., importers and cutters of 
diamonds and makers of diamond jewelry, 
now at 65 Nassau St., are moving to 48 W. 
48th St. on or about April 15. 

It was announced last week by Adler 
Bros., manufacturers of platinum jewelry, 
121 Canal St., that Abraham Adler formerly 
vice-president of the Triangle Jewelry Co., 
has joined the firm as factory supervisor. 

Mack H. Levy, of Levy-Wander, Inc., 
manufacturer of watches and diamond 
jewelry, 1600 Broadway, has just returned 
from a trip to the Pacific Coast and reports 
that business was exceptionally good with 
him. 

Percy Michelbacher has been appointed 
trustee for the firm of Moise Hirsch, Inc., 
6 Maiden Lane. This appointment was 
made at a meeting held on Monday, April 
5, in the office of Harold P. Coffin, referee 
in bankruptcy. 

Morris S. Rosenberg, 121 Canal St., who 
recently announced that he is now a whole- 
sale distributor for the Waltham Watch 
Co., of Waltham, Mass., stated that in the 
future he will confine his sales to American 
watches only which he will sell at whole- 
sale. 


Richard C. Murphy has tendered his re- 
signation to District Attorney Joab Banton, 
to take effect April 17. Mr. Murphy who 
has been an assistant district attorney for 
10 years is resigning to become counsel to 
the Jewelers National Crime Committee of 
which O. D. Wormser is chairman. 

During the week starting April 19 and 
ending April 24 Currier & Roby, Inc., silver- 
smiths, 217 E. 38th St., will hold their Spring 
display at the Hotel Pennsylvania. In addi- 
tion to the concern’s regular line of hollow- 
ware there will be on exhibition some inter- 
esting reproductions of early American and 
English pieces. 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court, this city, last Thursday, against 
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David Rosenman, manufacturer and jobber 
of jewelry, 40 Forsyth St. The petitioning 
creditors are Herman Feldman, whose claim 
amounts to $1,251, Samuel Cohen, $903, and 
F. Silverstein, $1,270. 

Harry Reiter, jeweler, 709 Eighth Ave., 
who offered to settle with creditors on the 
basis of 35 cents on the dollar, 10 cents in 
cash and the balance of 25 cents in notes 
endorsed by Louis Reiter, has been unable 
to secure the endorsement of the latter. 
The creditors, however, have agreed to ac- 
cept notes endorsed by Jenny Reiter. The 
settlement proposition was to be placed 
before creditors yesterday (Tuesday) at a 
meeting scheduled to be held in the office 
of Referee Coffin. Reiter was petitioned 
into bankruptcy Feb. 24 last. 

Harry Arnow, who was indicted some- 
time ago with his brother, Alex and Harry 
Cohn in the swindle scheme which netted 
them more than $1,000,000 worth of jewelry 
and who later pleaded guilty to grand 
larceny, attempted to withdraw his plea last 
week, The request was placed before Judge 
Koenig in the Court of General Sessions 
last Friday who denied the motion. He 
delivered a long lecture to Arnow inform- 
ing him that he was well aware of what he 
was doing when he entered his plea of 
guilty. Cohn and the Arnows will again 
come up for sentence next Friday in the 
Court of General Sessions. 

Considerable interest is being shown in 
the lecture which Joseph D. Little, manager 
of the Sterling Silver Galleries of the Inter- 
national Silver Co., will deliver on Wednes- 
day evening April 21 at the Cooper Union 
Institute. The lecture will start at 8 o’- 
clock and will be illustrated with lantern 
slides. Mr. Little will talk on “The History 
and Romance of Silver.” His lecture will 
be given under the auspices of the Board 
of Education of the City of New York. This 
will be a free lecture and anyone interested 
in the subject of silver is invited to attend. 
The Institute is located at 8th St. and Fourth 
Ave. 


At a meeting of creditors of the Levy- 
Joseph Wholesale Corp., this city, held in 
the office of Goldman & Frier, 15 Maiden 
Lane, recently, the creditors’ committee re- 
commended the acceptance of a settlement of 
30 cents on the dollar. The committee’s re- 
commendation was unanimously approved 
and adopted by the creditors present. This 
settlement is payable 10 cents in cash after 
all creditors have signed, but not later than 
April 15, and the balance in three promissory 
notes made by the corporation and endorsed 
by the individual officers and in addition 
thereto, by Abraham Shalet and William 
Joseph. The first note of five per cent 
matures three months from April 15, the 
second of five cents in six months, and the 
last note amounting to 10 cents on Dec. 31 
of this year. 

Quick thinking by Isaac Renner, of Ren- 
ner Bros., retail jewelers, 132 Rivington St., 
undoubtedly saved him thousands of dollars 
last Wednesday evening when three bandits 
entered the store and attempted to rob the 
place. Although threatened with guns, Mr. 
Renner shoved his hand through one of the 
large plate glass windows and scared the 
thieves away. At the time of the hold-up 
Mr. Renner, his daughter, Tillie, and his 
brother were in the store. Shortly after 8 
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o’clock in the evening a young man walked 
in and told Mr. Renner he wanted to pur- 
chase a wrist watch. While the jeweler was 
waiting on his supposed customer, two other 
men appeared at the door, which was locked. 
Mr. Renner walked from behind the counter 
and opened the door slightly to ask the men 
what they wanted. As he did so, the two 
men pushed the door open and produced re- 
volvers. At the same time, the supposed cus- 
tomer covered the jeweler’s daughter and 
his brother. Mr. Renner was warned that if 
he gave any alarm the bandits would shoot 
his daughter. The jeweler, however, was 
certain that the thieves were bluffing and 
before his assailants realized what he was 
doing, Mr. Renner shoved his fist through 
one of the display windows. The crooks, be- 
coming frightened, shoved their guns back 
into their pockets, ran from the store and 
jumped into an automobile which was wait- 
ing at the curb. Mr. Renner followed the 
bandits to the sidewalk, swinging an iron 
bar, but they disappeared through the wind- 
ing streets on the east side. 








Notes from Here and There 





The store of Gustav Woelfel, Mitcheil, S. 
Dak., has been sold to L. R. Wick. 

Martin F. Rau has opened a jewelry store 
at 635 Market St., Wilkes Barre, Pa. 

A. Newman, a jeweler at Scranton, Pa., 
will move from 111 Wyoming Ave. to Room 
304 Coal Exchange building, on Wyoming 
Ave. 

The opening of the Henry R. Reid & Sons 
new store at 1134 Broad St., Bridgeport, 
Conn., brings a fine jewelry store to that 
city. 

Olsen & Ebann, 209 S. State St., Chicago, 
have purchased the Heil-McClimans jewelry 
business at 125 N. Main St., Decatur, IIl., 
and reopened with a complete new stock. 
Fred J. Boyer, manager under the Heil- 
McClimans ownership, continues in that posi- 
tion. The Heil-McClimans concern shipped 
its entire Decatur stock to other stores of 
the chain and the Chicago company, which 
is now operating 19 jewelry shops in this 
section of the State, opened with an all new 
stock. 

F. D. McKinley, Washington, Pa., held 
open house to his many friends recently in 
honor of the 86th anniversary of the open- 
ing of the McKinley jewelry store in Wash- 
ington. Alexander McKinley started this 
store April 1, 1840, and on the anniversary 
occasion Mr. McKinley had a very attractive 
window display of the various time pieces 
from that time down to the present. It was 
interesting to note the various size of the 
watches, especially when compared with 
those of today. He also had on display 
pictures showing where the McKinley store 
had been conducted during these 86 years, 
and it is interesting to note the progress 
that has been made in Washington during 
that time. The handsome George Washing- 
ton Hotel now occupies the site of the old- 
time buildings where this store was con- 
ducted three quarters of a century ago, and 
the Citizens Bank has replaced one of the 
old buildings where the store once was 
located. Several beautiful baskets of flowers, 
the gifts of admiring friends, made a pretty 
setting to the display window. 
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Service Developed From 
Service Performed 






Established 


The banking service of The ice founded upon experience 
National Park Bank is a and achievement, one that 
development of many years’ is practical, comprehensive, 
usefulness to commercial and well adapted to the 
institutions in all parts of requirements of merchants 
the country. and manufacturers in the 
Consequently, it is a serv- jewelry trade. 
THE 


fi NATIONAL PARK BANK 
as oe iil OF NEW YORK 
i) et 2/4 Broadway 


ci ij! fo Hilt 





Capital, Surplus and Park Avenue Office: 240 Park Ave. at 46th St. 
Undivided Profits $33,700,000 7th Avenue Office: 7th Ave. and 32nd St. 























GRACE NATIONAL BANK 


Fills a Real Need in the Trade 


Admirably equipped to advise and 
assist jewelers in all their requirements. 


We extend a courteous and sincere welcome 








HANOVER SQUARE Capital and Surplus $2,500,000 NEW YORK 





























SALESMEN’S TRAVELLING EQUIPMENT 


in the regular stock numbers is carried at 
our New York Office, for your immediate 
needs. 


Special Items Furnished fay fo= 
at Short Notice No. 2151 Ring Case 











No. 2121 Two Stack Case 


RUECKERT MANUFACTURING CO. 


New York Office PROVIDENCE, R. I. weg a ee 


9-13 Maiden Lane 
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Mr. and Mrs. Joseph L. Sweet returned 
last Friday from a three months’ tour to Aus- 
tralia and Honolulu. 

Mr. and Mrs. David E. Makepeace arrived 
last Wednesday from Miami, Fla., where 
they have been spending the Winter, and are 
at their home on Pleasant St. 

Ralph Seiffe, manager of the Chicago office 
of the Baer & Wilde Co., is:spending a few 
days at the factory here preparing his new 
lines for the coming campaign. 

George H. Sykes and Frank C. Abbott 
were members of the committee in charge of 
the monthly luncheon meeting of the Attle- 
boro G. A. R. Dining Club last week. 

Joseph Rioux is one of the “colonels” in 
the American Legion’s membership drive 
which began the past week. He was made 
the honorary head of the “Yank-Tankers.” 

Word has been received that Fred ‘Taylor, 
associated with the. Watson Co., who has 
been ill at his home in Stratford, Conn., is 
recovering and will soon return to his duties. 

The Balfour Co. basketball team will be 
banqueted this week Thursday, the affair 
having been postponed from last week. Gold 
basketballs, cash and sweaters will be given 
to each player. 

Mr. and Mrs. Lawrence E. Baer left for 
New York on Friday, sailing the next day on 
the steamship American Legion for a two 
months’ trip to South America, where they 
will visit the principal cities of Argentina 
and Brazil. 

The Attleboro Lodge of Moose at its an- 
nual meeting last Tuesday evening, April 6, 
elected the following among its officers for 
the ensuing year: John J. Soper as dictator, 
James J. O’Leary as vice-dictator, and Edgar 
W. French as treasurer. 








Trade Gossip 





In the advertisement of Wachenheimer 
Bros., which appeared in the April 7 issue 
of THe JEWELERS’ CrrcuLar there appeared 
an error in one of the paragraphs, the 
sense of which was ambiguous. The para- 
graph reading “Diamond or Flexible Brace- 
lets are Patented,” should have read 
“Diamonbar Flexible Bracelets are Pat- 
ented.” 

* ¢ * 

Fostered by their managing officer, K. L. 
Matheson, Traub Bros. & Co., Detroit, 
Mich., have been doing a great work in giv- 
ing the public a first-hand acquaintance with 
semi-precious gems. In their windows they 
display, properly labeled, trays containing 
many thousands of these cut stones, in 
dozens of varieties, offering ‘selections at a 
nominal price per stone, and the public has 
responded sensationally. 

* * * eeee 

David Goldstone, of the Blauer-Goldstone 
Co., Chicago, recently returned to Chicago 
from a trip south, highly elated at the won- 
derful results, both from the standpoint of 
the firm and its customers, from the sales 
and contests worked out under the company’s 
plan for selling co-operation with the dealer. 
This plan has already been used in 15 cities 
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and brought results even beyond expecta- 
tions. In Miami, for instance, over 7,000 
customers registered and in most cities they 
ran 3,000 or better. In brief, under this plan, 
the firm places from 100 to 200 strings of 
Navarre pearls in the dealer’s window and 
with them one genuine pearl, the public be- 
ing asked to pick out the genuine pearl. All 
customers are asked to give a reason for lik- 
ing Navarre pearls, and the first five skillful 
enough to select the genuine pearl and give 
the best reasons are awarded prizes of 
strings of Navarre pearls valued from $50 to 
$250. The firm is extending this plan to all 
cities in which they have customers and have 
found it of unusual assistance to their 
dealers, and it has as well proved a great 
factor in interesting the public in the subject 
of jewelry generally and imitation pearl 
necklaces in particular. 








The Right Time 





HERE is a “right time’ and a wrong 

time to do most everything. But the aver- 
age citizen is interested in always having 
the right time indicated on his home clocks 
or on his portable watch. Trains are rarely 
missed when the right time is carried, and 
personal watches are in tune with the chro- 
nometers of the cosmos or adjusted to the 
variations of the stars. 

Giving the absolute correct time to the 
citizen is a function that has been taken 
over by a well known telegraph company 
in many cities, if not every city in the coun- 
try. Through the use of its telegraph lines 
and electric wires certain clocks are adjusted 
each day at noon and kept in concord. A 
fee, of course, is charged for this important 
service, 

But the telegraph company gladly gives 
the correct time over the telephone to per- 
sons who wish to arrange their watches or 
clocks at any time of the day or night; or 
who have no such conveniences and want 
to know tie current’ hour. This is a function 
which the modern telephone operator 
weighted down with more duties than her 
more obliging, old-fashioned switchboard 
sisters, will not perform. 

Newspapers in some centers, anxious to 
build good-will, and other private or semi- 
public enterprises, make it a business hobby 
to have persons use their office as a timely 
clearing house, to set their time indicating 
instruments to the correct time. 

This, however, may naturally be conceded 
to be the function normally of the jeweler. 
At least there is one Seattle jewelry firm 
which has inaugurated this sort of service 
for the benefit of the public and has just an- 
nounced that it will give the correct time 
to anyone calling Main 1379, the telephone 
number of Weisfield & Goldberg. 

It is most natural that when the public 
thinks of time, his watch or his clock, that 
his thoughts should turn first towards the 
jeweler, the watch maker, or someone who 
may occupy a position of custodian of the 
Time. By having the public get in the habit 
of calling up the jewelry shop for the 
‘right time it will be but a step in the right 
direction, a short process of education, to 
having them think of the jeweler whenever 
their watches or clocks do not, keep the 
right time and need some mechanical ad- 


justment to minimize the degree of variation. 
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STATEMENT OF THE OWNERSHIP, MAN- 
AGEMENT, CIRCULATION, ETC., RE- 
QUIRED BY THE ACT OF CON. 
GRESS OF AUGUST 24, 1912, 


Of THE JEWELERS’ CIRCULAR, published 
weekly at New York, N. Y., for April 1, 1926. 


State of New York, <<. 
County of New york: }§ : 

Before me, a Notary Public in and for the State 
and county aforesaid, personally appeared V. S. 
Mulford, who, having been duly sworn according 
to law, deposes and says that he is the vice-president 
of The Jewelers’ Circular Publishing Co., publishers 
of THE JeWweELeRs’ CiRcULAR and that the follow- 
ing is, to the best of his knowledge and belief, 
a true statement of the ownership, management 
(and if a daily paper, the circulation), etc., of the 
aforesaid publication for the date shown in the 
above caption, required by the Act of August 24, 
1912, embodied in section 411, Postal Laws and 
Regulations, printed on the reverse of this form, 
to wit: 

1. That the names and addresses of the publisher, 
editor, managing editor, and business managers are: 

Publisher, The Jewelers’ Circular Publishing Co., 
11 John St., New York. 

Editor, T. Edgar Willson, 11 John St., New York. 

Managing Editor, None. 

, Business Manager, H, A.. Robertson, 11 John St., 
New York. 

_ 2. That the owner is: (If owned by a corporation,’ 
its name and address must be stated and. also 
immediately thereunder the names and addresses of 
stcckholders owning or holding one per cent or more 
of total amount of stock. If not owned by a 
corporation, the names and addresses of ihe in- 
dividual owners must be given. Is owned by a 
firm, ccmpany, or other unincorporated concern, its 
name and address, as well as those of each individual 
member, must be given.) 

_ The Jewelers’ Circular Publishing Co.j, 11 John 
St., New York; V. S. Mulford, 11 John St., New 
York; Estate of M. D. Mulford, Montclair, N. J.; 
L. J. Mulford;:11 John St., New York; Mulford 
Realty Co., West Palm Beach, Florida; John A. 
Phiibrick, Foot of 97th St., New Yerk; H. A. 
Robertson, 11 John St., New York. 


3. That the known bondholders, mortgagees, and 
other security holders owning or holding 1 per 
cent or more of total amount of bonds, mortgages. 
or other securities are: (If there are none, so 
state.) None. 


4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and security 
hclders, if any, contain not only the list of stock- 
holders and _ security holders as they appear upon 
the books of the company but also, in cases where 
the stockholder or security holder appears upon the 
beoks of the company as trustee or in any other 
fiduciary relation, the name of the person or cor- 
poration for whom such trustee is acting, is given; 
also that the said_two paragraphs contain state- 
ments embracing affiant’s full knowledge and belief 
as to the circumstances and conditions under which 
stockholders and security holders who do not appear 
upon the books of the company as trustees, hold 
stock and securities in a capacity other than that 
of a bona fide owner; and this affant has no reason 
to believe that any other persor, associatien, or 
corporation has any interest direct or indirect in 
the said stock, bonds, or other securities than as 
so stated by him. 

_ 5. That the average number of copies of each 
issue of this publication sold or distributed, through 
the mails or otherwise, to paid subscribers during 
the six months preceding the date shown above is 
wo crceccecs eciewaeakteg vausemecared This informa- 
tion is required from daily publications only.) 
The Jewelers’ Circular Publishing Co. 
V. S. Mulford, Vice-Pres. 

Sworn to and subscribed before me this 30th day 
of March, 1926. 
[SEAL] J. E. Muniz, Jr., Notary Public. 
_ Queens Co. Registry No. 4402. N. Y. Co, Clerk’s 
No. 613 Reg. No. 7464. Kings Co. Clerk’s No. 69. 
Reg. No. 7350. 

(My commission expires March 30, 1927.) 








Jewelers of Sioux City, Ia., are interested 
in a campaign to have tourists and all other 
automobilists from the east and north come 
by way of Sioux City to Omaha. The 
newspapers state that Omaha people have 
given up hopes of getting southern Iowa 
roads in all-year-round travel condition and 
are urging that all travelers from the east 
and north take advantage of Woodbury 
County and northern Iowa good roads. 
Sioux City organizations are forwarding the 
Omaha instructions to eastern newspapers 
and trade magazines. 
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Chicago Notes 


Frank Hillinger, of R. J. Hillinger & Co., 
left this week on a two weeks’ business trip 
through the middle west. 

Leo Bauman, of the Bauman-Massa 
Jewelry Co., St. Louis, was a visitor to the 
Chicago markets last week for a few days. 

Charles Brown, of Stein & Elbogen Co., 
wholesale jewelers of Chicago, is at present 
on his semi-annual buying trip in Europe. 

F. J. Kluth, jewelry buyer for The Fair, 
is spending this week in New York city, 
making purchases and looking over new 
lines. 

Walter Taylor, of the Elgin-American 
Mfg. Co., left last Thursday for Kansas 
City and the northwest and will be gone for 
about 10 days. 

F. E. Quinn, manager of the Chicago of- 
fice of the Homan Mfg. Co., returned this 
week from a short visit to the home office 
at factory in Cincinnati. 

R. C. Lusk, of Spaulding & Co., returned 
last Wednesday from an extended trip through 
the countries of Europe. Mr. Lusk com- 
bined business with pleasure. 

The retail jewelry business of Hedin & 
Gustafson, 3216 N. Clark St., is now known 
as O. Hedin. Mr. Hedin has taken over 
the interests of Mr. Gustafson. 

Fred Haller, manager of the Chicago of- 
fice of the Ostby & Barton Co., is making 
a two weeks’ business trip to St. Louis, 
Kansas City and the northwest. 

Clarence Thompson, representing Joseph 
Fahys & Co., returned this week from a 
short trip to Detroit and Toledo, where he 
spent his time in calling on the trade. 

George Dahlman, Chicago representative 
of the Reliance Mfg. Co., returned to Chi- 
cago last week after spending two weeks at 
the home office getting his new samples. 

L. A. Schwenker has opened a watch trade 
shop in suite 1120 Republic building, 209 S. 
State St. Mr. Schwenker is a watchmaker 
and for some time was connected with the 
watch-repairing department of The Fair. 

Morris Morwitz, representing the Stein & 
Ellbogen Co., returned last week from an 
extended business trip through his territory 
and reports business conditions as favorable. 

J. W. Duff, representing the C. H. Knights- 
Thearle Co., returned from a business trip 
through the northwest, and after remaining 
in Chicago for a few days replenishing his 
stock, will again leave for his territory, 
returning about June 1. 

Louis Schafer, of L. H. Schafer & Co., 
Columbus Memorial building, left last week 
for Cleveland, where he met F. C. Strang, 
their representative. Mr. Schafer and Mr. 





Strang will spend a week or 10 days in 
Cleveland calling on the trade. 

Morey R. Freeman, auctioneer, with head- 
quarters at 333 W. Madison St., left re- 
cently for Dubuque, Ia., where he will spend 
three weeks closing out a $75,000 stock for 
the Hopkins Jewelry Store of that city. 
This firm is retiring from business. 

George W. Simons, of the Simons Bros. 
Co., Philadelphia, Pa., arrived in Chicago 
last week to spend some time here visiting 
the trade. Mr. Simons will leave for a 
business trip through the middle west and 
expects to again return to Chicago about 
May 1, before returning to the east. 

Sidney Y. Ball, president of the Norris, 
Alister-Ball Co., accompanied by Mrs. Ball, 
left last week for New York, from which 
port they sailed on Saturday on the Ma- 
jestic for Europe. Mr. Ball will be gone 
for six weeks and will devote all of his time 
to sight-seeing and enjoying a good rest. 

H. M. Stewart, representing the Alvin 
Silver Co., is making a three weeks’ busi- 
ness trip through Illinois and Iowa. Otis 
A. Edwards, of the same firm, left last week 
on a late Spring trip through the larger 
cities of Missouri, Kansas, Oklahoma and 
Louisiana, returning to Chicago about 
June 1. 

J. D. Grassick, Chicago manager for the 
Alvin Silver Co., has returned to his desk, 
after spending three weeks in California 
visiting at their branch office at Los An- 
geles. Mr. Grassick spent most of his time 
with August Swanson, who has charge of 
the Pacific Coast office, and also called on 
the trade. 

“Billy” Lamb, of the George H. Fuller & 
Son Co., returned last week from a 10-week 
business trip through the west to the Pacific 
Coast. After spending a week at the office 
in Chicago, he left on another trip to New 
Orleans and the south. Mr. Lamb took his 
fishing rods along, and will devote some of 
his time to fishing. 

(Charles I. Herron, retail jeweler located 
on the 11th floor of the Republic building, 
had the honor of being re-elected for the 
12th consecutive year as president of the 
Marks Nathan Jewish Orphan Home. Mr. 
Herron devotes a great deal of his time to 
the welfare of the little orphans, and does 
much to make them happy. 

Word was received at the Chicago office 
of the Sheaffer Pen Co., in the Republic 
building, that W. A. Sheaffer, president of 
the concern, has arrived at San Francisco, 
and expects to spend a couple of weeks there 
visiting at their branch office. Mr. Sheaffer 
has been spending the Winter in California 
enjoying a much-needed rest. 





Harry B. Forbes, retail jeweler located at 
2556 Milwaukee Ave., has leased much 
larger quarters at 3149 Logan Blvd. He 
expects to remove the business some time 
about the end of this month, and will cele- 
brate grand opening on April 30. The new 
location is far more’ desirable than the quar- 
ters he now occupies, being located on one 
of the busiest streets on the northwest side. 

Frederick M. Gottlieb, of Frederick M. 
Gottlieb & Co., diamond importers, with 
headquarters at the Republic building, land- 
ed at New York on Friday, April 9, on the 
Aquitania, after spending several weeks in 
Europe, visiting with his parents and look- 
ing over the diamond markets. Mr. Gott- 
lieb left for Chicago immediately after 
landing and was at his place of business on 
Monday. 

Louis Stein, 159 N. State St., through his 
attorneys, has recently offered a settlement 
of 100 per cent. The settlement offer is as 
follows: five per cent. in cash and 95 per 
cent. in unsecured notes, beginning Novem- 
ber, 1926, with five per cent. and paying five 
per cent. every month until the entire amount 
is taken care of. A meeting of the creditors 
will be held April 19, and it will then be 
learned whether or not the settlement offer 
is accepted. 

Herman C. Stern, secretary of the Illinois 
Retail Jewelers’ Association, announces that 
the 19th annual convention of the associa- 
tion is to be held at the New Abraham Lin- 
coln Hotel at Springfield, Ill. Mr. Stern 
recently returned from Springfield, where 
he made final arrangements for the biggest 
and best convention ever held by the asso- 
ciation. The program will be completed 
within the next week and full announce- 
ment will be made in the next issue of THE 
JEWELERS’ CIRCULAR. 

The death of Charles H. Greenwood, who 
was associated with the hotel department of 
Albert Pick & Co., came as a shock to his 
friends in the trade. Mr. Greenwood suf- 
fered from pneumonia for only a few days. 
His remains were taken to Akron, O., his 
home town, for burial. Mr. Greenwood was 
with Albert Pick & Co. for some time, and 
prior to that time was associated with 
Brinsmaid & Co., of Des Moines, Ia. Be- 
fore that he was in charge of the hotel de- 
partment of the Chicago office of the R. 
Wallace & Sons Mfg. Co. for about four 
years. 

With a quantity of jewelry in his posses- 
sion Hugh Simon, a carrier in the Canal St. 
sub-station of the Chicago postoffice, was ar- 
rested while on duty by Postal Inspectors 
C. R. Gant and E. L. Jackson. The arrest 
took place on Wednesday, April 7, and 
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Simons is in the Cook County jail pending 
action of the grand jury. In searching his 
home, 5337 Justine Ave., the inspectors 
found hundreds of dollars worth of jewelry, 
knives, pipes, pens and other merchandise. 
Simons claims he has been peddling jewelry 
for the past 10 years as a side line, and that 
he had purchased the merchandise found at 
his home and in his possession. It has been 
alleged that Simons has rifled valuable pack- 
ages. The jewelry that is now in the pos- 
session of the inspectors includes men’s 
watches of all descriptions, both new and 
old watches that have been sent for repairs. 
Many ladies’ watches were there as well as 
fountain pens and pencils of well known 
manufacturers. Jewelers that have been 
missing valuable packages are urged to call 
at the office of the Postal Inspectors on the 
third floor of the Federal building, in this 
city. 

A hearing on objections to the master’s 
report in the Lewy Bros. Co. matter was 
set for yesterday (Tuesday, April 13) before 
Judge Carpenter. 

The Danville branch of Heil-McClimans 
Co., recently was sold to C. E. Trout. The 
home office of this concern is located at 202 
S. State St., Chicago. 

Howard C. Rowbotham, manufacturers’ 
representative, is making an extended busi- 
ness trip through the middle west in the in- 
terest of the firms he represents. 

Among the retail jewelers visiting the mar- 
kets at Chicago during the past week were 
Walter G. Riley, Gary, Ind.; W. D. Hoover, 
Gibson City, Iil.; Louis J. Yeoman, Wauke- 
gan, Ill. 

Ernest Block, manager of the Chicago of- 
fice of Louis Stern & Co., left last Tuesday 
night on a business trip through the south. 
Mr. Block will return to Chicago the end 07 
this month. 











Ralph Phares, who has been employed for 
some months at the Major & Sheldon jewelry 
store, Shelbyville, Ind., recently resigned his 
position and accepted a position in a jewelry 
repair department of an establishment at 
Muncie, Ind. 

It doesn’t pay to argue at times. After 
arguing three hours recently with a salesman 
at the Ford jewelry store in Indianapolis, 
in an attempt to get a reduction on the price 
of some jewelry, a negro evidently became 
disgusted and ended all argument by grab- 
ing the jewelry and running from the store 
with it. Later two detectives arrested a 
man giving the name of Thomas King. They 
say the clerk identified the negro and he is 
charged with grand larceny. The jewelry 
is valued at $260, but King wanted to buy 
it for $125. 








Louis Melnick and Herbert Haase, of the 
frm of Melnick & Haase, have now com- 
pleted their buying in preparation for en- 
gaging in the wholesale diamond and 
diamond specialty business in the Pittsburgh 
Life building, Pittsburgh, Pa. Both mem- 
bers of the firm will be ready to call on 
their many friends in the trade shortly after 
May 1 with the new merchandise. 
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John J. Morse, Adrian, was in Detroit 
last week buying new stock for the Spring 
and Summer trade. 

Arnold Neiss, diamond importer, will sail 
for Europe on April 30. He expects to be 
gone about two months. 

Henry Statts, proprietor of a jewelry sup- 
ply house, Griswold St. and Michigan Ave., 
‘s receiving congratulations and well wishes, 
following his marriage, which took place re- 
cently. 

Louis Gautherat, of E. H. Pudrith & Co., 
wholesale jewelers in the Metropolitan build- 
ing, has returned from a trip to California 
and old Mexico. He was gone most of the 
Winter. 

A. R. Perry, of the W. F. Broer Co., 
wholesale jeweler, Toledo and Detroit, has 
recovered from a recent illness and is now 
back at his duties in the main establishment 
at Toledo. 


Some one threw a brick through a dis- 
play window of the Norman Jewelry Co.’s 
store, in the Lafayette building, recently, and 
escaped with merchandise valued at about 
$1,200. The thieves made an easy “get 
away.” 

Arnold Neiss and Morris Friedberg, De- 
troit jewelers, are members of a committee 
which is active in soliciting funds for the 
Zionist work in Palestine. They say the 
Detroit quota will be raised with no great 
amount of trouble. 

Charles E. Wallace, of the Wallace-Mon- 
roe Mfg. Co., in the Metropolitan building, 
has the sympathy of a wide circle of friends 
on account of the recent death of his father 
in Lansing, Mich. The funeral was held on 
April 9, at Lansing. 

F. E. Neipp, manager of the Detroit 
branch of the Scribner & Loehr Co., an- 
nounces that Jerry Nay has been added to 
the staff of the Detroit store. Mr. Nay 
formerly was connected with the Benjamin 
Allen Co., Chicago. He will serve as city 
salesman. He is well known to the Detroit 
jewelry trade. 

A regular epidemic of window smashing 
is underway in Detroit just at present. It 
seems to be one of the safest methods of 
robbery yet undertaken here. Only on rare 
occasions is a thief caught or the merchan- 
dise recovered. In order to combat this 
window-smashing orgy, Detroit police are 
now traveling the streets in pairs and with- 
out uniforms. 

No trace has been found of the band of 
thieves who, on Good Friday, while 
the store was closed in observance of 
the day, wrecked the display window of the 
jewelry store owned by H. M. Briederman, 
7625 Mack Ave., and escaped with merchan- 
dise valued at about $20,000. The thieves, 
described as young and well dressed, have 
disappeared as if swallowed up in the earth, 
and with them has gone the merchandise. 

Watches valued at $175 were stolen from 
Gerald Canto’s jewelry store, 6526 Wood- 
ward Ave., by two youths who smashed the 
store window with a brick about seven 
o’clock on Easter morning. Police obtained 
the license number of an automobile they 
used in making their escape. They found 
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the owner had given an address in the down- 
town district. No arrests have yet been 
made, nor have the stolen watches been re- 
covered. 

Among the Detroit jewelers who are tak- 
ing an active part in the “Let’s Know De- 
troit” campaign, from April 5 to April 10, 
are Burr, Patterson & Co., Wright Kay Co., 
Traub Bros., and Hugh Connolly & Son. 
All of these concerns made special exhibits. 
Burr, Patterson & Co., manufacturing 
jewelers, used a show window in the B. 
Siegel Co.’s women’s wear store on Wood- 
ward Ave. for an extremely interesting ex-- 
hibit, showing the different processes in the 
manufacture of certain jewelry. The idea 
of this undertaking, which is sponsored by 
practically every industry in the city, is to 
acquaint residents more fully as to what is 
really being manufactured in Detroit. 


H. Ananek, who operates a retail jewelry 
store at 9633 Joseph Campau Ave., has pre- 
sented Detective John F. Mickley with a 
watch and chain in appreciation of his 
bravery when the latter was shot and nearly 
killed by two bandits who previously had 
robbed Mr. Ananek’s store. This watch and 
chain were a part of the loot found in pos- 
session of the two bandits who were arrest- 
ed after shooting Detective Mickley. The 
bandits later were sentenced to long terms. 
They shot Detective Mickley when he at- 
tempted to arrest them on the charge of 
slaying Patrolman Andrew Rusinko. Inside 
the watch is this inscription: “Presented to 
Detective John H. Mickley, shot by bandits, 
Jan. 5, 1926.” 

James H. Garlick, 1130 Griswold St., De- 
troit, president of the Michigan Retail 
Jewelers’ Association, which will hold its 
convention at the Statler Hotel in Detroit 
from May 10 to May 12, states he is hurry- 
ing-along his work on the program. Doug- 
las Malloch, he says, will be the principal 
speaker at the banquet on Tuesday evening, 
May 11. Frank T. Lodge, a prominent De- 
troit attorney, will be the toastmaster. Mal- 
colm W. Bingay, managing editor of the 
Detroit News, who aided materially in fight- 
ing the auction jewelers, also will speak on 
community service at some time during the 
convention. The entire program, Mr. Gar- 
lick says, will be full of good things. Then 
there will be any amount of fun and enter- 
tainment during the entire convention. He 
expects the largest attendance of jewelers 
ever held in the State. 


In order to combat the epidemic of raids 
by thugs on the display windows of jewelry 
stores in the downtown section of Detroit, 
police protection has been doubled in that 
part of the city. This additional protection 
was brought about by an appeal on the part 
of the Retail Merchants’ Association to Po- 
lice Commissioner Croul. Members of the 
association told the police that insurance 
companies had threatened to cancel their in- 
surance due to the frequency with which 
thieves smash display windows and make off 
with jewelry and other valuable merchan- 
dise. Two patrolmen have been assigned to 
each of the beats in the downtown district 
where it was the custom for only one to 
travel. It is believed by patrolmen going 
in pairs they will be better able to cope with 
the robbery epidemic, which for the last two 
weeks has become a veritable pest and a 
grave menace to jewelers. 











at 3023 S. Main 


store at 3111 on 


B. W. Rowell, formerly 
St., has moved into a new 
the same street. 

F. H. Noble, of Noble & Co., Chicago, 
dealers in jewelers’ findings, has been here 
calling on the trade. 

‘Durkee & Co., manufacturing jewelers and 
diamond setters, are now well settled in their 
new quarters in room 404 Jewelers’ building. 

A. L. Sinclair, traveling representative of 
the James A. Apffel Co., has left for a trip 
to Honolulu, intending to be gone about 30 
days. 

H. M. Collins and R. H. Mundebello have 
opened a new store at Newport Beach. 
They. were formerly in business in Orville, 
Wash. 

G, L. Kronmiller, ot the diamond depart- 
ment of Brock & Co., has gone to the Se- 
quoia, National Park to visit friends there 
for a few days. 

,Ira..W. Smith, manufacturers’ agent, 912 
Broadway Central building, has returned 
from a trip to San Francisco and will re- 
main home until May. 

D..H. Yerian, formerly in business in 
Lomita. and recently of Lower Lake, has 
beught out A. E. Brown, Montebello, who 
has retired from the jewelry business. 

George Bron, of the Southwest Leading 
Jewelry Co., 1005 W. 85th St., has opened 
another store at W. Washington St. and 
Rimpau Ave. He will continue to operate 
the store on 85th St. 

Harry Seaman, traveling representative of 
the material department of the E. W. Reyn- 
olds Co., has the sympathy of many friends 
because of the loss of his mother, who 
passed away April 1. ; 

John H. Cooper, who has been in business 
in Long Beach, has come to Los Angeles 
and opened a store at 325 S. Hill St. Mr. 
Cooper is an expert watchmaker, certified 
by the Horological Institute of America. 

Jesse Measer, of the Berson-Measer 
Jewelry Co., has just returned from a very 
successful trip through Arizona and New 
Mexico. He expects to remain here until 
May 1, when he will leave for the north. 

John R. Frier, watchmaker, for the last 
17 years at 542% S. Broadway, has moved 
to 303 Grant building. The building in 
which he was located is being demolished 
to make way for a new 12-story structure. 

Miss Blanche Borg, formerly with Jessup 
& Sons, San Diego, but recently in the sta- 
tionery department of Brock & Co., has re- 
turned to San Diego, where her parents live. 
She has taken a position in another line of 
business. 

Purchin & Hayward is a new firm of 
manufacturing jewelers located in. room 316 
Jewelers’ building. Mr. Purchin was for- 
merly in business in room 416 of the same 
building. Mr. Hayward has now joined Mr. 
Purchin in the new firm. 

Emile Liebert, having moved from 711 
Title Guarantee building to the Arcade 
building, his place has been taken in the 
Title Guarantee building by Sam Hurwitz 
& Son, whe moved up from 610 in the same 
building. The new quarters are being re- 
decorated for Hurwitz & Son. 

C. S. Douglas, head of the silver depart- 
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ment of Feagans & Co., recently sold a chest 
of silverware to representatives of the police 
department who presented it to retiring Chief 
of Police Heath. The gift was a chest of 
Wedgwood pattern produced by the Inter- 
national Silver Co., comprising 177 pieces. 

Koke, Slaudt & Co., manufacturers’ agents 
in the Jewelers’ building, have been having 
important alterations made in their stock 
rooms. New wall cases with glass fronts 
have been installed for the display of ster- 
ling-mounted glassware. The cases are 
lighted inside and make a very effective dis- 
play. 

Don Santee, buyer of the silver and clock 
department of the San Francisco office of A. 
I. Hall & Son, spent a day here recently on 
his way east, where he is going to buy new 
merchandise. A. P. Klingele is visiting 
other sections of southern California, in ad- 
dition to San Diego, and is sending in good 
orders. R. W. Applegate is now calling on 
the Los Angeles trade. 

The store of H. L. Lomax, 850 S. Broad- 
way, was entered by a burglar a few nights 
since and robbed of about $500 worth of 
merchandise, consisting of watches and 
jewelry taken from showcases. The burglar 
entered through the skylight and then evi- 
dently accidentally fell through a showcase 
and wall case. Many blood stains found in 
the store were evidence that the intruder 
was considerably cut by the glass when he 
fell through the showcases. 

E. V. Saunders, Coast representative of 
the International Silver Co., accompanied by 
his son, Drury, who has been here for a few 
days, has returned to San Francisco in a 
new automobile which Mr. Saunders bought. 
James D. Bridges, of the Los Angeles office 
of the same company, recently left on a trip 
through Arizona and New Mexico to EI 
Paso, expecting to be gone about 10 days. 
Fred Baldwin, of the hotel department of 
this company, has gone on a visit to Santa 
Barbara. 

The following jewelers from other towns 
have been in Los Angeles recently: M. 
Rappaport, S. Pedro; T. Hutchinson, Whit- 
tier; T. S. Lailey, El Monte; R. W. Wil- 
son, Huntington Park; H. Dizack, Long 
Beach; ©. E. Phillips, Pasadena; R. J. Dale, 
Bakersfield; G. W. Macomber, Eagle Rock; 
J. R. Claiborne, Montrose; G. A. Davis, 
Glendale; H. S. Downs, Belvedere; “Art” 
Cohn, Anaheim; R. W. Popejoy, Redondo 
Beach; Charles E. Pennington and Frank 
Fisher, Riverside; Mrs. V. E. Duncanson, 
San Bernardino; W. E. Christie, Elsirore; 
]. E. Lewis, Claremont; George Bower, Up- 
land. 








Linden G. Leavitt, Lodi, Cal., former 
president of the Lodi Business Men’s Asso- 
ciation and present director in the Lodi Dis- 
trict Chamber of Commerce, has accepted 
the pastorate of the First Christian Church 
of Sacramento and will leave Lodi about 
May 1. He is making arrangements to 
dispose of his jewelry business there. Rev. 
Leavitt was educated in Oregon, taking a 
six-year course. After holding several pas- 
torates in Oregon before coming to Cali- 
fornia, he went back into the jewelry busi- 
ness which he had learned in his youth. 
He has been a successful business man, but 
in his heart, he states, he has felt the calling 
for religious work. 
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W. F. Laraway, Hood River jeweler, was 
quite badly injured in an auto accident some 
little time ago. 

Burnett Bros. put on sale recently a 
thousand mirrors, with frames in poly- 
chrome effect, at 50 cents down, and the 
rest payable in weekly installments. This 
was a trade-getter for the firm, merely, as 
they do not cater to gift shop stock. 

Isaac E. Staples, head of the jewelry and 
optical companies bearing his name, and 
State senator from Multnomah county, has 
taken the chairmanship of the committee 
which has charge of the campaign of 
Frederick Steiwer for United States sena- 
tor. The headquarters are in the Bedell 
building. 

A great deal of interest is being taken 
in the combined Oregon-Washington State 
convention to be held at Longview the {ast 
week of April, and the attendance bids fair 
to be large. Also, it is understood that there 
will be a number of manufacturers’ repre- 
sentatives present. An interesting and in- 
structive business program has been ar- 
ranged for the conclave. 

Mr. Keen, of Pomeroy & Keen, Salem. 
has been in Portland on business connected 
with the equipping and opening of their new 
shop. The business is to be moved across 
the street from the former location, into a 
building owned by the firm. All new 
fixtures are being purchased, and the re- 
sultant store will be a very beautiful one, 
indeed. 

Julius Zell, Portland jeweler, has a pair 
of spectacles 200 years old, made in Lim- 
burg, Austria, by a blacksmith. Mr. Zell ob- 
tained them while abroad. Mr. Zell estimates 
that at the time when they were made the 
work must have cost at least $50. The lenses 
are not of glass, but of transparent quartz 
pebbles ground down. The upper part of 
the lenses is of thinner glass than the lower, 
for distance sight, while the lower is thick 
for reading. 

Zell Bros. & Co., Portland jewelers, with 
two establishments, one at 283 Washington, 
the other at Park and Washington, have 
been using some large display space in the 
papers to announce an innovation in their 
optical departments. Henceforth they will 
give with every pair of glasses purchased 
in their optical departments certificate of 
guarantee and insurance; this insures glasses 
and frames against breakage, and guarantees 
no charge for any necessary changes in the 
lenses for one year. 

The firm of A. I. Hall & Son, wholesale 
jewelers, of whom Lance Smith is the Port- 
land representative, expects to move into 
larger quarters in the Spalding building the 
first of May. For several years the firm 
has been located in the Northwestern Bank 
building, but has been badly cramped for 
space for some time. Hence the move, which 
will give them space amounting to about 
three times that now occupied, although it 
will be divided into only two rooms—a very 
large display room, with fine cases, and an 
adequate stockroom. The success of this 
firm. under Mr. Smith’s management has 
been marked, and Mr. Smith's popularity 
among Oregon jewelers is well known. 
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Russell Talbot, of the Talbot Mfg. Co., 
Providence, R. I., is visiting the San Fran- 
cisco trade. 

Norman Cort, who travels for W. E. 
Graves in the northwest, has returned to the 
office here after a successful trip. 

Jewelers from out of town visiting the 
trade include: George W. Hill, Lodi; Tom 
White, Vallejo, and George H. Godfrey, Los 
Angeles. 

Alfred Nathan, resident representative of 
the Star Ring Mfg. Co., Buffalo, N. Y., left 
at Easter time for a visit to the southern 
California trade. 

After an illnes of several months, Max 
Schoemann, diamond broker of 704 Market 
St., is now rapidly recovering his health and 
is at his office for several hours daily. 

Both partners of the firm of Kielty & 
Beard are out on their territories. Joe 
Kielty is covering the northwest and Stanley 
J. Beard is calling on the southern California 
trade. 

After three months in the Pacific north- 
west, Arthur Rude with S. J. Hammond is 
expected back at headquarters here. T. E. 
O’Neil, with the same firm, has returned 
from the Sacramento Valley and the north 
to the Oregon line. 

Herbert S. Brandt and E. T. Willis, both 
manufacturers’ representatives in different 
lines, who have offices in the Jewelers’ build- 
ing, have just returned from a trip which 
they took together through the Valley sec- 
tion, finding business good. 

Vancouver and other points in British Co- 
lumbia were included in the northwestern 
trip from which E. C. McKeen, Coast man- 
ager for the Waltham Watch Co., has just 
returned. He said that conditions were found 
to be pretty good throughout the entire trip. 

C. J. Mattei, a watchmaker in this city 
for a number of years, passed out on the 
morning of April 2. He was well known to 
the trade, both as watchmaker and also as a 
former member of the firm of De Maria & 
Mattei, jewelers of Columbus Ave. He was 
42 years of age. 

J. E. Lewis, 150 Post St., has taken into 
partnership his assistant, Miss Harriet Ess- 
ner. The new cards of the firm read: “J. E. 
Lewis Co., manufacturers’ agents.” The new 
partner is the daughter of a former well- 
known San Francisco jeweler, now deceased. 
Miss Essner is generally acknowledged to be 
one of the most capable young women in the 
trade here. 

The Jewelers’ Co-operative Bureau, 15 
Maiden Lane, New York, is anxious to lo- 
cate the owner of a woman’s platinum dia- 
mond ring of exceptionally fine quality and 
workmanship. This ring is stamped “plati- 
num 10% Irid.” and bears scratch mark D. 
15133. Any reader recognizing this scratch 
mark should communicate a description of 
the ring to Captain “Matt” Stratton, of the 
Jewelers’ Co-operative Bureau, or THE 
Jeweters’ CircuLar, 11 John St. New 
York. 

The Wholesale Jewelers’ and Silversmiths’ 
Association has notified its members of plans 
for the fund-raising campaign of the National 
Jewelers’ Publicity Campaign, and has en- 
dorsed the movement, according to A. V. 
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Davidson, secretary of the association. The 
office, on the 10th floor of the First National 
Bank building, is giving every possible assist- 
ance to L. V. Gardner, southwestern di- 
visional manager who is registered at the 
Cartwright Hotel, 524 Sutter St., San Fran- 
cisco. Mr. Gardner is receiving energetic 
co-operation from the wholesalers and retail- 
ers in this city, and has been accompanied on 
many of his calls by well-known members of 
the trade. 

The Police Commission of San Francisco 
on March 29 revoked the auctioneer’s permit 
held by Edward J. Gensler, who pursued his 
calling at 777 Market St. Gensler was 
charged with having misrepresented the value 
of a ring purchased from him by W. J. Gil- 
filland, official of the Western Electric Co. 
Action against another auctioneer is expected 
after Captain Charles Goff files charges in 
accordance with instructions from the Com- 
mission. The campaign against certain 
jewelry auctions was started and has been 
kept up by the Down Town Association, 
which includes some of the city’s leading 
jewelers in its membership. The Police 
Commission acknowledged the need for the 
campaign and has now eradicated the condi- 
tion which led to it. 











E. C. Thimke has opened a new jewelry 
establishment at Brillion, Wis., according to 
announcements received among the trade in 
Milwaukee. 


Jerry Olsen, who has been with the D. 


Goldman, Inc., firm of retail jewelers at 
Milwaukee, is now associated with the Fred 
J. Theleman Co., manufacturing jewelry firm 
at Milwaukee. 

Wisconsin jewelers who visited the Mil- 
waukee wholesale jewelry houses last week 
included L. Cohn, Racine; A. J. Boden, Clin- 
ton; Howard Bruhy, West Bend; and M. 
A. Grip, Chippewa Falls. 

H. A. Brunke, prominent retail jeweler 
at Berlin, Wis., is remodeling his store and 
rearranging it. He has added several new 
fixtures which will make his establishment 
very attractive, and several additions to his 
line of merchandise have been made. 

Fred J. Theleman of the F. J. Theleman 
Co., manufacturing jewelry firm here has 
let the contract for the erection of a new 
home at Whitefish Bay, one of the fashion- 
able suburbs of Milwaukee. The residence 
will be of the English type of bungalow. 

A. Merwald who has been a trade watch- 
maker in the Iron Block at E. Water and 
Wisconsin Sts., Milwaukee, is now associated 
with the Ball Railway Time Service located 
in the Public Service building at Milwaukee. 
In his new position he is an inspector and 
repair man, 

Henry Van den Heuvel who has been 
with the Louis Esser Co., retail jewelers 
at Milwaukee for the past few years, as 
an engraver, has resigned his position with 
that firm. His future plans have not been 
announced, but he intends to continue in the 
jewelry business. 

Bi-weekly informal noon meetings and 
monthly night meetings each with a dinner, 
are being planned as a regular feature of 
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the retail division of the Chamber of Com- 
merce at Janesville, Wis. Prominent speak- 
ers will be engaged to address the merchants, 
the first of whom will be R. E. Ellingwood, 
assistant to the dean of the University of 
Wisconsin extension division. 

Gilbert Moody, superintendent of the Dia- 
mond Mining Co., known as the Societie 
Internationale Forestiere et Miniere du 
Congo which operates near Chikara, Belgian 
Congo, South Africa, is visiting his brother 
George Moody at Weyauwega, Wis. Mr. 
Moody is given a leave of absence every 
third year. It takes about six months to 
make the trip and he intends to return t6 
Africa soon. 

David Goldman has announced that he 
will open a small retail jewelry shop on the 
second floor of the Caswell building at W. 
Water St. and Grand Ave., within a few 
weeks. Mr. Goldman has been in the jewelry 
business in Milwaukee for several years, the 
last 20 of which he has been located on the 
ground floor of the Caswell building on the 
corner. His lease on that store will expire 
April 30, when he will start his new estab- 
lishment. 

The Milwaukee Association of Commerce 
of which several of the local jewelers are 
members, are seeking to have the Wisconsin 
legislature pass a law which would force 
every Milwaukee householder to report his 
old and new address when he moves hig 
place of residence. These would be kept on 
file and open for public inspection. The 
purpose of the law would be to protect the 
property of retail merchants, as under the 
existing conditions, no merchant who trusts 
a customer with goods is safe, according to 
Fred S. Krieger, secretary of the retail di- 
vision of the organization. 








Pacific Coast Notes 





E. G. Hyde, formerly of Spokane. Wash., 
is opening a new jewelry store in the Grand 
Lake Theater building, Oakland, Cal. ; 

Sidney J. Neuman of 7875 Santa Monica 
Boulevard, Santa Monica, Cal., has published 
a bill of sale of fixtures and safe for $300 to 
A. Neuman. 

Many floral tributes were sent by friends 
and customers to the formal opening of the 
G. R. Finley jewelry store in its new quar- 
ters at Compton, Cal. 

H. R. Bardwell, 182 S. ist St., San Jose, 
Cal., has sold his fixtures and part of stock 
to A. Hirsch and is opening an upstairs of- 
fice in the Security building. 

B. A. Funk has opened a very handsome 
jewelry store in Phoenix, Ariz. Black en- 
ameled brick tiles, black-and-white tiles and 
hardwood combine to make the new front 
very attractive. Selected mahogany is used 
in the finish of the fixtures. The establish- 
ment has a special diamond department and 
a very well equipped repair department. 
Through the operation of a larger store than 
his former one, Mr. Funk has been able to 
increase his stock. 








Early one morning recently a fire was 
discovered in Harry Oldham’s jewelry store 
at Fayette, Mo. The fire was discovered 
before it had gained much headway and was 
quickly extinguished by the fire department. 
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Arno Dorst will as usual occupy his pri- 
vate box at the ball field this year and will 
have as his guests several traveling repre- 
sentatives. Mr. Dorst takes out several 
visitors every year. 

Edgar and Roland Noterman, together 
with George Detmering, will represent the 
Joseph Noterman Co. at the opening game 
of the baseball season at Redland Field, 
Tuesday. This leaves the establishment in 
charge of the remainder of the force. 

Baseball fever is strong at Time Hill, as 
a league of three teams has been organized 
at the Gruen plant to play twilight baseball. 
The “Tanks,” “Cartouches” and “Pentagons” 
will play two games a week this year, with 
the first game between the “Tanks” and 
“Cartouches” being played at the Withrow 
high school grounds, April 27. 

With the close of the Winter bowling 
league but a little time away, Harold “Doc” 
Hearr, office manager of the Gruen Watch 
Co., bowled 275 for the Diamond team last 
week, but his team mates failed to follow in 
his footsteps, and the Cubs succeeded in 
beating the gems one game out of three. 
The Gold team won three straight from Sil- 
ver and as a result are now leading the 
Gruen league. 

The Mayor Jewelry Co. is installing a 
new store front in its place of business at 
709 Monmouth St., Newport, Ky., and has 
let contracts for that purpose. The new 
front will consist of red lavanta marble, 
which is to be installed around the bottom, 
sides and above the show windows, while the 
vestibule is to be set off with ornamental 
tile in an effort to create a model store of 
its kind. 

C. Edward Richter ‘is determined to be 
elected a trustee of the Cincinnati Automo- 
bile Club, along with six others, out of a 
field of 14 candidates. The smiling jeweler 
has lined up a committee of 100, which will 
have charge of the campaign, and in order 
to have all possible voters of the club keep 
him in mind, he is distributing small auto- 
mobiles. These can be used either for paper- 
weights on desks or they can be given to the 
children for playthings. 

An inspection tour through the plant of 
the Gruen Watch Makers’ Guild on McMil- 
lan St. was made by officials of the firm of 
Bloomstrom & Petersen, of Escanaba, Mich., 
including V. K., E. T., and J. P. Bloom- 
strom. The plant also entertained a visitor 
from New Zealand, being G. Springhall, of 
the Remington & Rones Co., Wellington. 
Mr. and Mrs. A. C. Parsons, of Grand Junc- 
tion, O., and Joseph L. Deckelmann, of the 
W. L. Wilhelm Co., Portsmouth, O., also 
visited the establishment. 

Mose Davis, 38, negro of Tulsa, Okla., 
was held to the Kenton County Grand Jury 
by Judge George E. Phillips, at Covington, 
Ky., across from Cincinnati, Thursday morn- 
ing. His bond was fixed at $500. Davis 
was arraigned on a charge of grand larceny, 
preferred by J. H. Newstate, jeweler at 717 
Madison Ave., Covington. Davis entered 
the store late Wednesday and asked to look 
at some rings, although he failed to make 
any kind of a purchase.. When the. negro 
left the store a watch chain and charm were 
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missing. The jeweler immediately notified 
the police and Davis was apprehended in the 
neighborhood and when searched the missing 
chain and charm were found on his person. 
He admitted taking the chain, but was unable 
to explain how he came into possession of 
the charm, as he said he did not take it from 
the store. 

A. Nuernberger, president of the Cincin- 
nati Wholesale Jewelers’ and Manufacturers’ 
Association, returned to Cincinnati from a 
trip through Florida, Wednesday, to preside 
at the April meeting of the association, which 
will be held at the Hotel Gibson tomorrow 
(Thursday, April 15). The meeting will be 
devoted to the subject of credit, as Otto L. 
Hirt, credit manager of the Juergens & An- 
dersen Co., Chicago, will be the principal 
speaker, and he will devote his efforts to 
the subject on which he has given a great 
deal of time. Mr. Hirt was secured for the 
Cincinnati meeting by Arno Dorst, president 
of the Dorst Co., of which Mr. Nuern- 
berger is one of the traveling representa- 
tives. Mr. Dorst went to Chicago, Tuesday 
night, to attend a meeting of the central 
committee of the Credit Protection Bureau, 
and while in the Windy City he called on 
Mr. Hirt. It is probable that local mem- 
bers will form a quiz class after Mr. Hirt’s 
talk in order to obtain the best information 
possible. A large attendance is expected. 

Two checks, one for $79,278.09 and the 
other for $221.91, representing real coin of 
the realm, were deposited with Frank Lewis, 
clerk of the Hamilton County Court, by 
Froome Morris, attorney for W. S. P. 
Oskamp, 4th St. jeweler. The checks were 
in payment for the judgment that Mrs. 
Louise G. Oskamp won in her suit against 
Mr. Oskamp and members of his family, 
charging alienation of affections. She was 
the wife of W. Herbert Oskamp, son of the 
first named, and the litigation that has been 
going on between the two factions extended 
over a several-year period. The payment 
practically marks the finish of this case, al- 
though there is left a petition suit to settle 
a half-interest in the former residence on 
Harrison Ave., Westwood, which was 
awarded Mrs. Oskamp by Judge C. W. 
Hoffman in the Court of Domestic Rela- 
tions in the divorce suit. The huge check 
was turned over as payment for an award 
made in the former Superior Court here in 
which Mrs. Oskamp won her point against 
Mr. Oskamp and his family. The first 
award was $100,000, but the Court of Ap- 
peals eliminated Mrs. Adele Oskamp Ryan 
and cut down the award to $75,000. The 
total check for $79,500 represents the prin- 
cipal and interest, and it is estimated, with 
the court’s costs, the total amount will reach 


$100,000. 








J. W. Sommer has purchased the store 
building, jewelry and phonograph stock and 
all fixtures of the firm of A. Brown & Son, 
Florence, Ala. The sale is of unusual in- 
terest involving, as it does, the merger of 
two of the oldest business concerns of Flor- 
ence. The Brown jewelry firm was estab- 
lished more than a half century ago by the 
late Andrew Brown, father of R. L. Brown, 
who has conducted the business during re- 
cent years. Mr. Sommer likewise succeeded 
his father as owner and manager of the Som- 
mer jewelry store. 
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Charles F. Artes, Jr., of the Charles F. 
Artes Co., Inc., of 321 Main St., is back 
from a trip to Indianapolis. 

Miss Lemore Bitterman has returned to 
the Northwestern University at Chicago, 
after spending the Spring holidays with her 
parents, Mr. and Mrs. Jack Bitterman of 
5. ist St. 

Alden Heuring, publisher of the Winslow 
Dispatch at Winslow, Ind., who formerly 
was engaged in the retail jewelry business at 
Monroe City, Ind., was in Evansville last 
week for the big Shrine ceremonial. 

Howard Mitchell, representative of the 
Rockport Pearl Button Co. at Rockport, 
Ind., gave a talk before the Rockport High 
School students a few days ago on the way 
the work is done in the plant of his com- 
pany. 

The Boonville Business Men’s Association 
in its recent drive for new members secured 
nearly 150 additional names to the list. Floyd 
Nester, of Heinzle & Nester, retail jewelers, 
and Charles Hebner, of the Hebner Jewelry 
Co., served on the committee. 

The retail jewelers of Oakland City, Ind., 
have decided to join hands with the other re- 
tail merchants of that town in pulling off 
a monthly Bargain Day during the Summer 
and Fall months. The first Bargain Day 
will be given in April and special efforts 
will be made to get the farmers to come 
to town on that day. 

Evansville merchants, including the retail 
jewelers, are arranging to give a Tri-State 
Bargain Day in the near future in an effort 
to get people to come here from many of 
the towns in southern Indiana, southern II- 
linois and western Kentucky to do their 
shopping. Railroads and traction lines will 
be asked to give special rates for the day. 

The convocation of the Scottish Rite 
Masons, Valley of Evansville, was held here 
Tuesday, Wednesday and Thursday, April 
6, 7 and 8, and this was followed by the 
Spring ceremonial of Hadi Temple of Shrin- 
ers on Friday, April 9. Many visiting 
Masons and Shriners were attracted to the 
city for these two events, and local retail 
jewelers report the sale of a good deal of 
special lodge jewelry. 

Local retail jewelers report that thus far 
April has been a very good trade month, 
and that in fact they have no room for com- 
plaint. The dealers believe that with the 
coming of better weather conditions there 
will be a marked change for the better in 
trade conditions. Dealers say that general 
business conditions in Evansville and other 
towns in the tri-State sections are getting 


better right along. 








At the annual stockholders’ meeting of the 
Bailey, Banks & Biddle Co., held April 6, 
in Philadelphia, the following were elected 
directors: David E. Hillsee, Andrew Alex- 
ander, Jr., Charles D. Schaufele, Harvey 
Gourley and W. W. Hibbert. The follow- 
ing officers were re-elected: David E. Hil- 
see, president; Andrew Alexander, Jr., vice- 
president and treasurer; Charles D. 
Schaufele, secretary, and E. H. Lippincott, 


_ assistant treasurer. 
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Minneapolis and St. Paul 





Word has been received in St. Paul that 
c. A. Carlson, of Mezeppa, Minn., has 
moved to Zumbrota, Minn. 

At a public sale on March 24, the stock 
and fixtures of the Crescent Jewelry Co., 
228 Nicollet Ave., Minneapolis, were sold to 
J. A. Rosen for the consideration of $2,925. 

J. B. Hudson & Son, Minneapolis, are 
moving their diamond department to the ex- 
treme front of the store, where a new show- 
case and two new showrooms have been in- 
stalled. 

Walter G. Hudson, of J. B. Hudson & 
Son, retail jewelers, Minneapolis, was ex- 
pected to leave the evening of April 11 for 
New York city on a buying trip of about 
two weeks. 

Out-of-town retail jewelers who were re- 
cently in St. Paul included Mr. Beinhorn, 
Winona, Minn.; Peter Galaas, Stillwater, 
Minn.; August Gfrerer, Stillwater, Minn., 
and A. T. Setterburg, Cokato, Minn. 

Mr. Diehm, northwestern representative of 
the Dupont-Viscoloid Co., Arlington, N. J.; 
Charles Goodman, of Benj. Allen & Co., Chi- 
cago, and Jack Kloville, of Kloville Bros., 
New York, were recently in Minneapolis. 

E. C. Baxter, of E. C. Baxter & Son, re- 
tail jewelers, 3019 Hennepin Ave., Minne- 
apolis, was out of the city a week early in 
March, when he went with his wife to at- 
tend the funeral of his sister at Sheffield, Ill. 

Wells Bros., trade watchmakers, room 300, 
622 Nicollet Ave., Minneapolis, have added 
a line of jewelry. On the first of next Au- 
gust they will will have been in the watch- 
making business seven years in the same 
building. 

Out-of-town visitors to Minneapolis who 
recently called at the wholesale houses in- 
cluded Miss Ethel Gary, of the store of 
Charles Monroe, Hibbing, Minn.; H. J. Hul- 
berg, Northfield, Minn.; O. D. Leidal, Fer- 
gts Falls, Minn. 

John MacNaught, of the retail jewelry 
firm of White & MacNaught, Nicollet Ave. 
at 9th St., Minneapolis, returned to the city 
March 31, after a stay of a month in Los 
Angeles. Mrs. MacNaught was on the 
Coast for the Winter, and her husband re- 
turned with her. 

Representatives from eastern jewelry 
firms who were recently in St. Paul in- 
cluded J. A. Gulbrandsen, Sheets-Rockford 
Silver Co., Rockford, Ill.; Clarence Munn, 
Wilcox Silver Plate Co., Meriden, Conn. ; 
I. B. Ogilvie, of the R. Wallace & Sons 
Mfg. Co., Wallingford, Conn. 

C. A. S. Bang, Minneapolis retail jeweler, 
has moved from 1529 Franklin Ave. to 1803 
Franklin Ave. The change was made on 
March 10, and Mr. Bang feels that he is 
better situated. He came to Minneapolis 
from Luck, Wis., and was at his former 
Franklin Ave. address about 15 months. 

G. O. Kvaale, watchmaker, joined the staff 
of H. B. Thurston, retail jeweler, 705 E. 
Lake St., Minneapolis, about March 1. Mr. 
Kvaale came to the United States from Nor- 
way in 1908, after being a watchmaker there 
since 1889. For a time he was with Allen 
& Berg Co., Inc., jewelers, 16 S. 3rd St., 
Minneapolis. 

C. G. Lindquist, retail jeweler, 612 W. 
Broadway, Minneapolis, redecorated his 
store during the latter part of March. Mr. 
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Lindquist moved to this address about three 
years ago from 1917 Washington Ave. N., 
where he was in business over 29 years. He 
has been a jeweler over 32 years. Last year 
Mr. Lindquist was placed on the board of 
directors of the State retailers’ association. 

H. B. Pratt, president of Bullard Bros., 
retail jewelers, 95 E. 6th St., St. Paul, is 
identified with the idea of the “Birthflower 
Bracelets,” which were recently placed on 
the market. The plan is for a woman to 
buy a bracelet with one flower, the one des- 
ignated for the month in which she was 
born. The other 11 flowers necessary to 
fill the bracelet are to be given her by her 
friends. Mr. Pratt was identified with the 
planning of the “Friendship Link,” placed 
on the market a while back. 

Felix A. Berner came to Minneapolis from 
the Charles N. Hancher Co., Wheeling, 
W. Va., and joined the staff of J. B. Hudson 
& Son on April 1. Mr. Berner is engaged 
in general sales at the Hudson retail store, 
33 S. 7th St., and is devoting much of his 
time to the diamond department. He was in 
the watch department of the Charles N. 
Hancher Co., where he remained about two 
years. Previous to that he had conducted 
his own business in Le Mars, Ia., for a pe- 
riod of eight years, with the exception of a 
year in the service. 

Ernest Oman, diamond worker who has 
been employed by Rentz Bros., manufactur- 
ing jewelers, 727 Hennepin Ave., Minne- 
apolis, died April 6 at Aberdeen Veterans’ 
Hospital, St. Paul, after an illness lasting 
from September, 1925. He was about 49 
years of age, and had been with Rentz Bros. 
about six years, coming to that firm from 
Sioux City, Ia. His body was sent to Chi- 
cago for burial. Mr. Oman is survived by 
his mother, who lives in Chicago; a married 
sister at Hibbing, Minn., and a son at Sioux 
City, Ila. He was a veteran of the Spanish- 
American War, a 32nd degree Mason and a 
Shriner. Funeral services were conducted 
under the auspices of the Masons. 

The firm name of Hatlestad Bros., manu- 
facturing jewelers, room 312, 622 Nicollet 
Ave., Minneapolis, was changed on March 1 
to that of Hatlestad & Hindahl. Of the 
original brothers there remains only George 
Hatlestad. K. Hatlestad ceased to be ac- 
tively engaged in the work of the firm early 
in 1925, and after maintaining a salesroom 
for about a year in the Andrus building, 
Minneapolis, he became an oil salesman. 
Leonard Hatlestad was formerly interested 
in the firm in a financial way, but now he is 
with a fruit growers’ association in Los An- 
geles. During the first part of April, Hatle- 
stad & Hindahl redecorated their salesroom, 
installing a fiew showcase and adding to their 
lines of merchandise. 

O. J. Quale, retail jeweler, moved on 
March 10 from 3618 E. Lake St. to 3533 E. 
Lake St., Minneapolis. Mr. Quale was at 
his former address two years. In his new 
quarters he has more room and the building 
is a new one. A further advantage of his 
new place of business is that it is at the 
street-car transfer point of Lake St. and 
Thirty-Sixth Ave., a corner which is fre- 
quented by residents living in the outlying 
southeastern part of the city. Business men 
of this corner decided at a recent meeting to 
call it “Ford Corner,” because of its prox- 
imity to the Ford Motor Co. plant on the 
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Mississippi River. They formed a club and 
announced a campaign for ornamental street 
lights. Their efforts have already secured 
a “stop and go” intersection sign for traffic. 
Mr. Quale is on a live business corner. 








Nine 
victims but none of whom are jewelers, 
called upon the local police commissioners 
early this week and asked that additional 
patrolmen be placed on duty in the various 
business districts of the city, as an added 
protection to the merchants of all classes. 
The commissioners are said to have ex- 
plained that they have been severely handi- 
capped during recent months by the fact 
that they have not had the authority to en- 
large the local police force, and that some 
of the “beats” are too large for one man 
to cover thoroughly within one working 
shift. M. A. O’Donnell and Emil W. Koch, 
two of the commissioners, expressed their 
desire to co-operate with the local merchants 
as far as possible and, the following day, 
announced the appointment of 20 additional 
men to the police department. The ap- 
pointees consisted of 16 probationary patrol- 
men, two police chauffeurs, a_ telephone 
operator and a hostler. 

The investigation in connection with the 
robbery of the store of the Daniels Jewelry 
Co., 821 Main St., April 1, resulted this 
week in the arrest of three men, all of 
whom were held by the police for investiga- 
tion and questioning. Those arrested are: 
H. L. Hendricks, 26 years old, the owner 
of a soft drink parlor at 913 Forest Ave.; 
‘Dick Barkett, 38, cook in a restaurant at 
800 Main St.; and Mike Moore, 41, 
Waldorf Hotel, 14th and Main Sts. Moore 
is credited by police with having been one 
of the actual participants in the robbery of 
the jewelry store, and the other two men 
were held for questioning on the supposition 
that they have knowledge of the bandits’ 
identity. An aftermath of the publicity 
arising out of the Daniels robbery was the 
loss of gems valued at $1,800 by Mrs. Ella 
Wirt, who owned them. A man called upon 
Mrs. Wirt at the latter’s rooming house at 
3429 The Paseo on the night of April 5 and 
represented himself to be an insurance ad- 
juster assigned to investigate the robbery of 
the Daniels store. The man took two rings 
and a Lavalliere from Mrs. Wirt and drove 
away in an automobile. 











Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended April 10, 1926 


The U. S. Assay Office reports : 


Gold bars exchanged for gold coin... $943,195.09 
Gold bars paid depositors........... 166,986.14 


ceo ~ $1,110,181.23 
Of this the gold bars exchanged for gold 
coins are reported as follows: 





Date Exchanges 
PM arainte cis aio slalseleintwre we natre nears $447,941.79 
PRMMR OE 1a 'sSer a: 6 aan of oes atai etal alas ere a sia ties 66,820.06 
UMRE GE facie vi didleia wins sin varelaia wae ele Me 186,522.87 
PRUE sie ovale tise tins ceuneuscasiis 77,658.46 
April Daa ahaa we oat eat tata area 138,860.46 
ET ei BSig cares end Weta mean 25,391.45 

POS Sata: Ae ana cence $943,195.09 
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COUNTER CASE NO. 113 








An all plate glass case of cemented glass construction which may have slanting or raised bottom, 


also drawers or cupboards in the base. 


Built in any material and finished as desired. 


F. C. JORGESON & CO., 159-167 Ann St., Chicago 


Builders of high grade jewelers’ fixtures for over 40 years 








ae Oe 
OICPAID 


Fach day many 
new shipments of pre- 
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find their way 
Tome) etme leroy i 


The act is ite 
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of fairness 
“ay we have 
the opportunity to 


ce Sfimate your 
next shipment 


Smelting « Refining Co 
oF S30. Third St 
Minneapolis 
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Medical 
Ophthalmology 


By Arnold Knapp, M.D. 510 
pages, with 32 illustrations. 
Chapter I, comprising 80 
pages, is devoted to the anat- 
omy of the eye and especially 
the ocular nervous system. 


Price, $5.00 


The Optical Publishing Co. 
11 John St.. New York 
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Arthur Miller, of H. Miller & Sons, is 
back at the store after making a business 
trip east. 

H. F. Babcock will open a modern trade 
repair shop in the Chester Twelfth building, 
second floor. 

Frank X. Russert, who has been sojourn- 
ing in Florida for the past couple of months 
is back home again. 

R. E. Gourley, formerly with the Sigler 
Bros. Co., will make his initial trip for the 
H. W. Burdick Co. this week. 

J. B. Avery, well known Amherst, O., 
retail jeweler, was in an automobile acci- 
dent last week and suffered a possible frac- 
ture of the hip. 

John E. Joss, of the Watch Shop Co., 
New Philadelphia, O., is a temporary resi- 
dent of Cleveland. He is serving on the 
Federal Grand jury. 

A. H. Manchester, of Sigler Bros. Co., is 
taking over a portion of the Ohio territory 
formerly traveled by Mr. Gourley, and Leo 
J. Goetz will travel the Indiana and Michi- 
gan portions of the territory. 

Julian Tyler, formerly an officer of the 
Bowler & Burdick Co., is a captain of one 
of the teams soliciting funds for Charity 
Hospital. A large number of jewelers have 
contributed liberally to the fund. 

Special Master Friebolin will hold a hear- 
ing April 13th at 11 a. Mm. in the matter of 
Arthur J. Madaros, doing business as L. 
Strauss & Co., against whom an involuntary 
petition in bankruptcy was filed. 

The Sigler Bros. furnished a very hand- 
some silver trophy for the McKinney Steel 
Co., bowling league. It consists of the 
pins, supporting each other, on the top of 
which rested the ball. The trophy will be 
presented to the team which has won for 
three consecutive years. 

Among out of town jewelers visiting in 
Cleveland last week ‘were J. S. Beck, 
Uhrichsville; L. W. Wyckoff, Chagrin 
Falls; J. E. Longnecker, Struthers; H. C. 
Webb, Bedford; H. F. Pitkin, Akron; O. L. 
Nolf, Norwalk; John C. Drake, Kimball, 
and Mrs. F. W. Forbes, Kinsman. 

The county auditor has made arrange- 


ments to have a printed form made which: 


will be filled out by the applicants for auc- 
tion licenses of jewelry and must be. sworn 
to. The form will contain the information 
as to the amount of the applicant's inventory. 
The license commissioner will then send the 
form to the county auditor’s office so that 
a comparison can be made between the in- 
ventory and the tax return of the applicant. 
The law requires this, but it has not been 
strictly enforced in the past. . 








Canada Notes 





Guiseppe Sebastiano, watchmaker, is regis- 
tered at Montreal. 

Labrecque & Mayer, jewelers of Montreal, 
have dissolved partnership. 

A new retail jewelry store is being opened 
on May 1 by Cook & Fogarty, Ltd., in the 
downtown shopping district of Toronto. 

Ernst Gideon Bek. vice-president of the 
Ernst Gideon Bek Mfg. Co., New York, 
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who has been making a business trip to 
Canada, was in Toronto recently. 

Out-of-town jewelers calling on the 
Toronto trade recently included A. H. 
Wideman, Markham; A. D. Savage, 
Guelph; F. W. Waters, Ingersoll; W. H. 
Smith, Oakville; J. H. Stephenson, Mark- 
dale; all Ontario. 

D. W. Dingwall, president of the D. R. 
Dingwall Co., Winnipeg, has returned from 
a lengthy European trip, during which he 
visited England and the leading continental 
markets. While in England he attended the 
British Industries Fair. 











A. W. Lacoosin, Bulova Watch Co. rep- 
resentative, who has been on a vacation in 
the mountains has fully recovered from his 
recent nervous breakdown and was a visitor 
in New Orleans last week. 


A. J. Krower, president of Leonard 
Krower & Son, I[nc., accompanied by the 
two buyers of the jewelry department, A. L. 
Judis and Henry Weil, are visiting the 
various factory centers, New York, Provi- 
dence, Newark and Attleboro. Also B. 
Mattes, manager of the fancy goods, silver- 
ware and clock department is on a buying 
trip through the various eastern markets. 











W. J. Van Leer, Fullerton, Nebr., 
ducting an auction to close out his stock, as 
ke intends to quit business. 

T. L. Combs, of Omaha, is conducting a 
removal sale, preparatory to moving into his 
new location in the Power building. 

Among the out-of-town jewelers who were 


is con- 


in Omaha during the week were: J. W. 
Coon, Red Oak, Ia.; Sip Terpstra, Hos- 
pers, Ia.; Banks Lerew, Gretna, Nebr., and 
Fred Gearhart, Neola, Ia. 

Jerome McCargill, city salesman for the 
A. F. Smith Co. in Omaha, found himself 
minus a car recently when thieves made way 
with his automobile while he was calling on 
a customer. Police found the car, however, 
within a few days. 

J. C. Graves & Son, Humphrey, Nebr.. 
have been having a closing out sale, as they 
are quitting business at that place. They 
also have a place of business at Madison. 
where they are holding a reduction sale to 
reduce stock, but will continue in business 
at Madison. 

C. E. Reese, Omaha jeweler who has at 
various times owned blooded hog ranches, 
and had other interests with which he plays, 
has had another experience which makes 
his friends more than ever certain that 
ie has a magic touch. Knowing of a 
big estate that was being settled up, and 
knowing that the heirs were not satisfied 
with their attorney, he tipped the matter off 
to an attorney friend of his. The friend 
immediately got himself retained as attorney 
for the estate, and soon drew such a hand- 
some retainer fee that he came back to Mr. 


these men. 


123 


Reese and left a shining new automobile 
at his door as a tip. So Charles Reese is 
sporting around in his new sedan which he 
didn’t know he was going to get a few 
weeks ago. 











The eighth anniversary of Weisfield & 
Goldberg is being celebrated in Seattle by 
this jewelry store. The first store was estab- 
lished in 1918 in a narrow space, which 
marked, according to this firm of credit 
jewelers “the buying independence of the 
People of Seattle.” Considerable progress 
has been realized in the eight years of suc- 
cessful operation, and the branching out of 
several other stores in Washington cities is 
noted. 

For smashing the window of the jewelry 
store of Sartori & Wolff, Spokane, Wash., 
and stealing watches therefrom, ‘Franklin 
del Prana, a youth arrested. i in that city after 
an exciting chase through the business dis- 
trict recently, was sentenced last week to 
the reformatory by Judge Huneke of that 
city. He was given an indeterminate sen- 
tences of from two to 15 years. In court 
he told a story of palmistry and a belief in 
the ocult powers of a Los Angeles mystic. 
In the California city he stated he con- 
sulted a palmist who told him that he must 
leave the city immediately to avoid danger. 
This he did, but got hungry in Spokane, 
and smashed the jewelry window to secure 
the watches. It was believed that the youth 
was sub-normal. 

People persisting in patronizing dishonest 
peddlers of “diamond” merchandise continue 
to be swindled, Police are now on, the trail 
of three enterprising “diamond” © salesmen 
who have been selling cut glass imitations 
of these stones in Seattle, and several per- 
sons have been victimized, according to the 
local officials, who have complaints against 
According to. the hard-luck 
story of one of the victims on Westlake 
Ave., this city, the diamond sharpers showed 
him a genuine stone as a sample, and then 
sold him a paste diamond. A neighbor was 
likewise victimized, as the men worked 
Westlake Ave. Description of the men were 
turned over to the police. The three had 
been canvassing with a new automobile, but 
the men, the diamonds and the coupe seem 
to have vanished in the Seattle fog. 

Mortgaging the future was the theme of 
the talk by Dr. Carl S. Dakan, of the Uni- 
versity of Washington School of Business 
at the meeting of the Metropolitan mer- 
chants Thursday evening, April 8. He has 
made an extensive study of installment buy- 
ing in this country in his position as pro- 
fessor of business administration at the uni- 
versity, and his talk on the growing tendency 
of installment buying was of pertinent 
interest to credit merchants and jewelers 
in the city. According to the research con- 
ducted by the professors there are 80 per 
cent. of the people of the country living 
either up to every nickel of their income, 
or what is worse, beyond their means, and 
through their constant use of credit, and 
installment purchasing have mortgaged. the 
future to the extent of five billion dollars. 
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=e Art and Service 2 


Two of Our Many Beautiful Hall 
Clock Designs 


HIMING HALL Clocks have 
become very popular and the 
well appointed home is not 

complete without its stately presence. 
Surely no article of the home com- 
bines such beautiful art and everlast- 
ing service as a HERSCHEDE 
clock. 


As the oldest makers of Chiming Hall 
Clocks in this country, we point with 
pride to the endless number of homes 
enjoying the restful ticking and beautiful 
chimes of our clocks. 








Cases are of exclusive design and have 
been the recognized leaders in the art 
for years. They are made of solid 
mahogany. 


Our movements are made on specially 
designed automatic machines and_fin- 
ished by hand, insuring the greatest ac- 
curacy and finest finish at minimum cost. 
Solid cut steel pinions used throughout. 


The chimes are made from “Triple 
Process” refined metal of our own for- 
mula, together with the most careful 
tuning by one of Cincinnati’s leading 
Professors of Music, and are really very 
beautiful. 





The cost to the consumer is no more 
- than ordinary clocks and leaves a good 
margin of profit for the dealer, beside the 
continuous reminder to your customer 
that you sell the finest quality clocks. 


CHIME HALL CLOCKS, List $162.00 to $1710.00 
CHIME MANTEL CLOCKS, List $52.00 to $126.00 


a7 HALF-HOUR STRIKE MANTEL CLOCKS. List 


Height, 83 Inches; Width, 20% 
Inches; Depth, 14%4 Inches. DESK CLOCKS, with fine 11-jewel Lever hom: Height, 82 Inches; Width, 22 
Redwood Burl Panels ment, List $26.00 to $44.00 Inches; Depth, 15 Inches. 


Send for our latest Hall and Mantel Clock Catalogs 


THE HERSCHEDE HALL CLOCK COMPANY 
we. Now York, Robt. E. @ SSAENAEO ER Ry SIEM aie isn incgamtuinon tee ramen, O00 


686 Fifth Ave., New York, Robt. E. Wilkes, Mgr. 
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JEWELERS’ 


That this department shall prove mutually bene- 
ficial to our readers, it is desirable that tle mem- 
bers of the trade generally communicate with Tif® 
Zz CrrcuLar regarding any advantageous 
Nee = l\S device or plan which they are utilizing in con- 

Sz Y nection with their busiaess. 










































How to Increase the Sale of Watches 





Selling More Watches by More Creative Ability 


Written Expressly for The Jewelers’ Circular 











(Continued from issue of April 7) 
lf the jeweler wishes to increase his sales 
of watches he may do more than merely 
analyze his market, advertise in the news- 


papers and make displays in his windows. 


He may evolve selling plans that will awaken 
the interest of the public in large numbers. 

The American people are peculiarly sus- 
ceptible to what are often termed as “circus 
methods,” but which are in reality little sell- 
ing plans that take advantage of the psy- 
chology of the mind. These plans, often by 
playing up a single idea very prominently, 
appear to hide other ideas, ideas that might 
prevent a consummation of the sale if they 
were allowed prominence. 

Inducement offers are nothing more nor 
less than special discounts on a watch, or a 
sale price disguised. Yet the jeweler who 
does not wish to reduce his stated prices may 
actually do so by offering an additional arti- 
cle with the first. The jeweler may liven up 
a week or two of a dull period by offering a 
chain with every man’s watch sold, or a chain 
and gold knife, or a chain and a choice of 
lockets. In making such offers the jeweler 
expects to sell enough more watches to make 
up for the cost of the additional articles 
given away. 

The jeweler may include in his selling cam- 
paign a month of intensive advertising of the 
idea that the man who carries an old-fash- 
ioned instead of a modern watch is not in 
harmony with the times. Naturally, in this 
campaign the time-keeping qualities of the 
modern watch are not stressed as prominently 
as the newness of the later models. 


THE jeweler can place a few old-fashioned 

watches alongside of a similar number 
of modern watches in his windows, and call 
attention to the change in styles. Pertinent 
cards may read, “Which type of watch do 
you carry?’ “Are you living in grand- 
father’s time?” etc. 

The newspaper advertisements should call 
attention to the littte differences between the 
modern and the older types of watches and 
direct attention to the window display. This 
in itself will create a little interest and some 


sales should be made through the plan car- 
ried out in this way. 

But this plan can be carried out with much 
more emphasis on the changes in styles if 
other items of wearing apparel are included 
in the demonstration. The jeweler can use 
his window display to emphasize the great 
changes in style by procuring a picture of a 
gathering of people wearing the clothing in 
style a hundred or so years ago, and another 
of a function in which the 1926 styles are 
worn. Using the two pictures as the basis 
of units to be installed side by side, with the 
one he can show old-fashioned watches, old- 
fashioned types of jewelry, etc., and with the 
other modern types of watches and jewelry. 
A card on one may read, “The styles grand- 
father wore,” and on the other, “The styles 
you should wear today.” 

A dozen page advertisements urging the 
people to discard old-fashioned watches and 
jewelry will not have near as much effect 
as a few inches of advertising and the win- 
dow demonstration combined. The actual 
change in the styles must be visualized be- 
fore the people will realize for themselves the 
vast difference. 

The watch campaign may also include a 
“Trade in your old watch” plan. Some 
jewelers have used this plan very success- 
fully. The plan has two advantages to the 
jeweler. One is that a new watch is sold, 
and the other, that an old watch is taken out 
of the consumer’s hands. If the jewelers of 
the country could only gather up all the old 
watches that are only fit for scrapping, the 
consuming public would find an immediate 
need of more watches. Many watches are 
kept in use long after their usefulness is 
questionable. Some of these watches are car- 
ried today by men who are making them an- 
swer the purpose at great inconvenience to 
themselves and some worry to the jewelers 
who try to keep them going. Others are 
carried for sentimental reasons only. 


AN aggressive “Trade-in Sale” will reach 

these customers When no other plan 
would. A jeweler in a large city in the 
middle States held a trade-in sale and to show 





the public that the people were taking ad- 
vantage of it he placed the old watches taken’ 
in trade in an ordinary round fish-bowl.; 
This served a second purpose, which was| 
to show the people that any old kind of aj 
watch would be accepted as part payment on; 
a new one. 

The most recent phase entering into this! 
kind of a sale was planned through the co-i 
operation of a watch manufacturer and al 
local jeweler. The manufacturer offered to: 
take all the old watches he could secure offi 
the jeweler’s hands. The old watches were 
to be used in teaching the young watchmaker; 
his trade. No doubt many men were inter- 
ested in the plan, not because they particu-: 
larly desired a new watch, but because they’ 
thought it a good plan to encourage the youth; 
to learn a trade. 

No matter how much time and money the 
jeweler spends on advertising watches dur- 
ing 1926, he will not increase his sales of 
watches very largely unless he has his sell- 
ing staff attuned to the plan. The salesman 
must not only be in sympathy with selling: 
more watches, but he must be prepared to: 
handle the customers as they come into the 
store with as few “lost sales” as possible. 

It might seem out of place here to urge: 
that the salesman should study salesmanship, 
but it is a matter of open knowledge thati 
many men in jewelers’ establishments at- 
tempt to sell watches who do not know how.’ 
They can hand out the goods the customer 
asks for. They can take down an order if 
it is given to them. But they cannot sell. 

Salesmanship is a profession as much as 
the law. There are certain fundamental rules 
and laws that enter into the profession. But 
laws and rules will not sell merchandise, and 
especially merchandise of the high quality 
and fine workmanship of a watch. 


THE jeweler should see to it that the 

salesmen in his establishment are capa- 
ble of selling watches. A jeweler having 
three assistants awoke to the fact not many 
years ago that his salesmen were more in- 
terested in baseball and dancing than to any- 
thing that went on in his establishment. At 
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Model “BSM-I” 


LEITZ Binocular Stereo Magnifiers 


for Precision Examination and Control in the 
Jewelry and Allied Shops. 


In Stock for Immediate Delivery. 


The “Binocular Stereo Magnifier” is adapted for use 
in engraving, mounting, and assembling of fine parts as 
watch movements as well as the examination of jewels 
and precious stones. This instrument enables the opera- 
tor to inspect minutest parts, to control technical details 
and to adjust the smallest units to their relative positions 
in a most accurate and reliable manner. 

The “Binocular Stereo Magnifiers” offer a total relief 
from eye-strain, and permit of varying magnifications up 
to 30 diameters covering a large field of view and the 
equipment can be furnished in a variety of stands to 
meet every industrial purpose. 

It insures the advantages of highest efficiency, permits 
accuracy in production and the lowering of operating 


costs. 
Write for Pamphlet No. (CG) 1061 


60 East 10th St. 


AGENTS: 
Pacific Coast States: Spindler & Sauppe, 86 Third St., San Francisco, 
Cal. 


Canada: The J. F. Hartz Co., Ltd., Toronto 2, Canada. 
Philippine Islands: Botica de Santa Cruz, Manila, P. I. 
Cuba: Texidor Co., Ltd., Habana, Cuba. 














JEAN WILDENSTEIN 
FABRIQUE EBEL 


Chaux de Fonds, Switzerland 
is now exhibiting 
At Hotel Martinique 
Broadway and 32nd St., New York 


their complete line of 


Watch Movements 


from 4 ligne to 17 ligne, in different grades; also 
- complete watches in Sterling Silver, Green and White 
Gold for Ladies and Gentlemen. 


also 


Traveling and Easel Clocks 


newest styles never shown before in this country. 











25,000,000 are reading about La Cross 





Sell the year round ! 


With this handsome, effective 
display stand, you can sub- 
stantially increase your year- 
round sales of La Cross mani- 
cure sets. Suggest them for 
personal use or gifts—for birth- 
days — for. anniversaries — for 


SCHNEFEL BROTHERS, Newark, N. J. 
New York Show Room: 1270 Broadway at 33rd Street 


> 
La Gross 


graduation — for vacations—for 
prizes and many other gift 
purposes. 


Get assortment No. 15 of 15 
sets for $45.90 and get display 
stand free. 


Please send me further information on the 
La Cross line of manicure sets. 


PEER ooo tees cee see- 


Jobber’s NAME ...sccccccs.ccvcesccvesecvccess 


NAIL FILES 
| Tweezers Scissors : 
| Nippers | EE Se TERE Py eee erry ere | 
L Manicure Sets 110 | 





Newark Telephone Samples at 246 Fifth Ave., New York 
Mulberry 1116 Tel. Ashland 9600 


E. HUEBNER & SONS 
123 VAN BUREN ST. NEWARK, N. J. 


Manufacturers of 


PEARL GOODS 


COLLAR BUTTONS ONE PIECE LINKS 
NURSES BUTTONS STUDS 
BUCKLES SLIDES 
DRESS BUTTONS 
We specialize in OCEAN PEARL 
Requirements for Manufacturers 
Write for samples and quotations 








Fairchild & Company, Inc. 
49 EAST 21st STREET 
NEW YORK CITY 


We Are Manufacturing 


Pencils and Kindred Articles in Gold and Silver in New and 
Exclusive Designs, and the ‘‘Fairchild’’ Gold Pens 








BELLEEK 


Turkish Liners and Specialities 
for Metal Mounters, etc. 


PERLEE, INC. 


Mfrs of “TRENTON BELLEEK” 
New Rutherford Ave., Trenton, N. J. 
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first he got angry, but after he calmed down 
he realized that the young men in his estab- 
lishment were interested in these things be- 
cause they knew a lot about them. Then he 
decided that they should learn more about 
the business they were engaged in, and 
through this knowledge become more inter- 
ested in it. Among the details of his cam- 
paign of education was a series of demon- 
stration sales. At one time he would act as 
the salesman and at another he would act as 
the customer. The assistants became inter- 
ested in the progress of the “game” and soon 
began to vie with each other for the approval 
of the others. They began to read the lit- 
erature of the watch manufacturer more care- 
fully and to pick out the facts presented so 
that they could use them in the sales staged 
in the store. It was not long before they 
were using the same tactics on the customers 
they served and their sales rose considerably. 

In the first place, they learned more about 
the mechanical points of the watches they 
sold. These they found impressed the cus- 
tomer. They were soon able to discuss the 
various features of each make of watch in 
such a way as to create confidence in them, 
and the customer was much easier to sell. 

From this they began to build up a sales 
record. There was enough rivalry to keep 
them keyed up all the time and the jeweler 
profited much from his initial effort to get 
them to understand the business and take an 
interest in it. 


THE jeweler should make use of the sell- 

ing helps furnished by the manufacturer 
in his campaign for increased sales of 
watches in 1926. There is much of this that 
is wasted today, and when it is remembered 
that experts prepare this matter for the 
jeweler he should consider it worth a great 
deal to him. Window cards are prepared 
for use in the window. If these are allowed 
to remain in the store room until they be- 
come soiled, they are of little value to any- 
one. The manufacturer is paying good 
money for these selling helps and the jeweler 
is wasting it. 

Booklets and leaflets distributed among 
possible customers are the leaven that raises 
the loaf of sales. The jeweler may not just 
like some little thing about them, or he may 
think they should have been prepared in a 
different way, but it is just possible that the 
expert who prepared them knew better what 
will reach the public than the jeweler. Very 
often some little point in these booklets and 
leaflets appear hidden from the view of the 
jeweler, but reach the customer and pave 
the way to many sates. 


HE following points have been covered: 
1. There is a wide market for the 

sale of watches. 

2. The jeweler is the logical purveyor of 
watches. 

3. If an increase in sales is to be ex- 
pected, the jeweler must analyze his market. 

4. Advertising must be directed to the 
possible watch customer. 

5. Watches should be advertised as time- 
keepers and as personal comforts. 

6. Window displays must be used with 
newspaper advertisements to gain widest pub- 
licity. 
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Some Business Tips for 
April and May 
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r. the jeweler does not pay much attention 
to the business that can be done in birth- 
stone jewelry in other months of the year 
he surely should do so in April. With the 
diamond as the birthstone of April he has 
a gem worthy of his best efforts. Not only 
is it a pleasing stone to everyone but it is 
a profitable gem for the jeweler to sell. 

During the last few years installment 
jewelers have proven that the diamond can 
be sold in large quantities. They have not 
only opened new fields for the sale of dia- 
monds, but by advertising, have sold many 
diamonds to their former clientele. The 
people want jewelry, silverware, diamonds 
and watches. But they want other things 
as well, and the merchant who promotes his 
business in the most efficient way seems to 
get the business. There is a lesson for the 
average jeweler in these facts. If he wants 
to sell his wares he must merchandise them 
in an attractive manner. If he waits until 
the people get ready to buy he is losing 
ground. 


THE jeweler will find it profitable to make 

a big splurge during April with his dia- 
mond proposition. He can make the most 
of the fact that the diamond is April’s stone, 
and that April is a fitting month to make 
the purchase of diamonds. He can bring 
out the diamond as a birthstone for the 
April born. He can exploit it as an anni- 
versary gift. The engagement ring should 
be a diamond ring, and there is always some- 
one anxious to become engaged and have a 
diamond ring to wear. He can add to the 
interest of his offerings by mention of the 
investment value of the diamond. 

His advertising should stress each point 
in separate advertisements. He will find it 
more profitable to bring out one point at a 
time, and bring it out forcefully, than to 
try to advertise every point in a single ad- 
vertisement. A good form of advertisement 
is to offer a diamond at a particular price 
in each advertisement. Mention may be 
made of other values, but it has been found 
that by playing up a single value that more 
interest is found in the advertisement by 
the public. 

The window displays should tie-up with 
the advertising of the diamond. These dis- 
plays must have something about them to 








7. Selling plans help to produce volume 
business. 

8. Salesmen should learn to sell watches 
intelligently. 

9. Selling helps of manufacturers are in 
reality “helps.” 

In conclusion, the writer suggests as a 
slogan for the jeweler: “More watches sold 
in 1926, and more watches sold right.” 


(THE END) 


interest the people seeing the display. Just 
showing a lot of diamond jewelry will not 
be sufficient, although the. way it is shown 
has much to do with 'this.. A. diamond sale 
may be featured in the window by showing 
the prospective customer the, progress of the 
diamond fromm the mine to the ultimate con- 
sumer. A miniature mine may. be fabricated. 
The tunnels and lifts, the cars .carrying. the 
earth to the dumps, and other phases of the 
mining processes may. be shown; with the 
entire working in action, a small motor 
providing the power. Pictures may be used 
to show the various processes of. polishing. 
Stones in the rough and partly polished may 
be shown. A steamer may be added to illus- 
trate the trip from Amsterdam to America. 
The local railroad station may also be 
shown in miniature illustrating their arrival 
in town. 


HIS window display will be one of the 
most attractive spots on the street and 
there will always be a crowd around it, 
proving that the people can be interested in 
displays that are educational. ; 
Another feature of a diamond sale that 
will produce good business is the trade-in 
of smaller diamonds for larger ones. Some 
jewelers feature this strongly and find in it 
a means of selling diamonds for cash that 
they otherwise could not sell to some of 
their customers. It is based on the idea 
that the customer may buy a small diamond 
and later trade it in on a larger one by 
paying the difference in the price. 


HE jeweler can start his May selling 
campaigns by featuring Child Health 
Day on May 1. This day will be nationally 
observed and while merchants selling chil- 
dren’s clothing, furniture and other neces- 
sities may have a better chance to play up 
the health feature the jeweler will be in the 
best position to play up the gift business. 

The baby will be receiving a great deal 
of attention. The parents and other rela- 
tives, and the friends will all be interested 
in the baby at this time. The jeweler can 
reach a great many of these with an appeal 
to give baby a gift. 

A window display that will interest the 
public can easily be installed. First, secure 
a large number of photographs of local 
babies. At least twenty should be secured, 
and displayed with the consent of the 
parents. These may be placed in the center 
of the window and a prize offered to the 
person who will identify the largest number. 
Or, a prize may be offered to the baby who 
receives the largest number of votes. 

The photographs may also be used in the 
window to secure attention without the con- 
test feature, although that adds materially 
to its interest to the public. With the 
photographs as a drawing card the jeweler 
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-may display children’s silver sets, mugs, 
rattles, etc., as well as children’s jewelry. 
Show cards should be used freely, such 
‘cards as: “Give Baby a Gift on Baby Day,” 
: “May Day Is Gift Day for Baby,” etc. 


MAY brings another gift day in Mother’s 
Day, May 9. The jeweler must adver- 
tise his gifts for mother if he is to compete 
with the florist, the confectioner and others 
in the gift business that will materialize for 
Mother’s Day. A “Mothers of America” 
window display may be featured to attract 
attention to the merchandise offered as gifts 
for mother. This may be carried out by 
securing photographs or prints of the 
mothers of famous Americans. The mother 
of Washington, of Lincoln, and of others 
prominent in our earlier history as well as 
those of noted men of later times should be 
shown. If it proves impossible to procure 
a sufficient number of these pictures to 
make the display representative, the display 
may be made of “Mothers of: Our City.” 
Photographs of mothers of prominent local 
men will be easier to procure. 

As a central feature a picture of a mother 
should be framed and posed on an easel. A 
silk drape may be hung over ‘the frame and 
a spray of flowers added. Show cards will 
help a great deal in giving impressions. A 
simple card reading, “Don’t forget her gift 
on this beautiful occasion,” will do a great 
deal to create a feeling that now is the time 
and here is the place to buy mother’s gift. 

Early June weddings will bring demands 
upon the jeweler in May for gifts and wed- 
ding rings. The June wedding advertising 
campaign should be started in May and con- 
tinued until the last June wedding is con- 
summated. The jeweler should make spe- 
cial efforts to bring his merchandise to the 
front as the most fitting for wedding gifts. 
Merchants in other lines of trade will be 
featuring their lines and the jeweler must 
meet this competition with better advertis- 
ing and more convincing arguments. 


HERE is a good argument to present early 
in the June bride campaign: 

“You go to your attorney for legal advice 
and your family physician for medical ad- 
vice. You should go to your jeweler for 
gift advice.” 

This may be printed in several of the 
earlier advertisements if not in all of the 
advertisements for this occasion. 

In advertising the gifts for the bride it is 
often much more important to picture the 
pleasure of the bride in the gift than to 
give up much space to a description of the 
gifts. This may be done in the following 
manner : 

“As the bride unwraps her wedding gifts 
a woman’s sagacity comes to her and she 
looks with eagerness to the gifts that will 
add most to her home—gifts which will 
create a touch of refinement and lasting 
elegance. Sterling silver will give her a 
delicious thrill of pleasure, whether it is a 
small vase or serving piece for the table, or 
something more pretentious in a tea service 
—a gift without comparison.” 

A western State jeweler delved into 
mythology and made the engagement ring 
more than a thing of value and beauty by 
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casting a romance around it that must 
surely appeal to the prospective groom. It 
read as follows: 

“On the Finger of a Goddess Newly 
Betrothed. 

“The god of the mines called his courtiers 
to bring him all the known gems. He took 
one of each—he crushed them—he com- 
pounded them—and said: ‘Let this be some- 
thing that will combine the beauty of all; 
yet it must be invincible.’ He spoke, and 
lo! The diamond was born. 

“Imagery—yet strikingly true in_ its 
thought! The red of the ruby, the blue of 
the sapphire, the green of the emerald— 
caught in a thousand sunbeams! That is 
the diamond. 

“Had this been a god of the modern 
world, he would have set this peerless gem 
in a peerless mounting—a graceful, finely 
wrought circlet of platinum. And he would 
have placed it upon the finger of some young 
goddess, newly betrothed, in supreme recog- 
nition of it as love’s perfect symbol.” 

Very often the jeweler gives all his atten- 
tion to advertising gifts for the bride and 
forgets the bride’s gifts to her attendants, 
and the groom’s gifts to his best man. This 
was not the case with one jeweler who used 
the following method of getting this kind 
of business : 

“Bridesmaids’ and Ushers’ Gifts. 

“Ever mindful of the dilemma some 
brides—yes, and grooms, too, find them- 
selves in searching the town over for 
something appropriate in wedding remem- 
brance for those in the bridal party, we have 
gathered together a lot of trinkets in gold, 
gold mounted, gold and silver inlay and 
sterling silver—lorgnons, photo cases, dorine 
powder cases, lipsticks, pencils and enameled 
perfume holders. 

“For Ushers—Cigarette holders, lighters, 
cigarette cases, memo books, pocket check 
book holders, canes and waldemar chains— 
and best of all is that these articles may be 
had at an inexpensive price, as well as the 
most expensive, depending upon the material 
used—yet all are smart looking.” 


ECORATION DAY should not be 

passed over lightly by the jeweler. 
While he may not wish to hang a selling 
campaign on this anniversary he will desire 
to make a fitting display in commemoration 
of the valorous deeds of our departed heroes. 
A three-day display is sufficient for this an- 
niversary, placing it in the window Friday 
evening and taking it out Monday evening 
or Tuesday morning. 

The Decoration Day display should be 
one of memorial and it is advisable to omit 
the showing of merchandise, or, at the least, 
to restrict the amount of merchandise. dis- 
played. It is not advisable to reproduce 
graveyard scenes, although a memorial 
wreath may be introduced without fear of 
an unfavorable reception. The American 
flag should be included in such displays, but 
it must be done in a way to show reverence 
to it and not to reduce it to a mere deco- 
rative rag. If the spirit of the day is 
carried out in the display it will receive 
favorable attention and create a considerable 
amount of good will for the jeweler. 








H. G. Fussell will open a jewelry store at 
Sycamore and 5th Sts., Waterloo, Ia. 
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The Specialty Store’s Window 
Display Advantages 


Address of T. M. B. Hicks, Jr., Display Manager 
of William Filene’s Sons Co., Boston, Before 
the Convention of the Massachusetts and 

. R. J. A. at Salem, March 23. 

[? is difficult to talk from a department 

store angle to the man running a spe- 
cialty store, such as that conducted by you 
jewelers of Massachusetts and Rhode Island, 
but I will endeavor to give to you some 
of my impressions, gained through observa- 
tion. The specialty store man has, I believe, 
more advantages than the department store 
man for several reasons, one, because the 
store window of the department store is 
usually too large for a proper display of 
jewelry; second, because the display of 
jewelry should be so arranged that the article 
displayed is brought reasonably near the 
eye level and which is almost an impossi- 
bility with the department store, and third, 
the department store is obliged to display 
many types of merchandise at once. 

The department store window does not 
have the proper lights for a good display 
of jewelry and is, as a matter of fact, the 
last place to turn to as a model. This does 
not mean that the department store cannot 
do the job as well as the jewelry or specialty 
store, but the fact remains that it does not 
do it. The department store is a combina- 
tion of specialty stores but so arranged, un- 
fortunately, that when the call for specializa- 
tion comes in it is not properly equipped. 

The department store carrying jewelry 
may do its share of business in that line, but 
it does it under a handicap. In regard to 
jewelry store windows, it should always be 
borne in mind that the purpose of the display 
is to sell merchandise. The display window 
is the mest valuable space in the store, as 
well as the most prominent location, there- 
fore, it should be treated with the greatest 
amount of study and consideration. 

The high class jewelry store, so called, 
must have better equipment and atmosphere, 
while the medium priced store and the store 
carrying the cheaper line of goods must have 
a corresponding atmosphere. There seems 
to be a tendency to have too much of the 
same kind of merchandise in the store win- 
dows, which tends to confuse the customer. 

Stores do not change their merchandise 
often enough. There is a lack of variety 
which detracts from favorable attention. 
There should be a greater variety in the 
location of merchandise. There should be 
a greater variety in the color schemes of 
the windows. The element of suggestion 
such as the gathering together of complete 
assortments of one kind of jewelry, should 
be followed out to a conclusion which would 
mean that a headdress, necklace, bracelets, 
ring, handbag and vanity case, let us say, 
of the same style and type might be grouped 
together with the suggestion that the buyer 
purchase the set. 

The store keeper who has been in the 
habit of carrying only slow moving stock 
should beware of such novelties, which 
disappear in public favor over night. There 
should also be some study made of the so- 
called “educational display” which would 
have for its objective the grouping together 
for the education of the customer, the vari- 
ous articles that can be worn together with 
good taste. 
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How Shaw’s Sells Fountain Pens 








Written Expressly for The Jewelers’ Circular by Ruel McDaniel 

















uees are a lot of unrealized profits 
still to be written up by jewelry stores 
with fountain pens, if the experience of 
Shaw’s, Dallas, Tex., is to be considered. 
That is to stay, the profits are waiting to 
be written up with fountain pens, through 
a modern fountain pen department. 

This is not a suggestion that jewelers 
carry fountain pens, for most of them do 
already. It is merely to show by example 
how it is possible to turn a small stock of 
pens into a highly profitable department, and 
how, through this department the store can 
not only get the leading fountain pen busi- 
ness of its city but make the pen department 
produce good-will for the whole store, be- 
sides. 

Shaw’s Dallas store sells about $5,000 
worth of pens a year; and the repair de- 
partment produces more actual profit than 
the sale of new pens. All sales are made at 
standard prices, the stock turns over fast 
and only high grade pens, selling from $2.75 
upward, are carried. This means that every 
sale carries with it a legitimate profit. 

According to the experience of this Texas 
store, much of the success of a regular pen 
department depends upon the man who has 
charge of it. It requires a man who knows 
fountain pens, Shaw’s finds. Their man 
is A. V. Orr. They call him Orr, the Pen 
Man who Repairs all Makes. For some 
years, before going into the retail business 
Mr. Orr traveled for one of the country’s 
leading fountain pen manufacturers, thus 
learning not only the business of selling 
pens but the mechanics of repairing them. 

Mr. Orr runs the department on a com- 
mission basis, and the company gives him 
full leeway in the matter of building up 
a personal following through personalized 
advertising. 

“Fountain pens ought to be sold on a 
service basis,” explained Mr. Orr, “and to 
do this requires much of the personal element 
that is not so necessary in other departments 
of the jewelry store. Before a person pays 
out seven, eight or ten dollars for a fountain 
pen he wants to be pretty sure that it is 
going to give him a lot of service; and he 
wants to know that if it fails to give this 
service, he can rely upon the man who 
sold it to him to make it good. 

“T believe that through personal service 
and a highly efficient service department the 
jewelry store can develop a fountain pen 
business that is entirely out of reach of the 
corner drug store or the cigar stand which 
carries fountain pens for quick turn; and 
likewise the department store. Slower sales 
and more instructions as to the use of the 
pen mean repeat customers; and these are 
the kind of customers that the over-the- 
counter-and-sold departments can’t touch, 
once the service store gets them.” 

Mr. Orr is a young man, slightly under 
medium size, with pleasing personality and 
plenty of punch, pep and perseverance. These 
traits, together with a sure knowledge of 


the business, build confidence. On confidence 
the store is building its pen business on 
a permanent plane. 

“The whole pen business really revolves 
around the service department,” says Mr. 
Orr. “At least that is the way I believe 
it should be done if the jewelry store is to 
get in a class above the stores which merely 
hand out the pens as though they were cans 
of pork and beans or clothes pins. It is 
surprising, especially to one who has studied 
the fountain pen from its mechanical stand- 
point, how little the average prospective 
buyer knows about how to treat a pen. Teach 
him to care for his ten dollar pen and he’s 
a friend of yours for life. 

“The fact that people know so little about 
pens is one reason for pen repairers dying 
young and gray. Regardless of what is 
wrong with a broken pen, a customer ex- 
pects it to be repaired in a few moments, 
while he waits; or if you finally explain 
that it can’t be done right away, he wants 
to know exactly what it is going to cost 
him to get it fixed. 


“Obviously, it is up to the pen department 
to meet these two demands as nearly as 
possible in order to get extra business 
through the repair end of the department. 
I keep a repair kit on the showcase which 
holds the stock of new pens, and just as 
soon as a customer hands me a broken pen, 
if I can possibly give it to him in a few 
minutes, I jump right onto it, even if I 
have to sell a new pen while I’m working 
on the job. Both can be done at once, oc- 
casionally. 

“Tf IT see, after tearing down the pen, 
that the job cannot be done for sometime, 
] tell the customer exactly when he can 
come back and get it, and what the job will 
cost him. This is the next best thing to 
getting him have it on the spot.” 

There is no use being afraid of giving 
away a little service, Mr. Orr points out. 
Often wiping off a pen and filling it for a 
customer brings a new sale, indirectly at 
least. When a person buys a pen there, 
if it goes wrong it is rectified free unless 
some job of importance is necessary. 

The fact that when a major job is needed 
the customer can get it done right in town 
in a day or two, rather than having to send 
it to the factory, as in the case of many 
stores that carry pens, is a big thing for 
the Shaw pen department, Mr. Orr explains. 

“The fountain pen stock of the average 
jewelry store is different than that of the 
stationery store and other places,” declared 
Mr. Orr, “in that the average jewelry store 
keeps pens largely for sale as gifts; other 
stores sell them for commercial and personal 
use. That is something that the jeweler 
should bear in mind in buying stock, dis- 
playing it and selling it. 

“The fact that many of the pens are to 
be sold as gifts means that the stock should 
be pleasing to the eye as well as be practical 
and of good quality. Thus the manner of 
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display in the case becomes of prime im- 
portance. ; 

“Our sales of new pens and fancy pencils 
are about fifty per cent to persons who want 
them as gifts for others. I believe this 
percentage of gifts is below the average 
in the usual jewelry store, because we have 
developed the fountain pen section into a 
more general one than some jewelers have 
done. 

“As most jewelers know, the degrce of 
satisfaction a user gets out of a fountain pen 
depends largely upon his getting a pen of 
a style that fits his hand. Where you sell 
directly to the one who is to use the pen, 
it is a simple matter to fit him with the 
pen he needs. But where someone else buys 
a pen to give a friend or relative, then it 
is a different problem. 

“When a person asks to see a pen, I 
usually ask if he wants the pen for him- 
self. If so, I fit it to him. If not, I try 
to learn something of the nature of the 
person who is to get the pen, and his or her 
occupation. With this information I usually 
can fit the recipient out with a pen that fits 
him or her.” 

Mr. Orr explains that an important phase 
of selling high grade pens is the ability to 
“step up” a sale in a case where a person 
comes in and wants something cheap. 

“We carry nothing at less than two dollars 
and _ seventy-five cents,” he declares, “and 
with so many stores selling what is pur- 
ported to be fountain pens at ninety-eight 
cents, some people have the idea that you 
ought to get a fairly good pen for a dollar 
or two. That means that the dealer im 
really high grade pens must meet this con- 
ception with a sound argument to show that 
it is an impossibility to put out a really 
good pen at such prices. The best argument 
is an explanation of the manufacturing 
methods of reputable pen makers, and the 
service the store and the factory offers to 
customers. 

“The fact that a person brings a dollar 
pen here to be repaired does not mean that 
he is not a good customer. By going into 
the details of pen and pen point making, I 
have many times sold dollar and a quarter 
pen points for use in a dollar pens; and 
I did the owners a service by doing so, too, 
for the action of any pen depends upon the 
condition of the point. 

“Another thing I have learned: You can’t 
judge by a man’s appearance what price 
pen he will buy. A man in greasy overalls 
sometimes buys a ten dollar pen, and he 
should be so treated.” 

In addition to the usual advertising by the 
store, Mr. Orr features the pen department 
through the use of some clever blotters, 
emphasing the words, “Orr, the Pen Man, 
who Repairs all Makes.” These are distri- 
buted through business houses and in the 
store’s monthly statements. 

“I get a considerable amount of business” 
he declares, “through cultivating the friend- 
ship of druggists who do not have fountain 
pen departments. It is surprising how many 
people ask their corner druggist to tell them 
where they can buy a good fountain pen. 
If the druggists know me, well they think 
of me in such instances.” 








A. D. Ackerman has engaged in the 
jewelry business at Fairbury, Nebr. 
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Japanese Writes on Horological 
Education in America 








Correspondence of T. Saito, now of Tokio, Japan, while a horological student in the United 
States 

















ODAY I received “Tokei Taimusu” 
(Clock Times), a magazine, from a 
friend of mine who is a member of the staff 
of a certain large watch store of. Tokio. 
I am in America now for over 20 years. 
When I read the Times I realized the dif- 
ference between the past few days when we 
were apprentices learning to make balance 
stops and spring detents at the shop of a 
watchmaker on Tinja Ave. or at the shop 
of a master who did the work for the “Ten- 
mondai,” and of the present day methods of 
learning, I said to myself, “The watchmak- 
ers of Japan have become very fortunate.” 
In a book I read, “How to Run a Lathe,” 
there was an article on “How to become 
an expert lathe operator.” In that article 
there were over 10 chapters, and among 
them I noticed that there was -advice on 
reading technical magazines and _ technical 
books during the spare moments. 

Formerly, when we used to study watches 
in Japan, there was not a single book or 
magazine on watches written in Japanese, 
but now there are many valuable publica- 
tions headed by “Tokei Taimusu.” I see 
that these publications are monthly publi- 
cations, with ever-increasing number, and 
I am surprised at the progress of Japan in 
that line and at the same time I experience 
great pleasure in seeing such progress. 

In America at present there are several 
large watch manufacturing companies. In 
some of these watch factories night schools 
are usually conducted, where two or three 
hours daily are spent in teaching, especially 
in designing, plotting, calculation, higher 
mathematics and mechanical engineering. 
Every year, after examination, those who 
pass in the tests are given employment and 
advanced into responsible positions. Con- 
sequently all the manufacturing companies 
are filled with trained and experienced 
workers in every branch of the plant. Un- 
like Japan, the workers of America and 
Europe have the advantages of advancement 
and means of progress. It is highly essen- 
tial that ‘workers in Japan should have at 
least a thigh school education, with the 
knowledge of at least one modern foreign 
languagé to keep apace with the daily prog- 





ress of the western world. This is because 
it is essential to read foreign monthly or 
weekly pub.ications. 

America is a country where newspapers 
and magazines are very cheap compared to 
the cost of living. Therefore many papers 
of great value are published. Of those con- 
cerning watchmaking there are many, 
among which are the JEWELERS’ CIRCULAR, 
with its Horological Review. 

We have over a dozen of these publica- 
tions coming to our college, but each stu- 
dent subscribes to one or two privately. By 
the advice of the dean I subscribe to THE 
JEWELERS’ CikcuLar. As I am a foreigner, 
the studies are hard for me, and I can not 
spend much time on them, but whenever 
articles about Japan concerning watches, 
jewelry or art appear, I look them over 
quite carefully. 

It is more or less a surprise to us to sec 
that European and American publications 
devote a part of their pages to foreign cor- 
respondence, but if we understand that their 
motto is “Never miss anything concerning 
foreign trade and technical progress” we 
realize that it is quite a natural thing. 

In America there are several schcols in 
watchmaking and several are excellent in 
their equipment. Besides, there are tech- 
nical schools, privately established. Among 
these schools we find few established on a 
money-making basis, but in general they are 
good. The Elgin Watchmakers College 
was established by the Elgin Watch Co. 
with high ideals in 1920, spending a great 
part of the profit gained during the Great 
War. The school opened the following 
year. The building is a_steel-reenforced 
brick structure, with electricity, gas, steam 
and every complete modern installation. 
The laboratories and mechanical devices 
and tools are most complete and up-to-date, 
and what makes one so content is the fact 
that the instructors are all of high char- 
acter and authorities in their respective 
lines. Besides they are not only very 
amiable but are experienced instructors. 
This seems to be true in most colleges of 
America, regardless of the courses. The 
Elgin Watchmakers College has a system 


which enables each individual student of the 
whole college to ask questions personally 
of the dean of the college after a lecture ‘of 
one hour and a half every Saturday 
morning. 

This has a good effect on the students, 
and various questions are asked. At times 
a student asks questions, not of a very 
admirable nature which they think cannot 
be answered by the dean, but the dean, who 
has had many years’ experience in teaching 
watch making, kindly and carefully explains 
everything. He will bring out books writ- 
ten in English, French and German, and 
tell the student to study certain pages of the 
books whenever he has the time. This al- 
ways silences ‘the student. The Director 
often says with a smile: “Mr. Saito is a 
person of years of experience, and besides 
he has a great many books, catalogues and 
magazines on the subject. So ask Mr. 
Saito.” It is a fact that I have many refer- 
ence books, but I cannot help but feel ex- 
tremely uncomfortable at such times. On 
Saturdays, during such periods, an expert 
shorthand writer comes and takes down 
everything that goes on, and a few days 
later typewritten copies are produced. One 
of these goes to the school, one to the dean 
and three to the company, to be preserved. 
These collections of lectures will some day 
be bound into book form and their’ .value 
will undoubtedly be great. w? 

When a student enters the school, no mat- 
ter how skilled he is in certain branches of 
work, he is tested by a man who makes 
all the bench tools. This period takes from 
three to six months. I was at first dis- 
satisfied and discontented, but now I realize 
that this is a very effective way of learning 
the correct use of tools. 


In order to advance the watch trade into 
China, the watch company is establishing a 
school in Shanghai, and the person who is 
to be the dean visited the Chicago school 
before leaving for China. Yesterday the 
dean came to my laboratory and we talked 
intimately. He said, “Mr. Saito should also 
return to Japan and establish an American- 
ized watchmakers’ school in that land which 
I love so much, and teach what you have 
learned here.” 


We have in the college another Japanese 
student named Mr. Hanamoto. He is 
called Mr. Jack by all and is treated with 
great respect and trust. He is a very kind 
person, a persistent worker, and has the 
makings of a genius in artistic Knes. He 
has studied five or six years in Japan. He 
has finished the work on dials and is now 
on the escapement.. He has practically. al- 
ready finished the setting of stones. and is 
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now on the truing of the balance wheel. A 
month ago he had finished the work on the 
balance wheel shaft. 

Japan is inferior in the art of making 
balance wheel shafts and in the art of truing. 
This is most important in watch making, 
and without the knowledge of which a man 
is worthless as a watchmaker. I am en- 
couraging Mr. Hanamoto to specialize on 
the setting of jewels. I am now studying 
mainsprings and hair springs. 

In America capable watchmakers are now 
certified by the Horological Institute of 
America which gives examinations and 
work in co-operation with the United States 
Bureau of Standards. 





Clock Making in Germany 





A MEMORIAL booklet on the 50th Anni- 
versary of the foundation of the Ham- 
burg-American clock factory in Schramberg 
(Wurttemberg) has just been issued. 

The booklet printed in German, starts out 
recalling all the difficulties which the found- 
ers of the business encountered, 50 years 
ago, especially during the first 10 years of 
its existence, and compares them to the dif- 
ficulties which seemingly are lying ahead 
at the start of the second half-century of 
the factory's activities, due to the general 
upheaval created by the World War. Then 
follows the history of the concern’s develop- 
ment. 

The actual founder of the factory, Paul 
Landenberger, was quite a young man when 
he first came to Schramberg in 1869, and a 
few years later, in 1875, started his own 
factory, under the style of Landenberger & 
Lang. The first years were full of diffi- 
culties, and it was only due to the constant 
energy and tireless work of the founder, 
bravely seconded throughout by his wife, 
formerly Miss Frida Junghans, that the 
undertaking survived. In 1883 the business 
was reorganized into a joint-stock company, 
under the style of “Hamburg-Amerikanische 
Uhrenfabrik”, and from that time on, out- 
lets having been established in England and 
Scandinavia, the business knew _ constant 
growth and prosperity. The number of 
workmen was increased almost yearly, and 
from 70 in 1883, employees and workmen 
number at this time over 2200. The ma- 
chinery also was constantly increased, and 
at the present time waterpower and Diesel 
engines unite their power to provide the 
works with some 1600 HP. At the end of 
the 19th century a new plant was estab- 
lished at Alpirsbach, for special parts, and 
about 1905 the waterpower construction in 
the Berneck valley was completed. The in- 
creased facilities were promptly met by in- 
creased demand, and new land acquired, and 
the extent and importance of the plant’s 
saw-mills and carpenter-shops correspond- 
ingly increased. 

During and after the war, the directors 
have always tried their best to meet ab- 
normal conditions to the best advantage of 
all concerned. One of the troublesome con- 
ditions in recent years was the constantly 
increasing depreciation of German money, 
but at the present writing the capital stock is 
3,000,000 goldmarks in common stock and 
5,000 goldmarks in preferred stock, which is 
owned almost exclusively by the family of 
Landenberger and a large circle of friends 
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and acquaintances of the Board of Directors. 

The Board of Directors is composed of 
Messrs. : Wilhelm Deurer, Consul of 
Wurttemberg in Hamburg, Chairman since 
the foundation of the stock company in 
1883; W. Dinter, Hamburg, since 1885; 
Paul Landenberger, Sr., Schramberg, since 
1919; August Rueff, Banker, with the firm 
of Paul Kapff, Stuttgart, since 1919 (died 
1925) ; Philipp Wieland, Ulm, Geh. Komer- 
zienrat, since 1923. 

The Management consists of: Paul 
Landenberger, Jr., General Manager, Paul 
Gunsser, Director and Richard Landen- 
berger, Director. 

The Technical Management is 
hands of: Kurt Landenberger. 

Mr. and Mrs. Paul Landenberger, Sr., 
celebrated their golden wedding anniversary 
in 1922. 

The booklet explains why the style: 
“Hamburg-Amerikanische Uhrenfabrik” was 
chosen: “Hamburg,” because the city of 
Hamburg was the main source of supply of 
the capital necessary for its foundation 
“Amerikanische,” due to the fact that the 
principle of production adopted was one 
which at that time was in practice only in 
America: i.e. the uniform manufacture of 
stamped interchangeable parts of metal and 
sheet-brass, to replace the same parts made 
of wood, steel and cast brass individually, 
thereby making it possible to build cheap 
clocks in quantity production. 

The output is figured at an average of 
about 5,000 clocks a day (or, including the 
alarms, about 15,000 daily), of all styles and 
descriptions. The booklet finishes up with 
a review of the development in clock im- 
provements and in the quantity production 
of clocks during the last 50 years. 


in the 





Service Company Supplies Correct 
Time 





GUPPLYING the correct time in addition 

to light, heat and power is a_ service 
recently undertaken by the Philadelphia 
Electric Company. Through the devices 
used by the company, Philadelphians are 
able to connect clocks with electric sockets 
in the same manner as they would a flatiron 
or a fan. The impulses which motivate 
the clock are sent out from a master device 
in a central station. 

For many years the Western Union Tele- 
graph Company has supplied electrically 
controlled clocks for use in public places, 
but the installation of controlled clocks in 
homes on a large scale is a recent develop- 
ment in the public utility field. It is said 
that in providing correct time the central 
station companies are opening up a new 
avenue for improved public relations. 

The device used by the Philadelphia Elec- 
tric Company is the telechron system of 
master clock method of frequency regula- 
tion. It is actuated by the pulsations of the 
electric current. In the past the system has 
been used in recording instruments and it 
has only lately been adapted to automatic 
clocks and to automatic switches for break- 
ing current at a designated time. 

The current consumption of the clocks 
supplied to Philadelphians is low. As they 
have been previously built, the clocks con- 
sume an average of 17.5 kilowatt hours an- 
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nually, compared with averages of 12.9 kilo- 
watt hours for a washing machine, 30 kilo- 
watt hours for a toaster and 1 kilowatt hour 
for a curling iron. Where several thousand 
clocks are in use, however, the income accru- 
ing to central stations is substantial. More- 
over, the consumption of‘ current by the 
clocks is even and continuous. It is planned 
this year to market a clock provided with 
a small lamp to illuminate the dial. This 
type would consume about 50 kilowatt hours 
annually. 

Many central stations use telechron master 
clocks in their own properties. Several 
systems distribute the correct time to other 
plants through interconnection. One large 
superpower system in the Southeast, com- 
prising 1,500 miles of 110,000-volt trans- 
mission lines, is said to be all regulated from 
one master clock. It was at first believed 
that the placing of automatic clocks in homes 
might bring complaints when for any reason 
the current was cut off or on account of 
technical electrical difficulties. In practice, 
however, these difficulties have not been en- 
countered—N. Y. Times. 





Home-Made Oil Filter 





A NUMBER of years ago when I was an 
engine operator I devised a simple oil 
filter shown in the sketch herewith. 

Two bottles, a funnel and some filtering 
materials were all that I used and needed. 
Anybody can make and operate one. Put 
the dirty oil in one of the bottles. Place 
the filtering materials (I generally used 
ordinary waste) in the funnel, and insert into 
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HOME-MADE OIL FILTER, BY W. F. .SCHOP- 
HORST, M.E. 


lower bottle. Then invert the bottle con- 
taining the oil, just as is done with an 
ordinary water bottle. It is inverted over 
the funnel and placed in such position that 
it will gradually and automatically feed 
while the oil filters, and will not feed any 
faster. 

An advantage of this method is that as 
soon as the oil has filtered through into the 
lower bottle, the bottles may be reversed if 
desired and the oil refiltered. It is a simple 
matter to renew the filtering medium and 
since the bottles are made of glass the oil 
in both bottles and the operation of the 
filter are always clearly visible. 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 
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UNITED STATES PATENTS 





Issue of April 6, 1926 


1,579,819. SEAMLESS PLATED WIRE. Cuir- 
Frorp G. KinG, Providence, R. I. Filed May 

4, 1925. Serial 28,002. 3 Claims. 
As an article of manufacture, a seamless’ plated 

















wire comprising a core of silver and a shell of white 

gold united thereto, the said core and shell closely 

approximating each other. in color. 

1,579,820. JEWELRY. Joseru B. Kistincer, New 
York, assignor to Marie B. Kislinger. Filed 
July 8, 1922. Serial No. 573,636. 3 Claims. 

In jewelry, the combination of a metal band hav- 
ing openings, a crucifix of transparent material and 





framed in a corresponding opening in the band, a 
second band of contrasting metal within the first 
band, and beads struck from the second band and 
projecting through openings in the first band. 
1,579,842, VANITY BOX FrebdericK RETTENMEYER, 
Meriden, Conn., assignor to The Napier Co., 
Meriden, Conn. Filed July 16, 1925. Serial 
43,895. 2 Claims. 
The combination with a box, of a cover hinged 
thereto, a plate hinged to one member, a strap 
hinged at one end to the other member, and at the 
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opposite end to said plate, whereby, when the box 

is opened, the plate is lifted to clear both the box 

and the cover. 

1,579,948. COLLAR BUTTON. Epwarp G. Pat- 
TERSON, Bismarck, N. Dak. Filed Oct. 1, 
1923. Serial 665,968. Renewed Jan. 20, 1926. 
1 Claim. 

A collar button comprising a head, a pair of 
normally parallel shanks projecting from one side 
af the head, a pair of retaining links pivotally con- 
nected to the outer ends of the shanks and adapted 
to project in longitudinal alignment therewith, or 
extended at right-angles thereto. cam shaped heads 
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on the links at their pivot points for spreading the 


69,837. VANITY PURSE. Natuan Kaspan, New 
shanks when the links aré moved to an extended 


York, and Danret Potrack, Brooklyn, N. Y 
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position and stops on the shanks for limiting the 
swinging movement of the links. 


1,579,983. NECKLACE CLASP. Frans_ B. 
WEnpEL, Cranford, N. J., assignor to Hercules 
Novelty Mfg. Co., Inc., Newark, N. J. Filed 
Dec. 17, 1925. Serial 76,037. 6 Claims. 

A jewelry clasp body structure, comprising a 
front and a back plate, and integral connecting 
prongs between said plates, the clasp being fashioned 








assignors to Majestic Metal Specialties, Ine., 


4 48 New York. Filed Feb. 4, 1926. Serial 16,406. 
Term of patent 7 years. 
i 69,850. HAND BAG. Louis A.tsert Samstaa, 
is New York, assignor to Samstag & Hilder Bros., 
44. -/4 . : 
4 40 LR 


from a single blank in which one plate is formed 
entire and the other plate is formed of a pair of 
sections having meeting edges when the blank is 
bent to form the finished clasp body. 


Designs 


69,817. WATCHCASE LOW. ArtuHur P. Conant, 
Fort Thomas, Ky., assignor to The Wadsworth 





\ © 


Watch Case Co., Dayton, Ky. Filed Jan. 6, 
1926. Serial 15,975. Term of patent 14 years. 
69,828. SALT AND PEPPER SHAKER. AtrFrRep 
J. Frauper, Bridgeport, Conn., assigner to 


Inc., New York. Filed Nov. 16, 1925. 
15,429. Term of patent 14 years. 
69,855. FINGER RING. 


Seriai 


ABRAHAM SupDEROv, New 





York. Filed Nov. 27, 1925. 
Term of patent 3% years. 


69,856. FINGER RING. Asrauam SupERov, New 
—_ 


Serial 15,550. 





The Weidlich Bros. Mfg. Co., Bridgeport, Conn. 
Filed Dec. 24, 1924. Serial 11,781. Term of 
patent 314 years. 


69,831. RING. Max GoLpsBerc and BENJAMIN 





York. Filed Nov. 27, 192». 


Serial 15,551. 
Term of patent 3% years. 





69,857. FINGER RING. AsraHam Supercv, New 
Katz, New York. Filed Jan. 28, 1924. Serial York. Filed Nov. 27, 1925. Serial 15,552. 


8,464. Term of patent 3% years. Term of patent 3% years. 
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UNITED STATES TRADE-MARKS 


[The following trade marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


Trade-Marks Published April 6, 1926 


Ser. 225,585. (CLASS 4. ABRASIVE, DETER- 
GENT, AND POLISHING MATERIALS.) 
BorcHarp Lasoratortes, Camden, N. _ J., 
assignor to The Borchard Laboratories, Inc., 
Camden, N. J. Filed Jan. 7, 1926. 


j LC TL I NM 
Particular description of goods.—Silver and gold 
Folish. 
Claims use since Oct. 3, 1924. 5 
Ser. 225,912. (CLASS 28. JEWELRY AND PRE- 


CIOUS-METAL WARE.) Conn & RoseEn- 
BERGER, Inc., New York. Filed Jan. 14, 1926. 


DEBUTANTE 


Particular description of goods.—Brooches, Bar 
Pins, Pins for Dress Ornaments, Ornamental Hat- 
pins, Ornamental Pins and Buckles for Decorating 
Hats, Ornamental Shoe Buckles, Necklaces, Bead 
Necklaces, Bracelets, Earrings, Hair Ornaments, 
and Finger Rings. 

Claims use since January, 1921. 





Trade-Mark Registrations Granted 
April 6, 1926 


211,132. WATCHES AND WATCHCASES. 

Josepu Fanys & Co., New York. 
Filed May 27, 1925. Serial 214,953. PUB- 

LISHED SEPT. 8, 1925. 

211,201. BEADS EXCEPT OF PRECIOUS 
METAL, BEADED BAGS UNMOUNTED, 
DRESS TRIMMINGS, SEQUIN TRIM- 
MINGS, IMITATION PEARLS, RHINE- 
STONES, SEQUINS, AND SPANGLES 
FOR TRIMMING WEARING APPARED. 
Exvtiot, Greene & Co., Inc., New York. 

Filed Oct. 19, 1925. Serial 221,954. PUB- 

LISHED JAN. 12, 1926. c 


Trade-Mark Registrations Renewed 
April 6, 1926 


SILVER-PLATED HOLLOW WARE. 


55,248. 
Registered Aug. 7, 1906. Bernarp RiIce’s 
Sons. Renewed Aug. 7, 1926, to Bernard 


Rice’s Sons, Inc., New York, assignee. 

49,496. GOLD-PLATED RINGS . Registered Feb. 
6, 1906. Tue F. H. Sapter Co. Renewed 
Feb. 6, 1926, to The F. H. Sadler Co., Attle- 
boro, Mass., successor. 


48,493. SIUVER-PLATED FLATWARE, HOLLOW 


WARE, AND TABLEWARE. Registered 
Jan. 2, 1906. Wma. A. Rocers Ltp., New 
York. Renewed Jan. 2, 1926, to Wm. A. 


Rogers Ltd., Toronto, Can. and Niagara Falls, 
Dm W. 

55,017. SILVER HOLLOW WARE, FLATWARE, 
AND TABUEWARE. Registered Aug. 7, 
1906. THe AmeERICcAN Sitver Co., Bristol, 
Conn. Renewed Aug. 7, 1926. 


Trade-Mark Registrations Granted 
March 23, 1926 


210,804. EARRINGS. P. & A. Linton Co., Provi- 
dence, R. I. 
Filed Sept. 26, 1925. Serial 220,856. PUB- 
LISHED DEC. 29, 1925. 
210,841. WATCHCASES. Tue DveEser-HaMPDEN 


Watcu Co., Canton, O. 
Filed Feb. 17, 1925. Serial 209,725. PUB- 


LISHED DEC. 29, 1925. 
Trade-Mark Registrations Renewed 
March 23, 1926 
46,855. JEWELRY CHAINS. Registered Oct. 10, 


1905. R. F. Stmmons Co. Renewed Oct. 10, 
1925, to R. F. Simmons Co., Attleboro, Mass., 


assignee. 
48,491. SILVER-PLATED FLATWARE, HOD 


THE JEWELERS’ CIRCULAR 


LOW WARE, AND TABLEWARE. : Regis- 
tered Jan. 2, 1906. Wm. A. Rocers Ltp., 
New York. Renewed Jan. 2, 1926, to Wm. 
A. Rogers Ltd., Toronto, Can., and Niagara 
Falls, N. Y. 

48,537. SILVER-PLATED FLATWARE, HOL- 
LOW WARE AND TABLEWARE. Regis- 
tered Jan. 2, 1906. Wma. A. Rocers Ltp., 
Toronto, Can., and Niagara Falls, N. Y. Re- 
newed Jan. 2, 1926. 

50,0094. WATCHES. Registered March 6, 1906. 
Exicin Nationat Watcu Co., Elgin and Chi- 
caco. Renewed March 6, 1926. 


Trade-Marks Renewed 
March 16, 1926 


50,328. SOLID-GOLD BADGES. Registered March 
13, 1906. Irons & RussELLt. Renewed March 
13, 1926, to Irons & Russell Co., Providence, 
R. I., assignee. 

51,078. SILVER-PLATED HOLLOW WARE. 
Registered April 3, 1906. INTERNATIONAL 
Sttver Co., Meriden, Conn. Renewed April 
3, 1926. 

51,079. SILVER-PFLUATED HOLLOW WARE. 
Registered April 3, 1906. INTERNATIONAL SIL- 
vER Co., Meriden, Conn. Renewed April 3, 
1926. 

SILVER-PLATED HOLLOW WARE. 


51,188. 

Registered April 10, 1906. INTERNATIONAL 
Sitver Co., Meriden, Conn. Renewed April 
10, 1926. 

52,757. SILVER-PLATED HOLLOW WARE. 
Registered May 15, 1906. INTERNATIONAL SIL- 
vER Co., Meriden, Conn. Renewed May 15, 
1926. 


54,530. WATCHES AND PARTS THEREOF. 
Registered June 26, 1906. ApoLteHe ScHwos. 
Renewed June 26, 1926, to Adolphe Schwob, 
Inc.. New York, assignee. 

54,561. STERLING SILVERWARE. Registered 
June 26, 1906. R. Watiace & Sons Mpc. 
Co., Wallingford, Conn. Renewed June 26, 
1926. 


Trade-Mark Renewed 
March 9, 1926 


27,572, METALLIC ARTICLES, INCLUDING 
GARMENT AND HOUSE FURNISHINGS 
AND FASTENINGS AND JEWELRY. Reg- 
istered Dec. 31, 1895. THomas CARLYLE and 
Joun Mark CarLyLe. Renewed Dec. 31, 1925, 
to Buttons Ltd., Birmingham, Eng., successor. 











Miss Lola Mae Forte, Brewster, Fla., has 
entered the Bowman Technical School as 
a student. 

E. H. Bingham, of the Western Clock 
Co., La Salle, Ill., was a recent visitor to 
the local trade. 

F. A. Wheeler, of the Non-Retailing Co., 
left last week on a month’s tour of their 
mid-western trade. 

H. E. Wolpert, head saiesman, was re- 
cently elected captain general of Lancaster 
Commandery of Knights Templar. 

John Martin, formerly with B. F. Kessler 
& Son, Mt. Carmel, Pa., and the Hamilton 
Watch Co., has opened a repair shop at Mt. 
Joy. 
The art store of the late L. K. Fonder- 
smith is being closed out. If not ended by 
Saturday next the residue will be sold in 
bulk. 

S. Kurtz Zook, wife and Miss Delia A. 
Miller, sister of Mrs. Zook, spent part of 
last week on a motor trip to Washington, 
at wd 

W. W. Appel & Son furnished the silver 
loving cup awarded by the Manor High 
School Varsity basket ball team to its star 
player, Tobias C. Stehman. 


April 14, 1926 


The J. F. Apple Co. has received the 
orders for the prize cups for the annual 
debating contest at Mercersburg Academy 
and for the gold medals for the meet of the 
Marion Military Institute, Marion, Ala. 

The following were recent visitors to Lan- 
caster: T. H. Lampert, of M. J. Lampert 
& Sons, New York; J. Vincent Huber, with 
George H. Fuller & Sons Co., Pawtucket, 
R. I.; H. W. Flinchbaugh, Manheim, Pa.; 
J. M. Kreider, Ephrata, Pa., and John H. 
Sensenig, New Holland, Pa. 

A window-smashing thief was busy at 
Middletown early one morning, recently. A 
brick was thrown through the show window 
of J. Howard Buck’s jewelry store. A tray 
of wedding rings and a diamond ring, the 
total worth $200 were stolen. It is believed 
the window was broken during the passing 
of a train, the store being near a railroad, 
the noise of the train drowning the crashing 
of glass. 

The Hamilton Watch Co. has adopted a 
new form of life insurance for its employes, 
called the Salary Savings Insurance. It is 
an arrangement by which an employe may 
take any kind of a policy desired, any amount 
desired, get a regular policy, such as is 
bought on an annual premium basis, and 
have the payments made by the watch com- 
pany and deducted monthly from salary. The 
Union Life Insurance Co. is writing this 
insurance. 

The Lancaster Jewelers’ Association has 
fallen upon evil times, due to the indifference 
of the members. No meeting was held in 
March and the outlook is good for the April 
meeting being passed. A member who said 
action had been proposed looking to ending 
watch and jewelry “clubs” stated that several 
members refused on various grounds to join 
in any such movement, and so nothing was 
done in a matter that the law says is illegal. 
Some of the members’ indifference is due, it 
is declared, to the fact that the association 
has done nothing tending to benefit the mem- 
bers. 








The manufacturers of Pyralin toiletware 
have announced an unusual plan for stimulat- 
ing sales during the Spring and early Sum- 
mer months. This is called the Pyralin 
“Two-in-One” offer, so termed because two 
articles—a set of Pyralin for the dressing 
table and a utility container—are offered at 
less than the price at which the toilet set and 
the ordinary, useless set box can be pur- 
chased. These utility containers consist of 
fabrikoid-covered vanity cases, overnight 
bags, suitcases, hat boxes and serving trays. 
These special ““Two-in-One” sets should make 
very popular gifts for graduation, weddings, 
birthdays and other anniversaries, and will 
also be very popular for the buyer’s own use, 
particularly since the vacation season is so 
near at hand. In connection with the “Two- 
in-One” sale, the manufacturers of Pyralin 
toiletware have announced a window display 
contest in which the following prizes will be 
awarded: First grand prize, $100; second 
grand prize, $50; third prize to drug stores, 
$25; third prize to department stores, $25; 
third prize to jewelry stores, $25. Details 
about this contest and about the special 
equipment furnished for the display can be 
obtained by writing to the Merchandising 
Service Department, Du Pont Viscoloid Co., 
330 Fifth Ave., New York city. 











